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BONDS FOR BANKS 


ANK officials whose duty it is to select bond investments for their institution 
or its clients, will find satisfaction in the discharge of this responsibility by 
having their judgment in the choice of such securities affirmed by that of a re- 


sponsible investment house. 


By confining your selections to bonds originated and sponsored by Halsey, 
Stuart & Co., you benefit by the extended experience of a staff of bond experts, 
which for years has made the purchase and sale of bonds its sole activity. 


Representative of our offerings we append a partial list of issues which alone 
or jointly with associates we have originated and distributed among banks and 
individual investors in all sections of the country. 


SHORT TERM ISSUES 

American Chicle Co., 6% Serial Notes, 1920-27. 

American Hominy Co., Ist Mtge. Serial Bonds, 1923+ 
29. 

Armour & Co., 6% Serial Convertible Debentures, 
1919-24. 

Associated Simmons Hardware Co., 7% Secured 
Notes, 1925. 


Congoleum Co., Inc., Ist Mtge. Serial Notes, 1920-29. 


Continental Motors Corp., 7% Serial Notes, 1922-25. 

Cuba Cane Sugar Corpn., 7% Convertible Debenture 
Bonds, 1930. 

Detroit City Gas Co., General Mortgage 5’s, 1923. 

Kansas City Terminal Ry. Co., 5-year 6% Secured 
Notes, 1923. 

Laclede Gas Light Co., 1st Mtge. Collateral and Ref. 
7’s, 1929. 

Pacific Gas & Electric Co., 5-Yr. 7% Collateral Tr. 
Conv. Notes, 1925. 

Montgomery Ward Warehouse Corpn., Ist Mtge. 
Serial 6’s, 1922-31. 

Southern Railway Co., 6% Secured Notes, 1922. 

United Kingdom of Gt. Britain and Ireland Conv. 
514’s, 1922-29. 

Govt. of Switzerland 544% Bonds, 1929. 

Kingdom of Belgium External 6% Loan Notes, 1921, 
1925. 

Prov. of Ontario, Canada 544% Bonds, 1925. 


. 


LONG TERM ISSUES 


Armour & Co., Real Estate Ist Mtge. 414’s, 1939. 

California Gas & Elec. Corpn. Unif. and Ref. Mtge. 
5’s, 1937. 

Chicago By-Product Coke Co., Ist Mtge. Serial 7% 
Bonds, 1924-37. 


Commonwealth Edison Co., Ist Mtge. 5% Bonds, 
1943. : 

Pacific Gas & Elec. Co. Gen. and Ref. 5% Bonds, 
1942. 

Public Service Co. of Nor. Ill., Ist and Ref. 5’s, 1956. 


St. Paul Gas Light Co., Gen. (Now Ist) Mtge. 5’s, 
1944. 

West Penn Power Co., Ist Mtge. 5’s and 6’s, 1946 
and 1958. ; 

Western United Gas & Elec. Co., Ist and Ref. (Now 
Ist) 5’s, 1950. ; 

State of Louisiana Port Commission, 5’s, 1931-60. 

State of S. Dakota Rural Credit, 5’s, 1930-40. 

Commonwealth of Pennsylvania 4144 % Bonds, 1924-49. 

City of Chicago General Corporate, 4’s, 1920-40. 

City of Milwaukee School, 414’s, 1920-36. 

City of Minneapolis School, 4’s, 1920-46. 

City of St. Louis General Improvement, 4’s, 1928. 


Descriptive circulars and current quotations on any of the 
foregoing, or other of our issues, will be supplied upon request. 


HALSEY, STUART & CO. 





INCORPORATED ——— SUCCESSORS TO 


N. W. HALSEY & CO., CHICAGO 


CHICAGO NEW YORK 


209 8. LA SALLE ST. 49 WALL ST. 


DETROIT ST.LOUIS 


FORD BLDG. SECURITY BLOG. 


PHILADELPHIA 


LAND TITLE BLOG. 


BOSTON 


10 POST OFFICE SQUARE 


MILWAUKEE 


1ST. WIS. NAT'L BANK BLOG. 


MINNEAPOLIS 


METROPOLITAN BANK BLOG. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 








The panies of Better Banking 


Vol. XXXVII Table of ‘Ccabiantin 


WILL A TRUST COMPANY Pay IN THE SMALL TOWN? 
MARKETING SECURITIES BY WINDOW DISPLAYS 
NINE REASONS WHY THIS BANK GETS BUSINESS 
CUTTING OUT THE FREAKS IN ACCOUNTING FORMS 
A CONTEST THAT BROUGHT $40,000 NEw ACCOUNTS 
HOw THE EMPLOYEES SECURED $155,325 

How THE BANK CAN SERVE AS A TOWN BOOSTER 
CuT OUT THE STAGE SCENERY IN BANK BUILDINGS 
A BOND PLAN THAT HELPS TO INCREASE SAVINGS 
ORGANIZE TO COMBAT PAR CLEARANCE RULE 

How TO STRENGTHEN THE PUBLIC UTILITIES 
DIMINISHING THE HEAVY DEMAND FOR CREDIT 
SHORT TIME PAPER FOR THE SMALL BANKS 
WHERE THE FAMILY HONOR ENSURES CREDIT 
““GRIDLEY, YOU MAY FIRE WHEN READY” 
CONSIDER THE PooR FISH . 

HANDLING DEPOSITS IN A BLOCK SYSTEM 

WHEN BANKS UNITE TO CURB FAKIRS . 

SIMPLE PLAN FOR PROFIT SHARING 

BUILDINGS AND IMPROVEMENTS 

SECURITIES AND INVESTMENTS 

THE BANKER-FARMER 

OUR FOREIGN TRADE UP To AMERICAN. INVESTORS 
FINE GROWTH OF NATIONAL BANKS . 

IN THE BANKING WORLD 


ESTABLISHED 1883—Entered as second class matter in 
the Post Office at Chicago, Ill., under the Act of Congress of 
March 8, 1879. Copyrighted 1920, by Rand McNally & Co., 
B. G. Boyle, Gen’l Megr.; Jos. M. ‘Regan, Editor; ©. M. 
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Forging for Progress 


ROM the mines and mills of the Middle West come the 

metals and machinery which are used in doing much of the 
world’s work. Out of the Northwest, from the mines of the 
iron ranges of Michigan and Minnesota flows an endless current 
of ore to the steel mills of the Chicago District. Here where 
titanic accomplishment is the common measure of the day’s 
work, metal—more useful than gold—is transformed in great 
quantities to fit the needs of man and thence transported to the 
uttermost parts of the earth. 


[* the financing of the production and distribution of the natural re- 
sources of the Middle West the foreign and domestic banking facilities 
of the Continental & Commercial Banks, located in Chicago—the Capital 
of the Mid-Western Empire—have contributed service fully commensurate 
with the vast importance of the interests involved. 


The CONTINENTAL and 
COMMERCIAL 


BANKS 


CHICAGO 


INVESTED CAPITAL MORE THAN 50 MILLION DOLLARS 
RESOURCES MORE THAN 500 MILLION DOLLARS 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing te owr advertisere. 
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BROWN’S 


Linen Ledger Papers 


ASTING legibility, wonderful writing and erasing 
I qualities, great tensile strength, are some of the 
features that make Brown’s ideal for loose-leaf systems, 
contracts, leases, etc. 

Brown’s are made of pure white rags and will not 
weaken with age. ‘They cannot discolor because strong 
bleaching chemicals are not used in their manufacture. 

For over half a century, county, state and city 
governments, and big business generally, have adopted 
Brown’s because of their Gibraltar-like permanence. 


Brown’s Linen Ledger Papers add but a fraction to 
the cost of a record-book but add years to its life. It 
will pay you to specify the best—Brown’s. 


L. L. Brown Paper Company, Adams, Mass., U. S. A. 


FACSIMILE OF WATER-MARK 


LILIBROWN i) JPAPER COs 
LINEN LEDGER 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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CLASSIFIED ADVERTISEMENTS 


Advertisements will be accepted under this heading at FIVE CENTS per word, 
signatures, address, name and heading to be counted. Send cash with your order. Answers 
addressed care of the BANKERS’ MontTHLy will be forwarded promptly. 


ADDING MACHINES EQUIPMENT ” PRINTING 
























For Sale—Burroughs Electric 11 column ad- 
ding-subtracting bank bookkeeping machine. 
Nearly new, used but little. Address for par- 
ticulars and price Plew, 323 La Salle, Chicago. 
6*1ti 



















Addressographs, Multigraphs, Folders, Mutti- 
colors, sealers, mailometers, duplicators. Pruitt 
Company, 112-X North La Salle, Chicago. *6-3ti 


We specialize in bank printing. Let us 
estimate on your. work. Hawthorne Press, 
Yonkers, N. Y. i 












American bank bond letterheads 1000—$2.75; 
5000—$12.50. Work guaranteed, prompt de- 
livery, samples free. *Hawthorne, Press Yonk- 
ers, N. Y. 6-3ti 





ADVERTISING SERVICE —- 

























_FOR SALE—One Westinghouse electric fan, 
direct current motor, 200-300 volts. Good as 
new. Price, $15. Address Citizens State Bank, 
Menomonee Falls, Wis. *5—3ti 


FOR SALE—1,000 acres highly developed 
Southern Illinois Alfalfa land. Imer Gant, 
McClure, Illinois. *4—6ti 


FOR SALE—Burglar steel bank safe, vaults 
and bank fixtures, also want to buy same. 
Feonomy Supply Co. 126 E. Pearl St., Cin- 
cinnati, Ohio. *4—6ti 


Fifty new bank or trust company ads monthly 
for twelve dollars a year. Better Adz, Buffalo, 
N. Y. 8—12 ti 


BANKS FOR SALE 





BANKERS’ LETTERHEADS BEAUTIFULLY 
LITHOGRAPHED! 1000 large and 2000 %- 
size $12.85. Customers from Maine to Cali- 
fornia. Kaydee Lithographing Co., 762 Teu- 
tonia, Milwaukee. 6* 6ti 



















































All sections of the West; $10,000 to $200,000 
capital. A. J. Smith Inv. Co., 5 Boston Bidg. 
Denver, Colo. 4*6ti 


BUSINESS OPPORTUNITIES 


* Omaha Printing Company, 13th and Farnam 
Sts., Omaha, U. S. A. Lithographers, Embossers, 
Stationers, Office Furniture. . 6*12ti 


RARE COINS 























































‘*How to Finance a Business’’ 


If you have an oil, mining, manufacturing or 
merchandising enterprise needing development 
capital in any amount, write for this free book- 
let and submit brief outline of your proposition. 
E. F. Gardner, 510-N Ridge Arcade, Kansas 
City, Mo. 6* 1ti 


COLLECTIONS 


Bellingham, Washington, Centralia, Washing- 
ton, Pacific Mercantile Agency. 6* 6ti 


_ FOR SALE—Safe Deposit Boxes about 1000 
in sections—these sections are about three feet 
wide by two feet high and contain from thirty 
to seventy-five boxes—size of doors 5" x 2”, 
5" x2%”", 5°x4%” and 10” x 4%”"—Master- 
keyed locks standard make—and finish—first 
class condition—you can buy one or more sec- 
tions—will sacrifice for quick sale—for prices 
and full details address—Safe Deposit Boxes 
care BANKERS MONTHLY. *4—8ti. 








Thousands Paid For Old Coins, Save All Be- 
fore 1898 and send for 1920 premium book, 
ten cents, with large copper cent fifteen cents, 
it may mean your fortune. E. M. Harr, Nora 
Springs, Iowa. 6* 3ti 


TO BUY 




















































To buy substantial interest in bank, or join 
experienced banker with about $50,000 in”*or- 
ganizing new bank. Prefer Coast city fifteen 
to seventy-five thdusand population. M 848 
Bank. ec-o Bankers Monthly. 6*1ti . 


MISS HARRIS’ FLORIDA SCHOOL 






FREE BOOK ON BANKING 






Racine, Wis. Expert Collection Service. Git- 
tings & Moyle. *6-3ti 





Tells how you can prepare to take the 
cashier’s place by studying at home in spare 




















































Titley, Logan, Utah, Bonded, Honest. Effi- time. Write for your copy. American School 
cient. Vigorous. Prompt. 6*6ti of Banking, Edgar G. Alcorn, President, 107 
McLene Bldg., Columbus, Ohio. 6-12t* 








Grammar and college pegeneters de ents. 
Outdoor classes, ocean bathing, golf, ughout 
winter.'Home text-books used for tourist pupils. 
2008—Brickell Avenue, Miami, Fla. 9-12t. 


SCHOOLS 







Eugene, Oregon, L. M. Travis collection 
agency. 6*12ti 




















INADMISSIBLE ASSETS 











Kansas—Middlewest Mercantile Agency, Wi- 
chita. 6*12ti 








This is one of the most difficult sections in 
the revenue law, and regulations. We have 
prepared an interesting letter covering the sub- 
ject. Send for it. Tax Audit Company, 406 
World Building, New York City. 6-*3t 












Camp Minnetonka for girls—Maine. Moderate 
rate. All sports, boats, canoes. Personal super- 
vision. Good meals. Booklet. Geo. W. Rieger, 
Jr., M. A., Northeast School, Fifth and Race 
Streets, Philadelphia. * 





Montana—Karbel Mercantile Agency, Helena, 



















New York—Fidelity Mercantile Agency, 375 
Fulton St., Jamaica. Collections and _ reports. 
6*3t 
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INCOME TAX ACCOUNTANCY 








+The Binghamton Training School. An_ ideal 
private home-school for nervous, backward and 
mental defectives. No age limit. Physical Cul- 
ture. Manual training and all branches. Open 
year around. Terms $50 per month and_ up. 
Mr. and Mrs. August A. Boldt, New York, 
Binghastou, o2 ruirview Ave., Supt. * vue 


Kindergarten Training 


Pestalozzi - Froebel Teachers College 
A KINDERGARTEN NORMAL COLLEGE 


College and Dormitory overlooking Lake Michigan 
24th yr. begins Sept. 21. Diploma 2 rs. 3 Depts.— 
F iisheeeibaen. II Primary. II ony © ound. 

egistrar. 


‘ Carleton Cleveland, 3708 North Hermitage 
Avenue. Bank References. Chicago. Efficient 
service for banks. *6-1ti 







Bookkeepers and Bank Employees: specialize 
in Income tax accountancy. Government needs 
20,000 auditors. Salaries $1640-$4500. Com- . 
mercial world offers unlimited possibilities. 
“Lunside System’’ Extension Course prepares 
for any examination or position. Address Rev- 
enue Auditors Training Institute, Kellogg 
Building, Washington, D. C. *6-1ti 
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Start A. Lucrative Business Of Your Own. 
We teach you how to establish and operate a 
successful collection business, and refer items 
to you. No capital necessary. Practically no 
competition. Walter Sanford, Nashville, Tenn., 
reports $34,523.43 gross earnings last year. 
Jos. P. Cullen, Washington, D. C., sends in a 
sworn statement showing gross earnings of 
$8,039.07 for March, 1919. O. H. Overholser, 
Dayton, Ohio, says: “I averaged over $360 net 
commissions monthly last year, and January of 
this year shows $581.51 net. Such earnings 
bought my home and farm.” Start now in 
spare time. You can succeed where 4,300 others 
have. Write today. Ask for ‘Pointers’ and 
new plan. American Collection Service, 786 
State Street, Detroit, Mich. 6-3ti 


EQUIPMENT 

























































INCORPORATIONS 























Incorporate Your Business; Avoid Partner- 
ships; protect private property from business 
ventures; information free. Philip Lawrence, 
former Assistant Secretary State, Huron, South 
Dakota. 6*12t 






University courses. Accredited. Write 
Box 6, 616-22 So Michigan Blvd., Chicago. 










Delaware Best, Quickest, Cheapest, most 
liberal. Nothing need be paid in. No adver- 
tising, affidavits, “blue sky laws,” or state stamp 
tax on stock or transfers; do business and hold 
meetings anywhere. Investors prefer them. 
Free forms. Colonial Charter Company, Wil- 
mington, Delaware. 6*6ti 


OPPORTUNITIES 













The Bancroft School 
A Home School for 


SUBNORMAL 
CHILDREN 


One of the oldest and best schools 
of its kind in existence, with a winter 
home near Philadelphia and a summer 
home on the Maine Coast. The 
equipment. is unsurpassed. For cir- 
cular address 


Box 158, Haddonfield, N. J. 
E. A. FARRINGTON, M. D. JENZIA COULSON COOLE 





For Sale—Set of solid walnut bank jixtures 
and vault. Price for both $2,000. Ready ior 
delivery early part of June. Correspondence 
solicited. Address Citizens National Bank, 
Bowling Green, Ky. 6*1ii 

For sale; used bank safes, vaulis, deposit 
boxes and bank fixtures, cheap. Allen & Allen, 
121 E. 2nd St., Cincinnati. Ohio. 5*2-ti 


For Sale—Set of second-hand oak bank fix- 
tures, first-class condition, reasonably modern, 
ready for shipment November 1-15. Full de- 
scription sent on request. Address Osceola Na- 
tional Bank, Osceola, Ia. ode * Ler te en 

We have something new in ink., put up in 
concentrated form, sold by mail under our 
special selling plan; it’s a repeater. Sit in your 
office or home, make $50 to $75 per week on 
$250 investment. We have contracts with U. 
S. Government for this ink, also banks, rail- 
roads and public institutions. Jasmine In- 
stant-O Ink Factory, Norfolk, Va. 6*3ti 



































District Managers can make five to ten thou- 
sand a year, selling our $100 outfits to farmers 
and dealers. Entire outfit costs $45.50, includ- 
ing ten double face 85c records. 14 other models 
from $21 to $67.50. Send references and full 
particulars. Great Eastern Manufacturers Co., 
316 S. Wabash Ave., Chicago. Ill. 6* iti 




























Man of exceptional qualifications wants posi- 
tion in a live bank in a live town as vice-pres. 
or cashier, 5 years experience as vice-pres., and 
cashier and 6 years experience in practice of 
law. Excellent personality and appearance. 
Good organizer. Good speaker. Can invest. J. 
Q. 412 C-o Bankers Monthly. *6lt 
























Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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National Bank of Commerce in New York. 


Capital. Surplus and Undivided Profits Over Fifty-five Million Dollars 


Complete and Diversified 
Service To Correspondents 


THE LOCATION and business opportunity of the Drovers National 
Bank are such that it has specialized in the handling of items per- 
taining to the live stock industry. 


EVERY DEPARTMENT, however, is fully equipped to give banking 
service consistent with sound practices. The efficiency of personnel 
and organization that has characterized the handling of affairs in con- 
nection with the live stock business is applied to all other banking 
functions. 


DROVERS SERVICE is a complete banking service. 


DROVERS NAHONAL BANK 


UNION STOCK YARDS eae RN CHICAGO, ILLINOIS 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Capital $3,000,000 Surplus $600,000 


Member Federal Reserve System 


Prompt Personal Attention 
to Foreign Business 


Accounts of banks, corporations, firms and 
individuals solicited on most favorable 
terms. Interest allowed on satisfactory 
balances. Credit and trade information 
furnished, collections of all kinds effected, 
payments by mail and telegraph made. 
Commercial credits issued in dollars and 
foreign currencies. This bank maintains a 
well equipped Foreign Department, which 
is prepared to extend every banking facil- 
ity to its clients. 


Correspondence Invited 


Great Lakes Trust Company 
110 South Dearborn Street 
CHICAGO 


Readers wilt confer @ favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. * 
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The Greatest Protection 
at the least cost 





Scores of banks are equipped with the Safety 
Burglar Alarm—The Alarm without a fault—and 
they find it satisfactory, because it is simple, it is 
automatic, it is Economy itself in operation. 


Practically the only cost is the initial cost of 
mstallation. This cost is soon repaid in the reduc- 
tion in your insurance, in the advertising it brings 
your bank, in the increased: public confidence it 
fosters. The Safety Burglar Alarm is constructed 
on the principles that positively guarantee. NO 
FALSE ALARMS. 

























This fact alone—the fact that there is no danger 
of false alarms—coupled with the fact that there 
are no clocks, no timers, no machinery to take care 
of, places the Safety Burglar Alarm in a class by 
itself as a means of dependable bank protection. 





The Safety Burglar Alarm protects the vaults 
and provides each officer and teller with footstations 
that make it easy to sound a vigorous alarm in 
case of bandits’ approach. 


(Write for illustrated booklet) 


Safety Burglar Alarm Co., anc. 


GRAND RAPIDS, MICHIGAN 
16 FULTON ST. W. 


BRANCH OFFICES: MILTON R. LOMBARD, GREAT NORTHERN HOTEL 
CHICAGO, ILL. 


| “THE ALARM WITHOUT A FAULT”’ | 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Architects: Henry F. Hoit, Kansas City; I R. Timlin, St. Louis 


REFLECTOLYTE ILLUMINATION 


of perfect daylight quality in every: 
room of this fourteen-story building’ 


You, Too, Can Have Daylight Radiance 
Any Hour, Day or Night 


“Supreme” Reflectolyte Illumination is as great an advance over other 
sorts of illumination as the wireless message over letters sent by mail. It 
is so soft and pleasing, yet so full and copious, that light of perfect daylight 
radiance is at your command at any time. 


The “Supreme” Reflectolyte is the most modern form of lighting fixture. Its ideal lighting 
qualities are the result of an idea so new and novel as-to warrant the Patent Office in is- 
suing the broadest kind of a patent protecting it. 


After an exhaustive series of tests by their own engineers, the Southwestern Bell Telephone Company chose 


“‘Supreme”’ Reflectolytes in preference to all other lighting fixtures for their new fourteen-story building in 
Kansas City. 


Bankers! 


If you are interested in securing correct illumination for a Bank, an Office Building, 
School, Church, Store, or Hospital, you should have our Catalog No. 5, describing 
the ‘‘Supreme”’ Reflectolyte in detail. We will gladly send it on request. 


THE REFLECTOLYTE COMPANY 


906 PINE STREET ST. LOUIS, U. S. A. 








Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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BANK of the 
MANHATTAN COMPANY 


Fore1cn DEPARTMENT 


HE Foreign Business of the Bank of the Manhattan Company has 
shown steady progress since the very beginning of the Bank in 1799 
—Daniel Ludlow, its first president, trained in the counting house 
of those notable Amsterdam merchants and_bankers, Crommelin & Son— 
and among its earliest Directors and Stockholders such outstanding ship 
owners and foreign merchants as Richard Randall, Gilbert and John Aspin- 


wall, the Coster brothers, Archibald Gracie, John W. Low and G. G. 
Howland. 


In most intimate touch with international trade for 121 years, the 
great bank of the Manhattan Company today is especially equipped for 
handling all kinds of Foreign Business—buys and sells Sterling Exchange 
and Cable Transfers payable throughout the world; issues Foreign and 
Domestic Credits covering exports and imports; grants Dollar Accept- 


ances ; issues Travelers’ Credits and gives close attention to every phase 
of foreign business. 


Bank of the Manhattan Company 
40 Wall Street, New York 
UPTOWN OFFICE:—31 Union Square, New York 


Queens Borough Offices in Jamaica, Long Island City and all other important centers 


STEPHEN BAKER, President RAYMOND E. JONES, First Vice-President 
JAMES McNEIL, Vice-President D. H. PIERSON, Vice-President 
B. D. FORSTER, Vice-President ter be a F. L. HILTON, Vice-President 
HARRY T. HALL, Vice-President +i o Véce-rvestaent 


V. W. SMITH, Vice-President 
O. E. PAYNTER, Cashier 
W. F. MOORE, Ass’t Cashier c GEO. S. DOWNING, Ass’ Cashier 
JOHN S. BAKER, Ass’t Cashier - - aan ane t — E. S. MACDONALD, Ass’t Cashier 
1. S. GREGORY, Ass’t Cashier . ee O. G. ALEXANDER, Ass’t Cashier 


BOARD OF DIRECTORS 


J. E. ALDRED WALTER JENNINGS ARTHUR G. MEYER JAMES SPEYER 
STEPHEN BAKER RAYMOND E. JONES JOHN C. MOORE CARL F. STURHAHN 
B. H. BORDEN G. HOWLAND LEAVITT CHARLES E. POTTS WILLIAM S. TOD 
MICHAEL FRIEDSAM HENRY K. McHARG SAMUEL SLOAN GEORGE ZABRISKIE 


GEORGE McNEIR.. WILLIAM SLOANE 


Capital, $5,000,000 Surplus, $12,500,000 
Undivided Profits, $3,646,494.20 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 








1920 










MTT 














PUTTAR AULA 





MTT OTT CAL 





PUL 







BANKERS MONTHLY for JUNE, 1920 


The Dividends of an Investment 
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in Rubber Progress 
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Identified with the Goodyear organization during 
almost its entire life has been a group of men devoted 
solely to the scientific development of rubber. 


Their department has been the laboratory from 
which have issued many Goodyear accomplishments . 
measuring decisive progress in the use of rubber. 


From their work came the first American tire-mak- 
ing machine, the standard straight-side casing of 
today and the original Goodyear detachable rim. 


From their work also came the reliable piano-wire _ 
tire base, the tractive All-Weather tread and the 
powerful Goodyear Cord construction for pneu- 
matic tires. 


All our extensive annual outlay of funds, equipment 
and skill invested through these men has been 
unrestricted by the necessity of immediate profit. 


All their individual study and care has been applied 


with that singleness of purpose which seeks only 
a signal betterment of product. 


To their labors we attribute much of the conspicuous 
merit in Goodyear Tires and much of that con- 
fidence with which these tires are everywhere 
regarded. 


It is sustained effort like this which protects our 
good name and constitutes tangible warrant of in- 
cessant advancement quite as significant. 


The Goodyear Tire & Rubber Company 
Offices Throughoyt the World 
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You Are In Business For Interest! 


Protect your best interests by accuracy in computing interest! Avoid mistakes and keep de- 
positors happy. Avoid mistakes and keep your profits up. 


Accomplish this by a method so simple that an inexperienced clerk can do it, by a machine so 
efficient that it saves you hours of valuable time and hundreds of dollars in interest every year. 


The 
Meilicke [525 Calculator 


safeguards the foundation of your business. 
It computes accurately the interest you earn or the 
interest you pay out—calculates it faster than the 
human mind. 


How much reliable help can you hire for $1 
a month? How much effective advertising? How 
much insurance against loss? 


Let Users Tell You 


Write for full particulars. Ask us for copies 
of some of the letters we have feceived from banks 
all over the country. You are in business for in- 
terest. Make your interest department 100% efficient. 
Send for the details now. 


e644 e@ 
eilicke 
Time and Interest Calculator Co. 
364 N. Clark St., CHICAGO, ILL. 


Cost Insignificant 


The cost of a Meilicke Calculator is small 
compared to its earnings. At 8% interest on your 
investment it will cost you $1 a month’‘to have a five 
rate machine in your bank. 


Eliminates the 
Necessity of 
Computing Time 
Prevents 

Human 
Mistakes 


Prevents Wasted 
Effort of 
Repeated 

Solving of 
Interest 
Problems 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to owr advertisers. 
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BANK OF BUFFALO 


BUFFALO, N. Y. 


Capital . . “ $ 2,500,000.00 
Surplus. ‘ »  2,500,000.00 


Comparison of figures taken from the official reports 
to the Banking Department 




















CAPITAL,’SURPLUS - 
AND PROFITS DEPOSITS RESOURCES 


November 10, 1910. . . $1,277,940.23 $ 8,770,345.95 — $10,069,044.27 
December 31,1915... 2,511,773.32 20,589,672.86 23,225,845.45 
November 12, 1919... 5,253,449.35 38,297,450.93 48 235,425.28 


ELLIOTT C. McDOUGAL SAMUEL M. JOHNSON 
PRESIDENT CASHIER 





WE INVITE YOUR BUFFALO BUSINESS 


FIRST CHICAGO 







Tye Etor) through the growth and experience 
of more than half a century 


The First National 
Bank of Chicago 


James B. Forgan, Chairman of the Board Frank O. Wetmore, President 
AND THE 


First Trust and Savings Bank 


James B. Forgan, Chairman of the Board Melvin A. Traylor, President 
offer a complete financial service, organized and maintained at a marked degree 
of efficiency. Calls and correspondence are invited relative to the application 
of this service to local, national and to international requirements. 


Combined resources over $300,000,000 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 












BANK BUILDINGS 


Thirty years ago Hoggson Brothers 
began the development of an organi- 
zation with the distinctive and orig- 
inal idea that a complete building 
operation should be entrusted to one 
firm, competent to assume the entire 
responsibility for architectural design, 
construction, and equipment. 


As a result of long experience and 
hundreds of building operations, our 
service to-day warrants for the owner 
almost absolute assurance of success. 
The Hoggson organization, composed 
of architects,engineers,vault designers, 
experts in construction, and students 
of markets and materials, insures all 
possible economies and the latest and 
best practice in both design and con- 
struction. 


Correspondence invited. 


HOGGSON BROTHERS | 


BUILDING CONSTRUCTION 


485 Fifth Avenue, New York 
Chicago Office: First National Bank Building 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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WILL A TRUST COMPANY PAY 
IN THE SMALL TOWN? 


Since the enactment of legislation giving national banks increased 
power, the problem of inaugurating trust service has received a great 
deal of attention but usually it is profitable in the large towns only 






By MAX B. NAHM 
Vice-President, Bowling Green Trust Co., Bowling Green, Ky. 







INCE the enactment of legislation 
permitting national banks to per- 
form trust services, these two questions 
have been asked frequently : 

1. Is a trust company profitable 


Let us turn now to the expression of 
a Michigan banker which is a contradic- 
tion of the statement already made by 
the Massachusetts banker. The Michigan 
banker says: 


national banks are _ necessarily 
limited, inasmuch as they cannot 
perform those trust functions grow- 
ing out of state law or under the 
authority and direction of the state oe 








ina city of 5,000 population and will 
it combine readily with a national 
bank? 

2. Is the business of a small trust 
company as profitable as that of a 
commercial bank. 


It is difficult to answer these questions 
flatly because of the varying regulations 
governing trust companies in the differ- 
ent states. 

The executive of a prosperous trust 
company in Massachusetts, for example, 
gives an answer that would not be en- 
dorsed by a Michigan banker, as we shall 
see later. The Massachusetts banker 
says : 

The experience of trust companies 
in small cities in Massachusetts is 
one of almost immediate growth, 
popularity and profit to customers 
and stock holders. 

In the east, a trust company is 
without exception a commercial 
bank. This is in direct contrast, as 
I understand it, with middle west 
and far western trust companies. 
In the latter sections their chief 
function is that of escrow business 
and fiduciary relations and, there- 
fore, one must bear in mind that the 
trust company of the east combines 
the relations of the western trust 
company and the usual national or 
state commercial bank. We find, in 
the east that a small trust company 
very soon overtakes and surpasses 
the business of an old established 
national bank situated in the same 
town. 

The trust companies in Massachu- 
setts are in excellent condition and 
are examined periodically in the 
most minute manner and have of 
late gone into the savings deposit 

iness with wonderful results. 








































































































































































“A trust company under Michigan 
laws would not be profitable in a 
city of five thousand or under. In 
fact, until within a few months there 
has been no trust eompany in Mich- 
igan outside of the cities of Detroit 
and Grand Rapids. One was started 
at Saginaw, which has about 60,000 
population, about three years ago, 
but it did not work out, and in two 
years was sold out and combined 
with an abstract and title business. 
Of course, there is a disadvantage in 
this state in that a trust company 
is not permitted to transact any 
other banking business than that of 
savings and can make loans only on 
collateral, whereas in many other 
states they may handle commercial 
accounts as well. 

“Tf a small trust company can 
combine its business with that of a 
commercial bank it would probably 
be more profitable than a com- 
mercial bank in the same place. A 
national bank would cover the 
ground where a trust company 
might not be able to exist, but even 
at that it seems to me that a trust 
company in a town of 5,000 popula- 
tion or thereabouts would not be 
successful. It is only by volume 
that the business pays.”* 


The views of a prominent middle- 
western banker, as here given, are also 
significant : 


“Assuming a trust company that 
can do a trust business, a savings 
bank business and a commercial 
business, my judgment is that it is 
a form of banking that would be 
more profitable in a small com- 
munity and more serviceable to the 
community than either a state or na- 
tional bank. The trust functions of 


. 15 


courts. Such banks. cannot act as 


‘executor, trustee or administrator 


with the will annexed. The na- 
tional banks must depend upon-a 
class of business which largely 
grows out of corporate financing, 
such as registration, transfer, etc. 

“Therefore, in a small community, 
this class of business is likely to be 
at a minimum and a trust depart- 
ment hardly justified. The entire 
business of such a community along 
such lines as previously stated, can 
be more appropriately handled by a 
trust company. 

“The ordinary trust business in a 
small community growing out of the 
functions authorized by state law, 
is not likely to be profitable in the 
early history of such a company. The 
chief business grows out of estates 
where the trust company has been 
designated, and this only occurs 
after a long period of years, as the 
trust company ‘justifies its existence 
and gains the confidence of the 
people, and is named to perform 
trust functions in the wills of its 
friends.” 


And here we have the opinion of the 


president of a large national bank in 
the south: 


“T do not think that a trust com- 
pany would thrive in a city of five 
thousand population from fiduciary 
business alone. I am inclined to 
think that a trust department of a 
national bank in such a city would 
obtain but little business. 

“There are but few small trust 
companies which are run strictly as 
such; that is to say, nearly all of 
them do a general banking, as well 
as fiduciary business. A small bank 
-operated ‘under a trust company 
charter often has an advantage in a 
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rural community over a strictly com- 

mercial bank, because such a charter 

allows greater latitude in the nature 
of its operations.” 

It may, therefore, be stated that sane 
banking opinion agrees in the belief 
that in a town of 5000 inhabitants a 
trust company would not pay as a se- 
parate institution. If run in connection 
with a bank it must be relieved of all 
expense for the first few years of its 
existence. This can probably be done for 
the business and labor will be small and 
ean be transacted by the officers and 
clerks of the bank. In connection with 
a life insurance agency and a real estate 
department,‘ both of which fit appro- 
priately into the business, a trust com- 
pany even in a small town might be 
operated, but it would necessarily re- 
quire the feeders already referred to if 
it was to show a profit. 

Such a trust company will readily 
combine with a national bank in a small 
community. It enables the bank to take 
a larger line of mortgage loans than 
it could take, even under the national 
bank law as recently amended, and in 
a small community the best loans are 
largely real estate loans. 

Then such a trust company will help 
the bank to take care of its richest cus- 
tomers who have businesses too large for 
the bank to accommodate because of 
the legal limitation upon the size of such 
loans. The trust company can take ad- 
ditional loans ‘and thereby hold the cus- 
tomers for the bank. 

A bank ordinarily does business with 
live customers. The business of the 
dead ones, and they all die in the course 
of time, can go to the trust company. 

The first and principal source of re- 
venue of a trust company in a small town 
is the interest on the loans made by turn- 
ing over its own funds, for if it does no 
banking business and receives no de- 
posits, it can loan its entire capital, 
holding back no reserve. The fees re- 
ceived from handling estates will gather 
in the course of time, and the fees from 
guardianships will be added. Both will 
be hastened if the local court is favor- 
ably inclined and realizes the greater 
responsibility and efficiency of a trust 
company over the average individual. In 
small towns a favorable bar of lawyers 
can throw a large business to a trust 
company in the way of making settle- 
ments and in escrow business. There are 
many settlements that a kindly court and 
interested lawyers can place in the lap 
of a trust company which they them- 
selves would gladly be relieved of pro- 
vided they felt that such matters would 
be intelligently, honestly, and efficiently 
administered. These arise in small towns 
more especially for in large cities there 
are special officers of the court created 
to handle such matters. , 

In a community where oil leases or 
mining leases are bought and sold, the 
escrow business is very large and can 
be made a source of large revenue, es- 


pecially if the trust company will ap- 
point an efficient clerk as escrow man. 
The escrow funds can be put on deposit 
in special accounts and at times amount 
to considerable sums which are fre- 
quently held for lengthy periods. When 
the escrow business is finally settled, the 
bank invariably acquires new customers 
and accounts. This is not the largest 
source of profit in a small town even 
in an oil town, but it is a very material 
one. 


Then as the trust business grows, col- 
lateral bonds based upon real estate 
mortgages can be issued and supplied 
indefinitely, constituting a safe invest- 
ment for customers and a constant re- 
venue for the trust company. 


Even in a small town a trust company 
will sometimes earn fees in securing 
loans of funds not its own. 


In larger cities acting as registrar for 
stock certificates and as trustee for bond 
issues is a source of some profit, but 
this is negligible in a small town. 

As separate institutions it is probably 
true that a growing bank would be more 
profitable than a growing trust com- 
pany. In small communities the bank- 
ing business is better known and under- 
stood than that of a trust company and 
will be more readily patronized by the 
public. The trust company must edu- 
cate a clientele to an appreciation of its 
value, and this requires time and pa- 
tience. Then individuals in every small 
community act as trustees in various 
capacities and are sometimes of such 
high standing and efficiency that even 
the permanency and organization of a 
trust company cannot draw the business 
away from them. However, even in such 
cireumstances it is noly a question of 
time and education until the trust com- 
pany acquires the handling of all 
matters pertaining to its many lines of 
usefulness in the community. 

Many farmers are often at a loss to 
know how to invest their surplus money. 
They are frequently pulled into bogus 
stock promotion schemes because they 
are not trained upon investments. This 
applies as well to some business men and 
professional men. Women especially 
have seldom any business knowledge or 
training, and frequently no taste for ac- 
quiring any education in these lines. 
Here is a fruitful field for the activities 
of a trust company in providing safe 
and sound investments for such clients 
and many communities can point to 
whole families wrecked because of the 
lack of an institution that could have 
saved them by wise care and administra- 
tion of estates and funds and savings. 

In a community where a bank is 
needed its growth will be rapid, for its 
clientele is ready to do immediate busi- 
ness. 

A trust company may be needed quite 
as much but its clientele must be pa- 
tiently and constantly and systematic- 
ally educated and this takes time. 
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The purposes of banks and tny 
companies, their limitations and their 
spheres of action seem at first glance 
to be entirely distinct. 

A bank’s primary duty is to reegiye 
deposits, care for them, and repay them 
upon demand. In order to make 4 liy. 
ing for itself while caring for these de. 
posits, experience teaches that the bank 
can safely loan a portion of them for, 
short period because they will not be 
called for at any one time. This de. 
velops the secondary field of banking, 
credit in its various manifestations, 

The purpose of a trust company is 
primarily to receive and handle estates 
and trusts with safety, and to pay a 
proper income to clients periodically, 
To accomplish this all funds must be 
safely loaned or invested usually for 
long periods and upon ample security, 
The trust company makes its living ont 
of fees allowed for such duties. 

The assets of a bank must be liquid; 
cash and short term credits. The assets 
of a trust company are usually not 
liquid, but must be well secured, pref- 
erably by real estate liens or mortgages, 
and are for the most part long term 
credits. 

A bank’s liabilities are payable for 
the most part on demand. A trust com- 
pany’s liabilities are held for a long 
term. In nearly all cases, the date of 
final settlement is known for some time 
in advance, and in many instances can 
be controlled by the trust company. 
Therefore, a trust company prefers a 
long term investment if the security is 
unquestionable. 

The fields of action of these institu- 
tions would seem at first glance, to be 
so diverse that a mutual relation would 
not be profitable. Such has been the 
theory of financiers in the past. 

However, it begins to appear that 
their activities can be so correlated as 
to be exceedingly profitable to both; so 
much so, that Congress has enacted an 
enabling act permitting National Banks 
to do a trust business, and most of the 
States’ Legislatures have placed upon 
their statute books acts granting the 
same privilege to state banks. 

The bank of the future will either 
have a trust department or a trust com- 
pany. Once understood, the connection 
is so valuable and so necessary that it 
is inevitable. 

To begin with, a trust company 1s 4 
profitable business in itself, and there- 
fore will yield an additional profit to 
the stockholders of banks. 

The growth of a trust business is slow, 
far slower than that of the banking busi- 
ness. In fact, to establish a great 
trust business requires a generation, but 
the business is stable, and once estab- 
lished, is solid as a rock, and can hardly 
be disturbed. In fact, one trust com- 
pany by theft lost its whole capital, and 
yet its accumulated business was so large 
that, after the directors replaced the 


(Continued on page 38) 
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Here we see an industrial bond, a foreign bond and a Liberty Bond attractively displayed. 


the window the same as the industrial an 
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Ground Floor Service 


The inset shows the Liberty Bond which, placed in 
foreign bonds, attracted a lot of favorable public attention. 


SELLING SECURITIES BY 
WINDOW DISPLAYS 


Chicago investment house finds that the people are responsive to attractive 
exhibits particularly when the bonds themselves form a part of the display 


By CHARLES “CHICK” EVANS, Jr. 


WAS away when we moved recently 

into our ground floor offices. I’ve 
always had a prejudice against being 
present when moving is going on and 
the golf matches at Brae Burn, Boston, 
offered the best sort of an excuse to be 
absent. 

When I got back I found that, in 
keeping with precedent, we were going 
to cover our windows with black enamel 
and gold letters. The familiar screen 
that shuts off most investment houses 
from their friends and customers. 

I had lost the golf championship but 
I was still in a fighting mood and I 
fought for attractive windows that could 
be used for advertising,—turned into a 
real advertising asset. Our sales man- 
ager, Robert Gillmore, was with me and 
he added the weight of facts and figures 
to my effort. I felt I was right, but he 
had merchandising experience to prove 
it. We finally got consent to use the 
windows for display purposes. 

The next step, of course, was to figure 


Secretary, King, Hoagland & Co., Chicago, Ill. 


out how to make an attractive display. 
We believed that an investment banker 
could make an impressive exhibit, just 
as many commercial bankers are now 
employing window display to market 
their services effectively. How, then, 
could we attract favorable public notice 
to our windows? The question was 
easily solved by deciding to use the 
bonds themselves on a neat background, 
as shown in the accompanying illustra- 
tions. 

This plan, like all innovations, was 
accepted in the office with mixed doubt 
and admiration. Some of our people re- 
coiled at the idea of inaugurating any- 
thing so far removed from old-fashioned 
standards. Others were keen to know 
how the experiment would work out. 

The first display consisted of an at- 
tractive poster on which a Liberty Bond 
was placed. The poster gave some in- 
teresting information about the Liberty 
Bond: issues. Within fifteen minutes 
after this poster was placed in the win- 


dow three new customers, came into the 
office. And as long as this poster re- 
mained in the window it continued to 
attract customers. 

Thus, the window display passed be- 
yond the experiment stage. It became a 
definite and constructive instrument in 
winning new business. It acted as an 
educational force in teaching the people 
the significance of the bonds. We were 
satisfied that this method stood up under 
the acid test and we decided to employ 
it in marketing industrial bonds and 
foreign government bonds, as the illu- 
stration shows. 

We have been using the window dis- 
play for more than six months and 
we have found it to be one of the strong- 
est arms of the advertising campaign. 
We have observed the crowds gather on 
the sidewalk to study the posters in the 
window and we have been especially 
impressed with the fact that the bonds 
themselves are the big drawing card. 
No matter how artistic our posters, cir- 
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culars and display advertisements may 
be, they do not command the same at- 
tention as the bonds. Show the people 
a bond on an attractive background, 
similar to the illustrations, and give 
them something really interesting about 
the bonds and it is almost always to gain 
the power of conviction. 

With nine issues of Liberty Bonds, 
there is ample opportunity to vary the 
display from week to week. Each time 
a new bond is shown, the display can 
be reinforced by referring to the stirring 
events that were taking place at the 
time the particular issue was brought 
forth. 

The stupendous advertising campaigns 
that accompanied the bond issues helped 
to show the people the significance and 
the value of the bonds, so that in featur- 
ing the Liberty Bonds in the window 
we are meeting the public on common 
ground of vital interest to all of as. 
As the Liberty Bond issues revealed the 
meaning of bonds, they quickened the 
public intelligence on bonds and secur- 
ities of all kinds and we, therefore, ex- 
hibit at intervals, industrial and foreign 
government bonds. 

There is nothing startlingly bold or 
daringly original in our window display 
plan. It is simply the. application of 
an established sales and merchandisin 
principle to the investment banking busi- 
ness. It is another form of demonstra- 


* * * 


BANKERS MONTHLY for JUNE, 1929 


Mean nn een een nee ne ee er ane 


CHARLES (Chick) EVANS, Jr. 
Well known golfer and secretary of King, 
Hoagland & Co., Chi o, Ill., who is an en- 
thusiastic believer in the attractive window 
exhibit as a means of marketing bonds. 


* * * * 


tion,—one of the sure-fire methods of 
legitimate selling. Indeed, the banks of 
the country, big and little, are em. 
ploying the windows to display their 
various service because they realize the 
importance of visualizing the service to 
customers and prospects alike. 


We want to emphasize the selling 
power of showing the actual bonds 
themselves. People like to see them. It 
is surprising how many people have 
never seen a bond other than the Liberty 
issues. And it is bonds that your eus- 
tomers buy—not lists of statistics, not 
facts about the corporation—they buy 
that piece of paper with the coupons 
attached and the most direct approach 
to their buying interest is to show the 
article they buy. 


The Horse and the Motor 


Even though it may be true that tle 
motor-driven vehicle has begun to put 
the farm horse “on the run,” there is 
no evidence that he has developed much 
speed, and his total value still compares 
favorably with other classes of farm 
animals. On January 1, 1920, the 
Bureau of Crop Estimates of the United 
States Department of Agriculture es- 
timated the total value of horses on 
farms in this country at $1,933,000,90, 
or just a little below the value of milk 
cows, which was $2,022,000,000. 


* * * 


NINE REASONS WHY THIS 
BANK GETS BUSINESS 


Instead of proclaiming its own merits by advertising, a western bank has 
found it profitable to flash the names of its customers on the public prints 


By RALPH P. ANDERSON 


Assistant to the President, Sacramento Bank, Sacramenio, Cal. 


ANKING was one of the last 
great arms of American business 
life to adopt advertising as a means 
of creating new business and gaining 
increased prestige and there is probably 
no line of business now that surpasses 
the banks in the originality, attractive- 
ness and strength of their advertising 
campaigns. The banks have awakened 
to the fact that the public is responsive 
to constructive advertising and that the 
service which the modern bank offers 
represents a fascinating story that can 
be told interestingly in different adver- 
tising mediums. The bank’s advertising 
seldom savors of the trite and hackneyed 
reiteration of bargain appeals and price 
lists. It is usually a human interest 
story that grips every member of the 
family. 
We have adopted an advertising plan 
that may suggest a helpful idea to banks 


everywhere. Did you ever see a retailer 
or a wholesaler who would advertise 
anything but himself or the products he 
was handling? The Fort Sutter Na- 
tional Bank (owned by the stockholders 
of the Sacramento Bank) devotes all of 
its advertising space to advertising its 
customers. These advertisements give 
interesting information about the cus- 
tomer; the last paragraph, headed ‘The 
Bank Says,” tells that the firm is a cus- 
tomer of the Fort Sutter and suggests 
that the reader open his account with 
the same bank. Sometimes we quote the 
words of the head of the firm, telling 
what he thinks of the bank and the ser- 
vice it gives. Sometimes we point out 
a similarity between the firm’s policies 
and our own, such as this sentence in an 
advertisement about a tractor firm: “A 
feature of the Illinois Tractor is its de- 
pendability, and a feature of Fort Sutter 





Bank service is its dependability and 
progressiveness.” 

We have advertised customers in al- 
most every line of business, including 
tractors, hardware stores, tire dealers, 
womens’ specialty shops, real estate 
firms, rice factories and dozens of others. 
One advertisement, headed “A Romance 
of Furniture,” told how the proprietor 
of a local furniture store travelled about 
the country as a furniture business ex- 
pert, handling special sales and bank- 
rupt stocks, and how he finally decided 
to go into business himself. Then we 
told why he selected Sacramento as the 
location for his store, we told about 
the lines he handled and gave other in- 
formation about his store. Another ad- 
vertisement, headed “For Men Only,” 
told about a local shoes store which dealt 
exclusively in mens’ shoes. 

Usually, in these advertisements, we 
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say little or nothing about ourselves, 
but in one of them we made an excep- 
tion. This advertisement, headed “The 
Tire Man,” quoted the tire dealer’s own 
sory in his own words, telling how he 
pad started in business with a capital 
of only $200, and how he worked hard 
for some time, trying to get ahead but 
not growing very rapidly. He began to 
feel that he never would grow, until he 
saw, in a local newspaper, the sentence 
“Young man, use your bank.” He 
thought it over and decided to ask us 
for a loan of $5,000. To his great sur- 
prise, it was given to him, and, there- 
after, knowing that the bank was back 
of him, he went after bigger busi- 
ness, with the result that his business 
last year amounted to almost a hundred 
thousand dollars. 

It does not require much imagination 
to see how advertising of this kind ben- 
efits us. A bank’s accounts come to it 
principally through the recommenda- 
tis of its friends, and when we run 
an advertisement about one of our cus- 
tomers it certainly makes an enthusias- 
tie friend out of him. Every boost for 
local industries is a boost for ourselves. 
The advertising is more interesting than 
the usual “You-ought-to-save” kind and, 
consequently, it is read more. The 
space we use is three columns by ten 
inches and we run these advertisements 
twice a week. 

I just said that a bank’s accounts come 
to it principally through the recommen- 
dations of its friends. That was not a 
guess when applied to the Sacramento 
Bank, because we know. For about two 
months we have been having the new 
account tellers ask each new depositor 
why he selected our bank in preference 
to the other financial institutions of this 
city. The nine leading answers, in their 
proper order, were: 

. Recommendation of friend. 

. Location. 

. Relative banks here. 

. Previous business dealings. 

. Recommendation of depositor. 

. Cashed checks here before. 

. Newspaper advertising. 

. Solicited. 

There were many other answers. Some 
said that they heard that our “service was 
good.” One man received our house- 
organ seven years ago, and remembered 
it well enough to open his account with 
us when he moved here. A few said 
“because the bank is under government 
control.” Some bought their Liberty 
Bonds at our bank and thus became 
acquainted with us. I am sorry to say 
that no one mentioned street car ad- 
vertising, although we advertise in all 
the local street cars. 

A great deal of our banking by mail 
business has been built up through our 
house-organ, “Sacramento Bank De- 
positor,” which is sent only to present 
and prospective customers living out- 
side of Sacramento County. It has eight 

(Continued on page 31) 
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MISS CLARA PORTER 
Newly appointed assistant secretary of the Guaranty Trust Co. of NewYork, photo- 


graphed at her desk in the Fifth Avenue branch. 
She is a graduate of Smith Colleze. 


career as a bond saleswoman. 


HE appointment of Miss Clara F. 

Porter to the official family of the 
Guaranty Trust Company of New York, 
has given pointed emphasis to the en- 
tirely new role which women are playing 
not only in politics, but in business. 
With women discharging the duties of 
mayors in Western cities, and particu- 
larly with the advent of a former Amer- 
ican woman to a seat in the British Par- 
liament, one naturally asks the question, 
“Are these women very exceptional per- 
sonalities, or are they simply the fore- 
runners of an entirely new type of 
womanhood, resulting from the business 
and industrial revolution of the last 50 
years?” 

The truth probably lies pretty fairly 
between these two extremes: There is no 
reason, for example, why a large busi- 
ness institution should make a woman 
one of its officers simply because she has 
succeeded in being exactly like a man 
in her work. On the contrary, there is 


iss Porter began her financial 


every reason for giving her this promo- 
tion simply because she has remained 
distinctly feminine in her viewpoint, and 
because she has brought to her business 
the value of a new and fresh treatment. 
It is a commonplace that business and 
industry draw some of their best recruits 
from the farming regions of the country 
and from the frontiers of so-called city 
civilization. The notable success of such 
men springs in large measure from the 
freshness of their viewpoint. They are 
not in a rut. Their perspective is more 
accurate. They perhaps lack at first the 
technical efficiency of the man born and 
bred to industrial life, yet frequently 
outdistance him at his own game. 


The position of women in business is 
much the same. If they tried to copy 
tradition they would find themselves 
handicapped by the obstacles which the 
present organization of society outside 
of business circles imposes on them. 
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CUTTING OUT THE FREAKS IN 






ACCOUNTING FORMS 


Indiana Bankers’ Association tries out a graphic method to show its members the 


SMALL bank in Michigan uses 

eleven different forms of checks; 
not speaking about a nondescript variety 
of checks drawn in large quantities by a 
creamery association, a farmers’ co- 
operative association and several town- 
ship clerks. 

There are thousands of banks in the 
United States committing the same breach 
as this Michigan bank against economy 
and effective methods of accounting. 

As long as these banks continue to 
buy checks supplies indiscriminately 
without regard to size or any other defi- 
nite purpose, they are creating need- 
less and extensive tasks that could be 
just as easily sim- : 
plified. 

When it is con- 
sidered that per- 
haps 70 per cent 
of theinternal 
cost of doing busi- 
ness in the bank 
revolves around 
the handling of 
checks, notes and 
drafts, it seems 
evident that any 
method which will 
facilitate the 
handling of this 
vast volume of 
paper will be 
found: to be both 
a time and a 
money saver. 

Many banks ap- 
pear to be seek- 
ing constantly for 
novel and inge- 
nious check 
forms. A _ sales- 
man comes along 
with a showy 
little check form 
encased in a flashy binder and exhibits 
it as a powerful advertising medium. Or 
a commercial customer gets an idea that 
the old form of check has lost its novelty 
and should be replaced with a form more 
distinctive and sometimes grotesquely 
original. In both cases, and there 
are many similar cases in between, the 
banker usually nods his vigorous ap- 
proval and the result is a never-ending 
stream of new check forms that perform 
no especially helpful function. Indeed, 
the kaleidoscopic variety of checks, 
notes, drafts and certificates of deposit 
that have been allowed to drift into 
banking channels has caused a problem 





The First National Ban 


perplexities of existing conditions and the advantages to be gained by standardization 


By GEORGE K. HARRIS 


that bankers’ associations have been 
wrestling with for a long time. 

This matter of eliminating freak 
forms and establishing certain definite 
standards for all the forms used in the 
accounting department is now receiving 
the: serious consideration of the secre- 
taries of the different state associations 
and the different sections of the Amer- 
ican Bankers’ Association. At the last 
convention of the American Bankers’ 
Association the subject was brought up 
and the state secretaries were urged to 
exert their influence towards bringing 
about uniformity in the style of checks, 
notes and drafts and standardizing other 


This illustration emphasizes more eloquently than words the need for standardization. 





forms wherever possible. 

The Indiana Bankers’ Association has 
already undertaken to impress upon its 
membership the necessity of working 
out standard forms and it is striving 
also to show the advantages that are cer- 
tain to follow when all accounting forms 
are reduced to the simplest basis pos- 
sible. This association is not offering 


any flat or arbitrary recommendations. 
It realizes that there has been enough 
of this perfunctory procedure already 
and it is therefore going direct to its 
membership through the various groups 
with a graphie display of the forms now 
This display, specimens of 


in use. 


of Winslow, Ind., a typical small town bank, 


ferent forms of checks when probably every n would be satisfied with two or three forms. 


which are illustrated here, indicate more 
eloquently than words the wide disparity 
of form now in use. 

A glance at these illustrations is suffi- 
cient to arouse any thinking banker to 
the importance of regulating the size of 
the checks, notes and drafts he is now 
using. These illustrations might | be 
duplicated in thousands of banks; they 
do not represent isolated cases, rather 
they indicate a tendency that has been 
permitted to go riotously beyond the 
keeping of records in an economical and 
effective way. 

The Indiana Bankers’ Association ap- 
pointed a committee several months ago 
to work out 
methods of help- 
ing the members 
to adopt uniform 
forms. Since, as 
previously stated, 
the checks, notes 
and drafts rep- 
resent a major 
item in the bank’s 
accounting rout- 
ine, the committee 
gathered __speci- 
mens of these 
forms different 
parts of the state. 

After this was 
done the con- 
mittee analyzed 
the subject and 
then offereda 
recommenda- 
tion which was 
sent to every 
member of the as- 
sociation. 

This recommen- 
dation set forth: 
1—-Conform larger 
checks and drafts 
preferably to the size ranging from 3% 
x 8% inches up to 344 x 8% inches, the 
latter being rec6mmended by the Fed- 
eral Reserve Banks. The experience of 
printers is that 33g x 8%@ inches lends 
itself best, and should be the popular 
size, because it cuts out with the least 
waste and permits just enough trimming 
to give the best appearance. 

2—In ordering your printing, special 
attention should be given to the require- 
ment of a blank spaces at the right hand 
end of all checks and drafts in which 
the amount shall be written in figures, 
as this omission is one of the greatest 
inconveniences to these who handle trat- 
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Like the illustration shown on the o 
parity in the sizes of forms used daily. ey 
the cost of doing business. 


sit items. The following figures should 
appear on the right hand end of the 
ehecks and drafts and, where possible, 
should be applied to acceptances notes 


and any other paper that they pass 
through the clearings of banks: 

Transit number right side of name of 
bank. 


Number of check or draft. 
Date. . 
Amount. 


3—It was brought to the attention of 


the committee that the Federal Reserve 


district number should be skeletonized 
in large size in the face of the check, 
preferably in the center. Thus, an In- 
diana bank, which is in the seventh 
district, would have the figure 7 placed 
on the check. 

When these recommendations were 
made, the committee asked the member 
banks to comply with them. The speci- 
men checks that were gathered from 
banks in different parts of the state 
were placed on bulletin boards—by An- 
drew Smith, secretary of the associa- 
tion. 

Mr. Smith has made effective use of 
these bulletin boards. When the spring 
group meetings started recently, Mr. 
Smith spoke at many of them and ex- 
hibited the bulletin boards which served 
as a powerful stimulant in awakening 
the bankers to grotesque range of forms, 
many of them needless. In addition to 
displaying the specimens, Mr. Smith 
drove home the importance and value of 
standardization and emphasized the 
further impressive fact that the exhibits 
as shown in the accompanying illustra- 
tions were not rare instances of a per- 
verted sense of selecting forms, but 


osite page, this picture reveals the great dis- 


clog the accounting routine and burden 


rather typical cases that might be found 
in many other Indiana banks. And what 
is true of Indiana is true in a similar 
degree in all other states. 

Thus, the Indiana Bankers’ Associa- 
tion is trying in a constructive way. to 
improve a situation that has been neg- 
lected too long. When the bankers of 
Indiana as well as of other states fortify 
themselves against the temptation to buy 
any old check forms; when they insist 
tactfully that their customers shall ob- 
serve certain simple requirements in the 
style of check to be used and when they 


carry this program of standardization 
into every department of the bank they 
will have taken the best means to reduce 
costs, to eliminate errors and to give 
better service to customers. 

True, there are many banks which 
have recognized the folly of adopting 
forms in a hit-and-miss way and the 
methods of these banks can be satisfac- 
torily adapted to the needs of any bank. 
A bank in Ohio, for example, uses only 
four forms of checks. Two of these one 
larger and one small are given to com- 
mercial customers. A small check in a 
neat binder is furnished to women cus- 
tomers and another’ style of check is 
used in the savings department. The 
drafts, notes and certificates of deposit 
in this bank are also of uniform size, 
neatly printed and as simple in make-up 
as .possible. 

Sometimes a customer with fanciful 
notions tries to build a bit of originality 
around a check of his own designing. 
Naturally the customer is in happy ig- 
norance of technical banking require- 
ments and the result is that the check 
is prepared without any knowledge of 
some of the specifications previously re- 
ferred to. The bank does not permit 
this customer to “get-away” with his 
original idea. He is politely told why 
out-of-size checks’ are bothersome and 
why the bank’s forms should be used 
wherever possible and in nine cases 
out of ten the customer is willing to ob- 
serve the rules of the game. 

There is still another form of check, 
the voucher check,—that causes lots of . 
grief to the clerks in the transit devart- 
ment. And by transit department we 
do not refer alone to the big machine, 
that handles 25,000 items and more a ° 
day, but to the country bank as well 

(Continued on page 40) 


Notes, township warrants and checks, all of different sizes, yet they can be easily 


standardized. 
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A CONTEST THAT BROUGHT 
$40,000 NEW ACCOUNTS 











Officers were not allowed to participate and no solicitation was permitted 
in the bank so that every employee was given an equal chance at the prizes 


ITHIN sixty days the Chicago Sav- 

ings Bank & Trust Co. secured 

1200 new savings accounts amounting to 

$40,000 as the result of a new business 
contest among the employees. 


Banks everywhere are recognizing the 
value of the employees’ contests as a 
means of developing profitable new busi- 
ness. The plan to be described will, 
therefore, be of interest because it sug- 
gests many effective ideas that can 
be adopted in any bank. 


And in this contest, as in the contests 
held by other banks, the volume of new 
business did not terminate with the close 
of the contest. It was found that many 
of the new customers brought into the 
bank during the contest were instru- 
mental in having their friends open ae- 
counts. 


Thus, the actual value of the em- 
ployees’ contest extends beyond thie re- 
sults definitely obtained while the 
workers engaged in good-natured rivalry 
to build up the deposit line. 

When the contest was announced, 125 
employees jumped into the game and 
began the solicitation for new business. 
None of the officers took part. Thus, 
the employees were not handicapped by 
the superior influence which an officer 
is usually able to exert among his ac- 
quaintances by reason of his position. 
Each employee was given an even chance 
at the prizes and the glory of accomp- 
lishment. Every woman employee en- 
tered the contest and each brought in 
one or more accounts, while 95 per cent 
of the men responded and most of them 
produced business. The smallest new 
accounts were $5; the largest new single 
account was $4,000. 

This is the third contest this bank has 
held—the first in 1915, the second in 
1917, and the third in December, 1919. 
The time set for this last contest was 
December 1st to February 1st so that 
Christmas accounts, bonuses, and gifts 
from firms could be included. Many 
new accounts were developed from this 
source. 

The employees were divided into six 
teams, four men’s teams, with a man 
captain at the head of each, and two 
women’s teams, with woman captain 
at the head of each. In order that em- 
ployees not coming in contact with the 
public might have an even chance with 
those in the teller’s positions, no solicit- 
ing of any kind was permitted inside 
the bank. To obtain credit for business 


By WARREN M. AVERY 


secured, it was necessary for the em- 
ployee to either personally or by card, 
introduce the cusomer to those in charge 


of opening new accounts in the Savings. 


Department. 


Accounts could not be opened by em- 
ployees for others without having the 
deposit ticket approved by the general 
chairman of the contest. No employee 
was allowed to give his credits to any 
one else. 


All accounts had to be on the bank 
books for thirty days after the contest 
closed for the solicitor to secure credit. 
In other words, the winners of the prizes 
did not receive their money until March 
1, 1920. 

At least 500 points were required to 
qualify for the 1st, 2nd, or 3rd prizes; 
300 points for the 4th, 5th, or 6th. 

The prizes were as follows: 


500 Points to Qualify 


$50—1st prize for the largest number of 
points. 

$30—2nd prize for the 2nd largest num- 
ber of points. 

$20—3rd prize for the 3rd largest num- 
ber of points. 


300 Points to Qualify 
$15—4th prize for the 4th largest num- 
ber of points. 
$10—5th prize for the 5th largest num- 
ber of points. 


$ 5—6th prize for the 6th largest num- 


ber of points. 


In addition, a commission of $1.00 


was paid on every account opened by 
employees during that period, which, six 
months from date of opening, amounts 
to $5.00 or over. It was provided that 
employees leaving the service of the 
bank before the six months are up, vol- 
untarily or otherwise, would forfeit, all 
claim to their commissions. July Ist 
will be six months since the beginning of 
the contest, when the employees will re- 
ceive this commission. 


The general chairman could not enter 
in the competition on account of the 
capacity he served. However, it was 
stipulated before the contest started that 
$25.00 would be awarded him if the total 
savings deposits reached the $2,600,000 
mark. If they totaled $2,650,000 the 
prize would be $50; $2,700,000—$100, 
$2,800,000—$125. 

If the total deposits of the contest 
aggregated between $50,000 and $75,000, 





$100 was to be distributed among the 
captains, apportionment to be made on 
the basis of points earned by the respec. 
tive teams. If the total gain aggregated 
between $75,000 and $100,000, $125 
would be distributed; if between $100, 
000 and $150,000, $175; if between 
$150,000 and $200,000, $225; if between 
$200,000 and $300,000, $325. For a 
gain of more than $300,000, $500. 

The number of points allowed was as 
follows: 
For new savings accounts of 
$5,000 and up 
For new savings accounts of 
i thn 2 er 
For new savings accounts of 

1,000 to 3,500 ........... <i od 


For new savings accounts of 
ee | en . 90 
MRI 5 | UI oa Ghar weet. 4.690 econ 60 


For new savings accounts of 
500 

For new savings accounts of 

00 to Se ae gies = > o.6'e-s ats 0: 
For new savings accounts of 

25 to M d:Aie Aeon Sas. 3 «4 ase 40 
For new savings accounts of 

5 to ee erase tea .. 80 


For new savings accounts of = —t—i‘i~—~™S 
1 to 5 


Employees were not allowed credit 
for accounts opened for themselves, their 
wives or children, but were given credit 
for business obtained from their fathers, 
mothers, brothers or sisters. 


Letters were sent out by the captains 
to the members of their teams, to spur 
them on, and bulletins and signs were 
hung around the bank. Two weeks 
after the contest was begun the bank 
gave a banquet for the employees, at 
which the reports of the progress were 
read. 

The contest was won by points as 
follows: 

Teller—2672 points. 
Bookkeeper—2336 points. 
Policeman—2126 points. 
Employee of Insurance Dept.— 

2032 points. 

Stenographer—1946 points. 
Secy. to asst. cashier—1386 points. 


The prizes were awarded as follows: 


Ist — $50 
2nd— 30 
3rd — 25 
4th — 15 
5th — 10 
6th — 5 


The captains of the teams were not 
included on the prizes, but $100 was 
divided among them, according to the 
number of points their teams made. 
With that money they gave a frolic m 
the bank, at which the regular prize 
were awarded. 
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HOW THE EMPLOYEES 
SECURED $155,325 


Contest permitted solicitation for four depart- 
ments and the workers were allowed to solicit 
outside for new business during working hours 


By ARTHUR 


ANY banks which have employed 

the contest plan among the em- 
ployees to stimulate new business permit 
the employees to solicit accounts for 
several departments. In a contest held 
by the Winters National Bank of Day- 
ton, Ohio, from November 4, 1919, to 
January 10, 1920, the employees went 
after business for the savings, commer- 
cial, and safe deposit boxes, and certifi- 
sates of deposit, and the new business 
produced during the contest was as 
follows : 


Commercial Accounts 
Savings Accounts 37,694 
Certificates of Deposit Safe ... 2,150 
Safe Deposit Boxes 30 


$155,325 


Aside from bringing new accounts at 
the time of the contest, the solicitation 
of the employees has produced en- 
courage after-results. 

The rules governing the contest were 
as follows: 

(1) The contest was open to all em- 
ployees of the bank. 

(2) No credit for points was allowed 
on accounts turned in after January 10, 
1920. 

(3) For each new savings account 
opened with an initial deposit of $10 
or more and each new commercial ac- 
count opened with an initial deposit of 
$50 or more, the solicitor received a 
bonus of 50 cents per account. 


$115,451 


(4) The names and addresses of all 
persons solicited were to be turned over 
to the New Business Department by the 
contestant before nine-o’clock of the 
morning following the day upon which 
the account was solicited. 


(5) No solicitation was permitted in 
the banking house during banking hours. 


(6) Credit for new business was es- 
timated according to the following 
schedule: 


Accounts of $5000 or more 250 points 
Accounts of 2500 to 5000 150 points 
Accounts of 1000 to 2500 120 points 
Accounts of 500 to 1000 90 points 
Accounts of 250 to 500 75 points 
Accounts of 100 to 250 65 points 
Accounts of 50 to 100 50 points 
Accounts of 10 to 50 =—_ 25 points 
Savings accounts $5 to $10 10 points 
Safe Deposit Boxes 5 points 


F. SNYDER 


Seven cash prizes were awarded in 
denominations as follows: 


The distribution of prizes and bonus 
fees were made on January 20. 


This contest proved such a splendid 
business stimulant in bringing in new 
accounts, and also in arousing the en- 
thusiasm of the employees, that it was 
decided to conduct another campaign 
in April. This contest started on April 
1st and ended at 3 o’clock April 30th. 
The rules governing this contest were as 
follows: 

The names and addresses of all per- 
sons solicited must be turned over to 
the new businéss department by nine 
o’clock in the morning or after three 
o’clock in the afternoon. 

No credit was allowed for accounts 
opened with the bank unless the pros- 
pective’s name was turned in before 
nine o’clock of the morning upon which 
said account was opened. 

Credit was not given to tellers for ac- 
counts opened voluntarily at the window. 
However, on additional new business 
secured from these voluntary customers 
by tellers, credit was allowed on the 
basis of one-half. That is, should a 
voluntary customer of the commercial 
department be solicited by the teller for 
a savings account or a safe deposit box 
at the time the commercial account was 
opened, one-half credit was allowed 
should the teller’s suggestion have led 
the customer to establish business rela- 
tions with these other departments. 

Each contestant kept a list of the 
names turned in to the new business de- 
partment during the contest. 

Credit for the new business was es- 
timated according to the following 
schedule: 


First Prize 
Second Prize 


Fourth Prize 


Credit for new business was also 
estimated according to the following 
schedule : : 


23 


Every account opened with $5 1 point 
Every additional $5 additional 1 point 
Safe deposit boxes accounts $5 1 point 


No first prize was awarded unless a 
total of 250 points was reached. 

The prizes were awarded the 15th of 
the month following the close of the 
contest. 


On tips turned in regarding accounts 
which employees believed the bank could 
secure, but ones which they felt hesitant 
in soliciting, or did not have the time 
to solicit, credit was allowed as follows: 

One-half credit to the one who actu- 
ally solicited the account. 

One-half credit to the one who gave 
the information. 


Any dispute or misunderstanding was . 
referred for final settlement to the gov- . 
erning committee, composed of the 
officers of the bank. 


Several employees found it difficult 
to see their prospectives before or after 
banking hours, and in all fairness to 
those working in the contest, the Cashier 
agreed to allow each employee time off 
for the purpose of seeing friends. That 
is, arrangements were made whereby 
contestants were granted several hours 
time, or a half day, if necessary, in 
which to call upon those whom they 
wished to solicit accéunts from. How- 
ever, not more than a half .day was 
allowed in all for this solicitation. 


It was of course, understood that this 
time extension was granted only to 
those who wished it for the enlisting - 
of new business, and it was necessary 
for those taking advantage of same to 
give a report on calls made. ‘ 


U. 8. to Purchase Silver 

Purchase of silver in the open market, 
practically suspended during the war, 
will be resumed soon by the Treasury. 
Officials said that with the recent decline 
in the quotations they believed the metal 
could be bought for $1 an ounce, the 
maximum which the Treasury can pay 
under the Pittman law. 


The Directors of the National Park 
Bank of New York have elected the 
following assistant vice-presidents; 
Frederick O. Foxcroft, WilliamA. Main, 
J. Edwin Provine, Ralph L. Cerero, 
Jay D. Rising, H. E. Scheuermann and 
Perey J. Ebbott. Walter S. Jelliffe was 
elected an assistant cashier. 

The title of assistant vice-president is 
a new one in the official roster of the 
National Park Bank. All of the men 
elected were junior officers of the in- 
stitution and their advancement, it was 
explained, will provide larger opportun- 
ities to properly care for the require- 
ments of the bank’s clientele. 


The Bank of Davy, W. Va., is to 
spend $30,000 on a new building. 
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HOW THE BANK CAN SERVE 
AS A TOWN BOOSTER 


The selfish appeal is gradually being subordinated to newspaper 
advertising and other methods designed to stimulate civic pride 


S a city progresses, so do its busi- 

ness interests advance. In no place 
is the growing prosperity of a munici- 
pality reflected more quickly and tang- 
ibly than in the bank. If for selfish in- 
terests alone the bank should boost its 
town. 


A bank is a semi-publiec institution. 
As such it should bend its efforts for the 
people, for their welfare, for their fu- 
ture. And so for public-spirited rea- 
sons, the bank should boost its town. 


There is a constantly growing num- 
ber of town-boosters among the financial 
institutions of the nation. But the aver- 
age bank is still limited in its publicity 
vision and selfish in its advertising ap- 
peal. 


The city of Buffalo recently held a 
“Get-Acquainted-With-Buffalo” Week. 
The banks, along with many of the busi- 
ness institutions, enthusiastically entered 
into the spirit of the occasion and stim- 
ulated civic pride through newspaper ad- 
vertising and various other methods. 


The Buffalo Trust Co. was a leader 
in this public-spirited campaign. It at- 
tracted the attention of many thousands 
by a series of window exhibits. The 
first of these displays illustrated Buffalo 
in 1828, and depicted the evening stage 
arriving at the old Eagle Tavern, show- 
ing the outlines of the little village in 
the background. 


Miss Sara E. Skaver, who directs the 
publicity for the bank, wrote an inspir- 
’ ing advertisement entitled, “The Spirit 
of Buffalo,” from which the following 
is quoted: 


The Spirit of 
Buffalo 


‘“‘In the midst of our vast resources 
—above the bigness of Today’s tasks, 
accomplished by her man-strength, 


power and industry 
—rises the Spirit of Buffalo. 


**She sees afar. She reaches out to 
give—to receive. In the openness of 
this attitude will she find a more 
splendid future in creative achieve- 
ment.”’ 


The second window displayed an at- 
tractive group, illustrating the “Spirit 
of Buffalo.’ Commerce, Industry and 








By WILLIAM GANSON ROSE 


Vision were artistically symbolized in 
the picture. 


The third window showed Buffalo in 
1920 in a painting that presented a busy 
harbor scene. 


This bank’s activities during “Get- 
Acquainted” Week meant practical 
boosting for the city and incidentally 
meant the practical boosting of the 
Buffalo Trust Co. 


NOTHER city on the Great Lakes 

that claims a town-boosting bank 
is Toledo, where the Ohio Savings Bank 
& Trust Co. is vigorously promoting 
public spirit. This enterprising bank 
is at present running a series entitled, 
“Tell the World About Toledo.” 


It is pointing out the “high spots” 
about the rapidly-growing Ohio city. 
It is urging the people to tell about the 
town’s advantages in conversation and 
by letter. The first of the series con- 
tained the following copy: 


Tell The World 
About Toledo 


Unfortunately, the world has been 
told far more about Toledo’s street 
railway difficulties than about the 
city’s vast number of splendid features. 


Let us all co-operate to tell the 
world why Toledo is an ideal city in 
which to live and earn a living. Let 
us point out, when writing friends or 
business associates in other cities, 
facts that show Toledo’s growing im- 
portance among the great business 
centers of America. 


Know your city. 


Encourage your neighbors to know 
it. 


Tell about it. 


We are discussing facts about Toledo 
in our advertisements every few days. 
We suggest that you impress this in- 
formation upon your memory and pass 
it along to the outside world. 


THE OHIO SAVINGS BANK 
& TRUST COMPANY 


Toledo 





Toledo is a city of remarkable ad- 
vantages. But unless the people at home 
fully realize their opportunities, the 
town cannot capitalize upon its advan- 
tages. The bank realizes these facts 
and it is willing to purchase large space 
to tell Toledo people about Toledo and 
urge them to tell the world. 


= OUNGSTOW\N, is another Ohio city 

whose people learn points about 
the home town from time to time through 
a financial institution. The Mahoning 
National Bank and the affiliated Mahon- 
ing Savings & Trust Co. ran a typical 
advertisement within a few hours after 
the Government announced Youngs- 
town’s population. They graphically 
showed how the population, which was 
44,885 in 1900, rose to 79,066 in 1910 
and reached 132,358 in 1920. They 
pointed with pride to the 67.4 per cent 
inerease made during the past decade 
and observed, “Few American cities 
have even approached the splendid ad- 
vance of Youngstown.” Then they ex- 
horted the people of the city to make 
a constructive effort to place Youngs- 
town in an even higher position at the 
end of the next decade. 


“Don’t Get Panicky” is the title of an 
attractive and timely message used by 
the Marine National Bank of Erie. In 
a few words this advertisement preaches 
production and thrift and winds up with 
the admonition, “Don’t get panicky—get 
busy !” 


Don’t Get Panicky 


because some forecasters see 

only dark days ahead. 
Speed up production! 
Practice thrift! 

Keep hoping for only 
bright and prosperous days 
Don't get panicky--- 
get busy! 

THE 
MARINE NATIONAL BANK 
OF ERIE 


Pennsylvania 
¢ 
Established 1864 


Charter No. 870 
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Herewith is reproduced an advertise- 
ment of the Farmers Bank & Trust Co. 
of—we won’t tell where because it would 
be cruel to identify any institution with 
such a display. The huge leaves in the 
center of the picture undoubtedly have 
some significance, but just what their 
meaning is the bank leaves to the imagin- 
ation of the reader. 























tise- 
; Co. 
‘ould 
with 
1 the 
have 
their 
gin- 








If they are Century Plant leaves, they 
would, of course, suggest that the bank 
is old. If they are Elephant leaves, they 
might be intended to testify to the size 
of the bank. If they are withering 
leaves of wild cabbages, they might be 
symbolical of strength. If they are 
leaves of a Rubber Plant, they might in- 
dicate the expansion of credit. If they 
are Palm leaves, they might stand for 
the hand of service. 

Possibly the intention of the institu- 
tion is to awaken the interest of the 
townspeople to go into the bank and in- 
quire what kind of leaves these are, and 
incidentally “leave” their money. 
Perhaps—but there, we will leave it to 


you. 


FARMERS BANK & 
TRUST CO. 


Capital Stock 
$250,000 














Your Deposits Solicited 
424 Trade Street 













MV HE Guardian Savings & Trust Com- 

pany of Cleveland, Ohio, has just 
released a remarkable series of news- 
paper display advertisements which it 
offers to correspondent banks. These 
displays are reproduced on a poster 
sheet and show the various types of ad- 
vertising which have produced results 
for the bank. They can be either re- 
produced or adapted to the needs of 
other banks. 


All of the ads represent neat and dis- 
criminating typographic treatment. 
Many of them are embellished with ar- 
tistie pen and ink drawings. They em- 
brace trust service, collection service, 
real estate management, savings, and the 
investment service offered by the bond 
department. 


One of the displays is particularly 
effective as indicating how any bank can 
emphasize the extent of the service that 
it is providing for the public. This 
particular ad is headed “‘Publications” 
and then it goes on to show the character 
of the booklets issued by the bank any 
or all of which will be sent upon request. 
These booklets relate to banking by mail, 
trust company service, real estate man- 
agement, ownership certificates, auto- 
mobile road maps that are furnished by 
the bank. The bank has also issued a 
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85% Lost 


Stanstics show that 85% 
of estates of $5,000 or over 
are dissipated within a few 
years through unwise invest 
ments and mismanagement 





















The wasteful expenditure 
vf money received from life 
insurance accounts in consid 
erable measure for this ex 
essive loss 













The Guardian Bank has « 
practicable plan of checking 
this loss by holding life in- * 
surance funds for the benefit 
of the dependents of the de 
ceased and finally distribut 
ing it to them without delay, 
red tape, or any cost whatso 
ever, other than the regular 
trust charges 






















Our Prost Officers will be glad to 
«explain this plan without cost or obli- 
gation to you 













THE GUARDIAN 


SAVINGS ano TRUST COMPANY 
| 623 Euclid Ave. FESE53 Cleveland.O. 


















card of vest pocket size to all owners 
of Liberty Bonds. This card shows the 
dates when the interest on the cards be- 


.comes due and much other valuable in- 


formation. The card offers a good op- 
portunity to advertise the savings dep- 
partment of the bank. 

The accompanying ads, “Leave Your 
Widow to a Trust Company” and “85 
per cent Lost” illustrate in an effective 
way the character of the Guardian’s 
advertising service. 


The Guaranty Trust & Savings Bank 
of Los Angeles, California, has just 
issued an attractive folder which ex- 
plains the police department traffic rules. 
All of the autoists in Los Angeles have 
exhibited great interest in this booklet 
and there has been a lively demand for 
it from autoists in Los Angeles and sur- 
rounding country. 


The slogan of The Commerce Banks 
of Kansas City, Missouri, “Every Bank- 
ing Service,” is embeHished in a hand- 
some booklet which outlines the various 
functions of these rapidly growing in- 
stitutions. 


HE United States Mortgage & Trust 
Company of New York has just 
issued an attractive booklet “The Care 
of Securities.” It is a brief summary 
of the service offered by the company 


for the custody and handling of invest- . 


ments and suggests in an interesting way 
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other trust companies can emphasize ser- 
vice of this character. Among other 
things the booklet says, “the Trust Com- 
pany will: 


(1) Render periodical statements as 
to the securities held, as well as income 
received. 


(2) Obtain upon request, reports on 
the condition of investments. 


(3) Endeavor to obtain all pertinent 
information regarding bonds called for 
redemption, sinking fund offers, rights 
to subscribe to new issues or to convert 
bonds into stock. 


(4) Prepare annual income tax re- 
turns with request to income collected 
on securities deposited. 


(5) Upon client’s request, exempt the 
bonds under the secured debt tax law. 






(6) Pay taxes on real property. 
(7) Pay insurance premiums on pol- 
icies held by depositor. 


(8) Watch the payment of taxes and 
water rents and insurance on property 
covered by mortgage. 





The booklet adds: “‘Our fees for this 
service are moderate, and will be quoted 
upon receipt of advice as to the amount 
and character of the securities to be 
deposited. hs 


Leave Your Widow 


To A Trust Company 


A fellow citizen died seven months ago leav- 
ing his wife $50,000 in good securities yielding 
$2,500 a year—about $55 a week. 

Acting on the advice of a friend she sold some 
of her bonds to buy the stock of a small eastern 
railroad. She lost thereby $5,000 of her principal 


and $275 a year of her income Now she has to 


manage on $47.50 a week. 

Her adviser had the best of intentions but was 
inexperienced. Don’t leave your estate, big or 
little, at the mercy of your inexperienced wife or 
your inexperienced friends 

Make your will and name The Guardian Sav- 
ings and Trust Company your Executor and Trus- 
tee. It will keep your estate intact and probably 
make it increase in value. 


THE GUARDIAN 
SAVINGS anv TRUST COMPANY 
623 Euclid Ave. ESH=R Cleveland.O. 


Resources Over $80,000,000 



















































































































































































































BANKERS MONTHLY for JUNE, 1929 


CUT OUT THE STAGE SCENERY 
IN BANK BUILDINGS 


Let our bank buildings look on the inside as though the inside belonged to the outside 


N our modern day a new order of 
things is approaching in bank Ar- 
chitecture, or rather the old order is re- 
ceding and what is natural and inevit- 
able is coming into view. We have no 
time or place for luxuries as such. With 
our high cost of materials and labor, 
we must be simple and it is a mighty 
good thing for us and our Architecture 
that it is necessary for us to be simple, 
if we are to compete on even terms with 
the world of people and be happy among 
ourselves. 

In our bank buildings we need but 
few materials and none of them ex- 
pensive at that if we are wise in our 
selection and just and cleancut in our 
distribution of them. Why do we have 
stone, marble, or granite fronts on our 
bank buildings and brick sides? The 
farther around the building we go, the 
cheaper we get. Let us stop all that be- 
cause it is fantastic and not real. There 
is no integrity anywhere. The stone 
front is just so much stage scenery. It 
exists under false pretenses and should 
be abolished as an expensive luxury, 
tending to degrade our ideals with its 
falsity instead of inspiring us with its 
truth. 

Any Architecture worth its salt is all 
of a piece and if we can’t afford a stone 
building, treated as stone, mind you, 
and-not as a veneer, we have no right to 
split the difference and give a sham front 
to a perfectly honest, highly efficient and 
honorable banking institution. 

That sounds pretty harsh, but heaven 
knows it is the truth and this is the day 
to stop splitting hairs and tell the truth 
if we are to get out of the hole and 
really see what a magnificent and 
glorious Architecture we can help make 
if we set our minds to it. 

We can save money and time which is 
more money, by designing our work to 
fit the times, the new day and its wonder- 
ful, inspiring opportunities. 

Let our buildings look the part, look 
the same kind all the way around, a 
family resemblance everywhere, and as 
every family resemblance in the world 
is different, just so should the likeness 
of our buildings be different. Ar- 
chitects can’t flatter themselves that they 
have paid much attention to this beauti- 
ful and universal quality. 

Let our buildings look on the inside as 
though the inside belonged to the out- 
side. All good Architecture the world 
over is like that and not so radically 


and eliminate a lot of the expensive fixtures that have no place in American architecture 


By GEORGE G. ELMSLIE 
Purcell & Elmslie, Architects, Chicago 


different as is usually the case with us. 
When this is done, the expensive stuff 
will disappear and an infinitely more 
harmonious and beautiful result will be 
achieved. This is an absolute fact as we 
have proved it in our own work time and 
again. 

Many years ago we began eliminating 
what are usually called “fixtures” in the 
interior of banks. We have not let a 
fixture contract in ten years and never 
expect to. This work of ours we en- 
deavor to get all of a piece and it wil 
get more so as time goes by and as op- 
portunities develop new conditions, new 
inspirations to do real, constructive work 
in the fine art of Architecture. You 
bankers and business men need no elab- 
orations of bronze, no elaborations of 
marbles whatsoever, no elaborations of 
anything or any kind, because they cost 
money and money should not be spent 
for these. 


Architectural forms, resulting from 
the interior of a bank well designed are 
naturally simple and if money is avail- 
able, it should be used for beautiful 
decorations in color on those forms, de- 
veloping the interest of everyone who 
sees them and carrying a memory of a 
worthwhile experience. The leading 
mural decorators in the country are 
available for this work. We use them 
in our work and are very familiar with 
getting permanently beautiful things in 
color and also in sculpture for a good 
deal less money and they are vastly more 
interesting than the old hackneyed stuff. 

Each building, therefore, takes on a 
quality of its own and can have, even 
the smaller buildings can have, some of 
the work of our country’s leading artists. 
We have done it and are doing it now. 
There is a way to do it. 


There are only two things out-of-doors 
and indoors that we see, and these are 
form and color. They are merged into 
one, to be sure, in the things we see. Of 
these, form is permanent but color 
changes by the influences of light, and 
what can be done with them would take 
another chapter full of fascinating in- 
terest and human delight. 

Since the program of building is go- 
ing to go on just the same as ever it 
seems essential, therefore, that we must 
change our minds and methods of think- 
ing as to what constitutes a good, sub- 
stantial, genuine bank building—a real 
building for a real business. 





Buildings with the standard veneer 
of expensive materials, making believe 
that they are genuine, all wool and a 
yard wide, must in the nature of things 
pass away. Some of our people as al- 
ready stated prefer to make a fine front 
to their buildings and let it go at that, 
reaping benefits from false pretenses, 
but the genuine thoroughbred American 
does not in his heart want any such 
thing. It is exactly the same process as 
putting on a shirt with no back to it, 
only the shirt gets away with its make- 
believe and the building doesn’t and 
can’t, because it is all in plain sight, the 
form of it and the color of it, where all 
men may see. Also it can’t get away, 
while the man in an optimistic moment 
may change his shirt and feel as though 
he were a real man. The building can 
never feel as though it were a real build- 
ing. 
The banker deals with realities in his 
business. If he didn’t, he wouldn’t have 
a business to do, so in Heaven’s name 
why should he be made to do business in 
what is not a real building but a build- 
ing that has so pitifully few land marks 
of reality in its architectural geography. 
He should not, and it is up to him to 
protest and say he will have none of it. 
Then will our architects and builders 
take on a new lease of life because they 
will be compelled to think and not to 
putter. 

There is only one way to build and 
that is to have a genuine respect for 
the materials in use and the simple, can- 
did and direct use of these materials 
for the purpose intended by nature for 
them. 

It seems unnecessary to say that the 
day of useless and expensive material 
is about over; that is, material used for 
show and exhibition of money unwisely 
spent to impress observers as to the 
wealth of the institution, ought to bea 
thing of the past. The greater an insti- 
tution, like the greater a man, the 
simpler the dignity and the more pet 
vasive the sense of power. 

The prevailing garishness and com- 
monplaceness of some American al- 
chitecture is not of our real selves. It is 
un-American. It is the poorest kind of 
poor business, and what citizen has re 
spect for that? There is a much better 
way and a simpler way because this way 
endeavors to tell the truth at every step 
and anyone can see for himself just 
what it is all about. To begin with, we 
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This illustration shows a banking room interior where all expensive materials are rigidly cut 


out and a splendid color harmony is produced by a simple «means. 


he mural decoration by a 


well-known artist shows the Mississippi River in an historical review of early days in the 


Northwest. 


have the finest materials that there are 
to be had, and they are well distributed 
all over the country. 


Whatever the distribution of material 
may be, and as the varying climate justi- 
fies its use, so should our architecture be. 


A well known European architect who 
came to America a few years ago to visit 
our firm and also to do some lecturing, 
told us this after seeing some samples 
of brick from various parts of the coun- 
try: “O, if we architects in my part of 
Europe had only a few of these types 
and colors of brick, what wonderful 
things we could do.” He was en- 
thusiastic. The pity of it was that there 
was so little a show of our appreciation 
of our native richness in building 
materials. We are and were very fond 
of using elaborate, extremely expensive 
foreign marbles, for instance, from the 
quarries of Italy and the isles of Greece. 
Why? Largely, I think, to support the 
prevalent idea that it was stylish to do 
it and to spend needless money. The 
writer has no objection to their use in 
specific and well considered spaces be- 
cause many of them are so beautiful. 

The point is that we have material in 
America that will serve our purposes 
better, because they are ours and in time 
We will know better how to use them and 
treat them with" respect. The writer 
holds no brief for any material. It is 
not in the province of this article to 


suggest materials. There are plenty to 
choose from. 


We can’t afford to use expensive ma- 
terials. It is utterly unnecessary to do 
8 to obtain all the interest, richness, 
style and beauty, lasting beauty, the 





kind of beauty that makes the cathedrals ° 


of Europe more beautiful after five hun- 
dred years of life than the day they were 
finished. Let us be men, creative men, 
and not parasites, making our living off 
the works of other people. Our build- 
ings do noi, as a rule, grow .old with 
grace. That is the ultimate test of Ar- 
chitecture as with people. 


We spend too much effort to obtain 
what is called an effect, and the effect, 
after we have it, is not worth having. 
We are afraid of being simple, straight- 
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forward and candid, particularly are we 
afraid of being simple, not sensing that 
in co-ordinated simplicity lies power and 
truth and beauty. Therefore, let us be 
as simple as we can, and by and by it 
will become a habit. 


The fewer the number of materials we 
can possibly use in our work and the 
finer the quality in respect to our purse, 
not for display but for a wholesome, 
splendid American dignity, the better 
for us. 

The great point to give emphasis to in 
our building is integrity and this can 
only result from serieus thoughttvu!ness 
as to the end we desire and the means, 
in the shape of many materials to 
achieve it, that we have. Integrity 
means a complete oneness as well as a 
healthy honesty and the only way to get 
it is to believe in it from top to bottom. 
If it doesn’t mean that much to us, it 
means nothing at all and the veneer of 
false pretenses is as good as anything 
else. 


The ancients had a great belief in this 
integrity business with the all-around 
completeness of their buildings. There 
was no veneer in those days, no fronts 
or rears, everything was the same, just 
as ours should be within perfectly sane’~ 
and normal limits. - 


There is a story of a Greek stone 
carver who was one day working away 
at the back of a statue to be placed 
where no ordinary viewpoint would ever 
expose the back. His reply to a query 
was that if man didn’t see the back of a 
figure, the gods did. 

It would be good for us if we had a 
little of that splendid belief in the in- 
tegrity of a work instead of our extraor- 
dinary behaviour in covering up what 
ought to be perfectly good finished work 

(Continued on page 80) 


This illustration shows a president’s and executive conference room in Philadelphia decorated 


in a single character and style of modern business architecture. 


indicates pleasant things to do and see. 


The mural in lively color 
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A BOND PLAN THAT HELPS 


TO INCREASE SAVINGS 


By offering first-class securities on the partial payment plan, a 


Y inaugurating a partial payment 

plan on first mortgages and bonds, 
a Chicago bank with resources of 
$5,315,856.54 and deposits of $4,519,- 
681.16, has been able to build up a profit- 
able line of savings business. The ex- 
perience of this bank demonstrates that 
it is not altogether necessary to center 
the savings appeal around the savings 
department alone. 

The bond and mortgage department 
of any bank can be made to act as a 
desirable feeder for savings 
when the methods to be de- 
scribed are put into opera- 
tion. In the last eight years, 
since these methods were 
started in this particular 
Chicago bank, the mortgage 
business has increased 500 
per cent and a large num- 
ber of new customers have 
been brought into the bank. 
It is worth noting, too, 
that his partial payment 
plan has shown consistent 
growth without any exten- 
sive advertising. 

Many banks in the smaller 
communities have organized 
bond and mortgage depart- 
ments within the last few 
years. This Chicago plan 
will, therefore, be interest- 
ing because it suggests an 
attractive means of reach- 
ing out for a class of busi- 
ness that might not be re- 
sponsive to the regular ap- 
peal of the savings depart- 
ment. 

The plan is simplicity it- 
self. When, for example, 
the prospective investor in 
bonds and mortgages comes 
into the bank, he is per- 
mitted to select from a 
choice list of mortgages or 
gold bonds, the investment 
that best suits his requirements as to 
denomination, maturity, and interest re- 
turn. Then, by making a small down 
payment and agreeing to make monthly 
payments or payments at other stip- 
ulated times, the money is put into the 
investment which draws interest at 6 
per cent. 

Let us say that an investor wants to 
buy a $500 bond. The initial payment 
required is usually about 15 or 20 per 
cent, although if the purchaser of the 
bond is thrifty, 10 per cent will be ac- 


issued b 


This is a partial list only. 
find what you desire described within. 


the bank, describing the bond an 


coeulee bes been an attractive means of stimulating interest in the plan. 


bank has been able to develop many profitable new customers 


By JACKSON HEYWOOD 


cepted. If he pays 20 per cent, or $100, 
he will immediately start in getting in- 
terest at 6 per cent on this $100. In 
reality he gets interest on the $500, pay- 
ing 6 per cent to the loan department 
for the $400 and receiving 6 per cent 
returns on the $100 paid in. In this 


way, the purchaser of the bond receives 
6 per cent on interest instead of the 
regular 3 per cent he would receive if 
he put the money into the savings de- 
partment. 



















THE MONTHLY PAYMENT PLAN 


FOR PURCHASING FIRST 
MORTGAGES 


The investor who uses our monthly savings plan 
selects from our lists of mortgages or gold bonds the 
investment that suits his requirements as to denom-_ 
ination, maturity and interest return. 


By a small payment down and regular monthly pay- 
ments you can put your money into a safe investment 
ata good return. 


We retain possession of the mortgage or bond so 
purchased until paid for in full, collect interest free of 
charge, and charge you interest on the unpaid balance 
at the same rate as you receive on the mortgage. 


Many of our heaviest mortgage buyers have pur- 
chased mortgages on the monthly payment plan. 


If it is impossible for the investor to continue the 
payments, we will repurchase the mortgage at a nom- 
inal discount. 


This monthly payment plan gives the small invest- 
or the same opportunity for a conservative investment 
at a good return as that enjoyed by a man of larger 
means. 


Those expecting to have funds to invest at a later 
date may make reservations for future delivery. 


This announcement appears on the first page of a four-page circular 


The bank retains the bond as collater:l 
until paid for in full, giving a receipt 
for the amount paid in. The customer 
gives the bank a note for the balance 
due, paying on this note until the bond 
is paid for. If the investor is unable 
to continue the payments the bank wiil 
repurchase the mortgage at a discount 
of 1 per cent. There is no forfeiture of 
amounts paid in on account of sickness 
or other reasons. 

This monthly plan gives the small in- 
vestor the same opportunity for a con- 


Consult us if you do not 


mortgage offerings. This 





servative investment at a good return 
as that enjoyed by a man of larger 
means. 

This is a good means of interesting 
new savers. Many employers induce 
their employes to save by this method, 
They bring the employes into the bank, 
(most of the employes being for- 
eigners), they have the plan explained 
to them, and start them on the right 
road. 

About seven years ago one employer 
brought in, among: other 
workers in his tailor shop, a 
young girl who could not 
speak English. One of the 
members of the bank who 
spoke her language x- 
plained the plan to her and 
induced her to start paying 
on a bond. The giri started 
then and has saved ever 
since, and now she is paying 
on the last $1,000, which, 
when paid for in full in De- 
cember, will represent the 
eighth $1,000 gold bond she 
has saved. 

There are many similar 
cases. In the past seven or 

- eight years many investors 
on this plan have saved one 
$500 mortgage for every 
year they have been saving. 

They would not have been 

able to do this if they had 

not saved under this plan. 

When a_ new investor 
comes into the bank to buy 
bonds under this plan, if he 
cannot decide which piece of 
property he would like to 
invest in, one of the real 
estate men will take him in 
an automobile used especi- 
ally for this purpose and 
show him the property. An 
attorney will explain ali 
legal matters to him. 
There are nine employes in the mort- 

gage and bond department of the bank 

who speak many different languages, 30 

that if a foreigner comes into the bank 
he can always find some one to talk to 
intelligently. 

And the bank finds, too, that many 
people who are not inclined to patronize 
the savings department regularly, are en- 
thusiastie about buying bonds ard mort- 

gages on this partial payment plan. These 
people, as a rule, believe firmly in the se- 
eurity provided in real estate collateral. 
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ORGANIZE TO COMBAT 


EPRESENTATIVE bankers from 

twenty four states met in Wash- 
ington recently for the purpose of com- 
pleting the permanent organization of 
The National and State Bankers Pro- 
tective Association, and to take whatever 
action appeared best to combat. the 
efforts of the Federal Reserve Board for 
the enforcement of universal par clear- 
ance of out-of-town cash items. 


This organization, which was first 
formed at a meeting in New Orleans 
held last February, is a direct out- 
growth of the fight on the part of a num- 
ber of smaller banks against the par 
dearance ruling of the Federal Reserve 
Board. The bankers who attended 
seemed to be gratified with the results 
of the meeting. Most important of 
these was the manner in which Gov- 
ernor Harding, of the Reserve Board, 
consented to co-operate in effort to have 
Congress clarify the disputed clauses of 
the Federal Reserve Act. Governor 
Harding promptly set the proper machin- 
ery in motion by writing to Chairman 
Platt, of the House Committee on Bank- 


. ing and Currency, asking that a Con- 


gressional investigation be instituted to 
settle once and for all whether or not 
the charging of exchange is just. The 
only condition Governor Harding at- 
tached was that, in event Congress de- 
clared exchange to be a proper charge, 
member banks be allowed the same priv- 
ilege to make this charge as non-mem- 
ber banks. 

This action by Governor Harding fol- 
lowed a hearing held before the Fed- 
eral Reserve Board at which time many 
of the bankers described their experi- 
enees with the reserve banks and their 
agents, and presented their arguments 
in favor of the “exchange” charge, Pre- 
vious to this hearing Governor Harding 
had been called before the House Com- 
mittee on Rules, in reference to charges 
made by the bankers of coercive methods 
used by federal bank agents to induce 
compliance with the par ruling and also 
to induce banks to become members of 
the reserve system. Mr. Harding denied 
that these coercive measures had been 
employed with the knowledge of the 
board, and stated that steps would im- 
mediately be taken to see there was no 
repetition of such methods. 


Governor Harding admitted, that of 
%4,000 banks which had acquiesced in the 
par ruling, probably 20,000 had done so 
tnwillingly and added that the constant 


PAR CLEARANCE RULE 


National and State Protective Association, represent- 
ing twenty-four states, is formed*at Washington 


complaints on this question received by 
the board, were proving a serious hand- 
icap in its transaction of more import- 
ant matters. He declared his eagerness 
for a settlement of the controversy either 
way, so that the dispute could be settled. 
He stated, however, that in its efforts to 
enforce the ruling, the reserve board 
was only acting in what it believed to be 
the proper interpretation of the Fed- 
eral Reserve Act, and that the act left 
them no discretion on this matter, as at 
present worded. 

The story of this controversy on the 
matter of par clearance, with its con- 
comitant formation of The National and 
State Bankers Protective Association, 
forms one of the most interesting of 
recent developments in banking in the 
United States. 

A large part of the dispute arises over 
the differing interpretations put upon 
the words “shall” and “may” as used 
in the Federal Reserve Act. In refer- 
ence to clearing house function, sec- 
tion thirteen of the act, uses the word 
“shall,” which is interpreted both by the 
reserve board and the bankers them- 
selves to be mandatory. This section 
says the reserve banks shall not pay ex- 
change on items collected through its 
agency. At the time of its enactment, it 
was for the specific purpose of saving 
the Government the expense of paying 
exchange on the vast total of checks sent 
in payment of Liberty Bonds. 

However, section sixteen, which the 
bankers contend supersedes the earlier 
section, uses the word “may,” saying 
the reserve board may collect checks 
against non-member banks. This, the 
bankers contend, is clearly discretionary 
and does not carry the corollary, as the 
reserve board holds, that the reserve 
banks must act as clearing houses and, 
as they cannot pay exchange, must in- 
stitute par clearance on non-member 
banks. Rather, say the banks, it 
means that in the event a non-mem- 
ber bank charges exchange, the re- 
serve bank cannot collect checks against 
that bank, except through a regularly 
established clearing house or other 
agency which can pay the exchange rate. 

The bankers argue that there is, in 
actuality, no such thing as “par clear- 
ance. “They say that the transmission 
of funds from city to city to cover for- 
eign checks, constitutes a service into 
which there enters many factors of ex- 
pense, all of which have hitherto been 





covered by the exchange charge. These 
factors cover the actual transmission of 
the funds or their equivalent, the time 
and clerical work required to accomplish 
this, postage and insurance on the re- 
mittances in transit, and the interest on 
the use of the money by the depositor 
pending the collection of the check. The 
bankers say that the abolition of the ex- 
change charge does not really remove 
these costs of serviee, inasmuch as they 
must still be involved and must be met 
by someone. They therefore argue that 
the phrase “par clearance,” is in reality 
a misnomer and that the ruling is in 
effect nothing but a shifting of the pay- 


ment of these costs from one class of - 


business to another. They say that it 


is in this stance a transfer of the cost- 
_ of transmitting money from the shoul- 


ders of the bigger business house of the 
country to the small man in the country 
district and to the small country banks. 
They further contend that it will result 
in the small man, who sends his. check 
to the big city business house in pay- 
ment of his purchases, paying the cost 
twice, inasmuch as the efficient: business 
house has already collected the amount 


in its general overhead charge for doing ~ 


business. 


The institution of the par clearance 
ruling progressed satisfactorily for the 
reserve banks over a great part of the 
country. Bankers generally felt that it 
was useless to oppose such a powerful 
organization as the federal reserve. A 
large majority of the bankers, as shown 
by questionnaires sent in, complied un- 
willingly. Here and there a few of the 
state banks refused to comply and in 
many of these instances coercive meas- 
ures were used by the reserve bank 
agents to make them come in. These 
methods, including collection of checks 
through the express companies, the post 
office, personal agents, etc., with, in 
many eases, an accumulation of checks 
far beyond the amount of reserve cur- 
rency the law required the individual 
state bankers to carry in his vaults, have 
been described. too frequently to need 
detailed repetition here. Suffice to say 
that when the bankers who had ex- 
perienced these methods described them 
to the Rules Committee in Washington, 
members said they were extremely close 
to criminal in many cases. 

The opposition to the par clearance 


‘ruling developed greater strength in two 


(Continued on page 108) 





















































HE public utility companies of 

America, struggling between the 
upper millstone of regulation and the 
nether millstone of rising costs of oper- 
ation can attract new capital and offer 
a safe investment only by creating a 
genuine and effective interest among 
their customers and the people in the 
territories they serve. 

Public utilities must be regarded not as 
outsiders but as integral parts of their 
communities which must be fostered and 
developed as much as any other industry. 

It is generally felt among investors 
that many public utility companies have 
not had the public support which is due 
to them as honestly and ably managed 
public servants and that the problems 
of these companies and the just deserts 
of their owners and creditors have not 
been appreciated by the public bodies. 
It is therefore feared by many that, as 
a result of the combination of these cir- 
cumstances and the rising costs of oper- 
ation, financial disaster for many com- 
panies may be just around the corner 
in the shape of possible disappearance 
of net after taxes. 

Compare, on any such basis, the case 
of the public utilities with the flexible 
earning power and favorable current 
asset position of an industrial company 
and it is not difficult to understand why 
it is almost impossible today to finance 
any but the exceptionally fortunate 
public utilities. I do not wish to paint 
too black a picture but I would be 
neglecting my duty if I did not present 
to you quite frankly the point of view 
of the investing public for whose funds 
your companies must sooner or later be- 
come bidders. 

On the other hand, it is obvious that, 
in order to enable the public utilities to 
expand their facilities to meet the re- 
quirements of their communities, they 
must be in a position to attract new 
capital; but new capital cannot be ob- 
tained for any enterprise which has not 
sufficient credit to attract such capital 
from investment in other undertakings. 
To state the matter somewhat differently 
—the investing public is no longer in the 
position of a purchaser of the securities 
of your companies. The companies are 
in the position of purchasers and are in 
the market for free investment money 
which has the whole world for its field. 
What must your companies offer in order 
to buy the use of that money? 





By GEORGE L. BURR 


Manager, Bond Department, Guaranty Trust Co., New York 
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HOW TO STRENGTHEN THE 
PUBLIC UTILITIES 


Companies’ securities should be sold among the customers—the public—who 
will then be directly and personally interested in developing satisfactory service 














First, they must, of course, offer the 
prevailing rate of return as determined 
by the demand for money and its supply. 
This rate will fluctuate as a result of 
many causes but whatever it is it must 
be met or those who have free funds will 
invest them in other enterprises which 
are willing to bid what the investor 
thinks his money is worth. 

Second, in order to meet the competi- 
tion for money from industrials, your 
companies must offer something that will 
make as attractive a background for in- 
vestment as the liquid statements of such 
companies and their ability to meet ris- 
ing costs by increased prices for their 
products. 

That the characteristics of industrial 
investments are not necessarily the only 
basis upon which money ean be obtained 
is shown by the sale of foreign govern- 
ment obligations and the bonds of our 
own states and municipalities and of 
some of our public utilities. I believe 
that, if the investor ean be shown that 
a public utility obligation will be paid, 
principal and interest, and that there 
will continue to be a good market for 
it, he will buy it, but he has taken many 
heavy losses in this type of investment 
and has very properly grown to be a 
discriminating person. Investment bank- 
ers, in protecting his interests as one of 
their customers, have exerted every 
effort to help him in his powers of dis- 
crimination, but also they have always 
been and still are equally ready to assist 
the public utility companies on any basis 
that will be fair to their clients. 

It is not necessary for us at this time 
to consider the details of a company’s 
corporate structure, the proportion of 
its debt to its total capitalization or the 
ratio of its earnings to its fixed charges. 
But I would like to call attention, as em- 
phatically as I am able, to the fact that 
the gates to new capital are virtually 
closed to public utility companies whose 
customers and the people in the territor- 
ies which they serve do not take an in- 
telligent and effective interest in them 
but regard them as outsiders and not as 
integral parts of their communities 
which must be fostered and developed 
as much as any other industry. 

On no basis, except that of effective 
public interest, is capital which has been 
legitimately invested in public utilities 
safe, and unless the capital which has 
been previously invested is safe, no more 








will be forthcoming. The companies 
cannot be liquidated and moved away; 
they must be operated; and they cannot 
be operated in enemy territory in such 
a way as to conserve the capital which 
has been invested in them. Nor can a 
community tread its public utility com- 
panies under foot and disregard their 
just claims and at the same time grow 
and develop to the extent to which it is 
justly entitled, any more than could the 
cotton mills of this country continue to 
operate if they refused to pay the 
planter for his crop. 

Just as no one industry can be di- 
vorced from other industries, no public 
utility ean be forever separated and 
treated apart from the community which 
it serves. The two must stand or fall 
together. A street railway whose de- 
velopment is throttled by a rigid rate 
structure cannot aid in the opening up 
of new residential districts without 
which rents will inevitably rise in the 
territory already served. A lighting 
company whose ‘net after taxes’ is not 
sufficient to appeal to additional capital, 
cannot give the service which attracts 
new industries to whose owners and en- 
ployees the retail stores sell their mer- 
chandise. Conversely, you cannot have 
a growing utility serving a district whieh 
has ceased to develop, and no con- 
petently managed utility will lag behind 
in a growing territory. 

On what basis can the companies and 
the communities which they serve be 
brought closer together in such a way 
that the intelligent and effective interest 
of the individual people in the territories 
served can be enlisted? By sharing with 
taxing districts the income above a cer- 
tain rate? No. Such an arrangement is 
correct in theory but not in practice, be- 
eause it does not bring the question close 
enough home to the individuals them- 
selves. There is probably no way 
which it can be done more effectively 
than by the sale of the company’s secur- 
ities among its customers, who then be 
come either owners or creditors, depend- 
ing upon whether they buy its stock or 
its bonds. They will then be directly 
and personally interested parties both 
from the standpoint of the community 
and of the company and therefore i @ 
position to see both sides of the situa 
tion. It is not necessary that a com 
pany’s requirements he financed entirely 
in this manner, but it is in many cases 
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essential that there be on the part of 
the community served a sufficiently large 

d faith investment in its stock and 
debt to assure outside investors that the 
company will receive the same considera- 
tin as the other home industries in 
the territory which it serves. The in- 
yestor will ask to be assured of such 
consideration for his property; it is the 
least to which he is entitled. It is more 
important than the renewal of a fran- 
chise or the winning of a rate case. It 
ean be not only the salvation of the in- 
dustry but also the cornerstone of the 
development of many communities. 

To summarize: Comparatively few of 
our public utilities are now able to at- 
tract the necessary new capital to meet 
their requirements. The chief causes of 
this situation are that public utilities are 
not in their nature liquid enterprises; 
that in general, because of lack of under- 
standing on the part of the communities 
grved, they have been unable to obtain 
rate increases sufficient to offset the in- 
erased cost of operation and of new 
capital, and finally because the investing 
public fears the result which still 
further increased costs would have upon 


‘many of these companies and lacks con- 


fidence in the regulatory commissions, 
part of whose duty is to aid the com- 


* * * % 


NINE REASONS WHY THIS 
BANK GETS BUSINESS 
(Continued from page 19) 
pages and contains stories about our 
bank and its officers, stories of thrift, 

and so on. 

People are tired of being told to save. 
They know that already. So in our 
direct-mail advertising we try to give 
constructive help in order to make sav- 
ing easier for the average person. 

We sent out, in response to inquiries 
resulting from our newspaper advertis- 
ing and to those who returned the 
card sent with a preliminary folder, 
a folder headed “A New Plan of Sav- 
ing.” This folder told how to make a 
budget and keep a record of expenses. 
This folder helped those who “didn’t 
know where the money went.” It 
awakened many of them to the fact that 
they were spending too much for candy, 
or tobacco, or theatres. It really helped 
People to save. Wouldn’t you consider 
ita seoop if a school principal asked 
for copies of one of your pieces of ad- 
vertising matter in order to study it in 
the classrooms? One local school asked 
for fifty copies of our folder and six 
hundred of our budget cards. This par- 
teular budget plan was described in the 

y issue of THe Bankers MonrTHLY. 

These budget cards were sent to those 
vho had written for the folder about 
two or three weeks after the folder had 

sent. 

Every banker realizes that the account 
of the average depositor would be much 


panies in meeting their problems. 


The public in general has little diffi- 
culty in recognizing the fact that the 
prosperity of any section of the country 
depends upon the prosperity of its in- 
dustries. Your communities would not 
dream of so regulating the cotton in- 
dustry that the planter could not operate 
at a profit; but many people believe that 
they can enforce their public utilities 
to operate with a very narrow margin of 
profit and at the same time avoid all 
evil consequences incident to an inevit- 
able decrease in service. 


Development cannot take place with- 
out the service provided by public serv- 
ice corporations and that service can be 
neither increased nor improved without 
additional capital. It is useless to plant 
cotton or drill for oil unless it can be 
shipped to market; it would be intoler- 
able to live without the public necessities 
supplied by your companies. What is 
the decision of the southwest? Will it 
jeopardize its future because of lack of 
understanding of your particular in- 
dustry and its vital relaion to welfare 
and progress? I think not; but the 
golden moments are passing, and time 
which has been lost can never be re- 
gained. 


* * * * 


larger if it were not for his inclination 


to add something’ to it next week or. 


next month instead of this week or this 
month. He often says, “Well, I guess 
I can’t deposit anything more this pay 
day. “The bills take most of the check, 
so I’ll wait and add something next 
time.” When “next time” comes he ar- 
rives at the same decision. 


In order to try to overcome this, we 
described in the same folder our 
“Monthly Dispatch Card” plan. The 
depositor signs this card, agreeing to 
deposit a definite sum—anywhere from 
a dollar up—each month. If he doesn’t, 
we send him his “bill.” That is not 
often necessary, however, as the man 
usually pays his “savings bill” at the 
same time he does his rent and grocery 
bills. The depositor has the privilege of 
stopping at any time he wants to. 


Through direct-mail advertising, we 
have built up a large banking by mail 
business. Most of these depositors are 
in Northern California, but we have 
many others in almost every state in the 
Union and a few foreign countries. Per- 
sonally, it is a puzzle to me why people 
in such cities as Chicago and Seattle de- 
posit their money with us, but never- 
theless they do. Perhaps it’s because 
“business goes to him that goes out and 
gets it,’ or perhaps those depositors 
prefer to bank by mail because their 
local banks are not open during the time 
they can deposit their money. At any 
rate, it is a fact that we have almost 
10,000 depositors banking by mail. 


Most of our banking by mail booklets 
are rather elaborate affairs, so large that 
they had to be sent “under separate 
cover,” but our most recent booklet was 
one of twelve pages, small enough to fit 
into a small envelope. They are sent 
under first-class postage. When anyone 
is interested enough in banking by mail 
to send for the booklet, it is safe to say 
that he wants it only for the informa- 
tion it contains, as he has probably de- 
cided to open the account and wants 
particulars. So we do not think it is 
necessary to use silk cords to bind the 
booklets, nor do we think that three or 
four colors are necessary. We simply 
tell in detail how to send money, how ta 
deposit and withdraw, and give the other 
necessary facts. We also tell a little 
about the bank’s history. 

We: have found also that the Victory 
Account plan of correlating insurance 
with a savings account is a very good 
one. It is something which has a wide, 
popular appeal, as it fills the two neces- 
sities—saving and insurance. The plan 
is simply that as soon as the Victory 
Account depositor has opened his ac- 
count he or anyone else he selects be- 
comes insured for the difference between 
the amount he has deposited and $1,000 
or $500. The interest on his money pays 
for the insurance. The depositor de- 
posits about $7.67 each month, the 
amount varying according to his age, for 
a $1,000 account, and about half of 
that amount for a $500 Account. It is 
easy to see how many “talking points” 
the Victory Account has. It really gives 
the average man something to save for. 

In connection with the Victory Ac- 
count, we have often been asked by other 
bankers if agents of companies other 
than the life insurance company, which 
co-operates with us in making the Vic- 
tory Account possible, are antagonized 
because we have encroached somewhat 
upon their field. The answer is “No.” 
The insurance agents believe that in ad- 
vertising the Victory Account we are 
teaching the public the value of insur- 
ance. They consider that a man who 
has taken out a Victory Account is a 
good prospect for insurance that is more 
fully adequate. A few insurance agents 
have even asked for our Victory Account 
folders and have sent us business by 
passing these out. 


Soon Out or Siagut.—“So you think 
you are becoming near-sighted, do you?” 
said the optician. 

“Yes, I do,” replied the tired business 
man. 

“What makes you think so?” 

“Because I can’t see a dollar go near 
as far as I used to.”—Yonkers States- 
man. ee 

Organization of the First Standard 
Bank, Louisville’s first bank for ne- 
groes, has been almost completed. About 
thirty negro business and professional 
men have subscribed from $1,000.00 to 
$2,500.00 each. 
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DIMINISHING THE HEAVY 


DEMAND FOR CREDIT 


. This important subject and other matters of vital concern to big and little bankers 


for the banker to cease being timid 
in the assertion of opinion as to men 
and methods to be pursued in our gov- 
ernment, President Richard 8. Hawes, in 
opening the spring meeting of the ex- 
ecutive council of the A.B.A. at Pine- 
hurst, sounded the keynote which was 
evident in the broad work of the sessions 
that followed. Resolutions and con- 
sideration of important pending pro- 
blems in a much greater way than ever 
before were the result of the three-day 
meeting. The vigor with which the 
bankers studied and recommended meas- 
ures of betterment marks a new era of 
exended and vigorous activities on the 
part of the American Bankers Associa- 
tion. 

General Secretary Guy E. Bowerman 
in his report showed that this quicken- 
ing of activities was reflected in a larger 
interest in association affairs and that 
the membership was the largest in his- 
tory, 21,691, a growth of 1,477 so far 
this year. 

Practical methods of financing Amer- 
ica’s foreign trading were approved 
upon the basis of the report of John 
McHugh, chairman of the Committee 
on Commerce and Marine. This report 
appeared in a recent issue of the 
Bankers’ Monthly. President Hawes 
was authorized to appoint a committee 
empowered to confer with any like com- 
mittees representing responsible national 
organization of manufacurers, exporters 
and others, with a view to enlisting 
united effort in the formation of a na- 
tion-wide foreign trade financing cor- 
poration. The committee is as follows: 
John McHugh, New York, chairman; 
Charles H. Sabin, New York and John 
S. Drum, San Francisco. 


Congress was urged by resolution to 
have government-owned merchant vessels 
sold to American persons or corpora- 
tions on terms which would require only 
a small initial payment by the purchas- 
ers, the balance being carried by the 
government over a period of vears. The 
council also declared that the sale prices 
should fairly correspond to the value of 
such vessels in world markets; that the 
vessels sold should be employed as soon 
as possible on routes considered most 
advantageous to American commerce and 
that, pending the sale of the vessels, ar- 
rangements be made as soon as possible 
with the object of having no ships re- 
main idle which could advantageously 
be so employed up to the time of their 
sale. 


Following in many cases the sugges- 





ECLARING that the time had come 


alike were considered at the spring meeting of the executive council at Pinehurst 


tions of the president’s annual report 
and the recommendations of the various 
committees, the Resolutions Committee 
reported a complete set of resolutions 
affecting many national conditions of 
fundamental importance. 

The delay in concluding a _ peace 
treaty for individual or political reasons 
was characterized as a crime against 
civilization. The resolutions adopted 
pointed out that the future well-being 
of the United States, as well as the wel- 
fare of the world, depends upon the re- 
sumption with all possible speed of 
peace time conditions, which cannot be 
accomplished until terms of the peace 
treaty are agreed upon. 

The Council declared for a fair re- 
turn for services rendered as an attitude 
toward labor, but pointed out that the 
country was threatened by tactics that 
were paralyzing business and curtailing 
production. “By such tactics, labor in 
effect is striking at itself and not at 
capital.” 

Legislation by Congress was asked for 
by the bankers that will prevent well or- 
ganized minority from interfering with 
the rights of the majority. Profiteering 
was also denounced as an expression of 
selfish minority that must be sternly 
checked. 

Retroactive taxation for paying a 
bonus was opposed as an unsound 
method. In event of bonus legislation, 
the Council recommended that the bonus 
be paid in installments running over a 
period of from two to ten years. 

A warning of impending results was 
sounded in the resolution on the con- 
servation of the nation’s resources. “We 
are in an orgy of extravagance. Earn- 
ing and saving must replace idling and 
spending. The loser today is_ the 
spender. Today the dollar is worth fifty 
cents to spend, it is one hundred per 
cent saved. Economy is incumbent on 
the well-to-do as well as those of moder- 
ate means. 

Governmental economy and a busi- 
ness-like administration of government 
affairs operating under a budget sys- 
tem were among the recommendations 
of the Council, as well as the substitu- 
tion of a fairly devised sales tax to be 
paid by the purchaser in place of the 
present excess profits tax. The early 
appointment of the new members of the 
Interstate Commerce Commission was 
asked so that relief provided for the 
railroads under Esch-Cummins measure 
would be immediately available. 

The measure of Representative L. T. 
McFadden proposing a tax on gold used 








for other than monetary purposes was 
fully discussed, but no action taken. The 
question of the bill and of the depletion 
of the gold reserve was referred to a 
special committee composed of Charles 
Hinsch, Cincinnati, Chairman; A. Bar. 
ton Hepburn, New York and Lawrence 
E. Sands, Pittsburgh, to prepare a state- 
ment of both sides of the case upon 
which a referendum of the council mem- 
bership will be taken. 

Consideration to the credit condition 
of the country was given a great amount 
of attention by the Council. A special 
committee composed of James B. For- 
gan, Chicago, chairman; J. H. Puelicher, 
Milwaukee; F. O. Watts, St. Louis; 
Seward Prosser, New York and E. R, 
Decker, Minneapolis, was appointed to 
confer with the Federal Reserve Board 
on an orderly method of deflation of 
credits. 

The opinion of the Council, as ex- 
pressed in resolution, was that the only 
means of diminishing the tremendous 
demand on banks for credit is a well- 
considered rationing of credit progres- 
sively applied from the Federal Reserve 
banks through the financial and commer- 
cial structure of the nation. 

Every banker was appealed to to assist 
in remedial measures for reducing in- 
flated conditions, avoiding dislocation of 
finance and industry; not to unduly 
restrict credit with respect to essentials, 
but not to advance funds for recognized 
speculative purposes. 

A preliminary report of the Constitu- 
tional Committee, which is revising the 
constitution and by-laws for passage at 
the October convention, was made by 
Chairman M. A. Traylor of Chicago. The 
report was made for the purpose of 
getting suggestions and not for approval 
or adoption. Some of the changes con- 
templated are changing the position of 
general secretary to executive manager; 
providing also for a secretary and an 
assistant secretary, finance committee 
membership reduced from twelve to nine; 
administrative committee is given power 
to suspend any officer; executive man- 
ager, general counsel and treasurer are 
made co-ordinated officers and a change 
in the by-laws is suggested making the 
section secretaries assistant executive 
managers of the American Bankers Ass0- 
ciation. The Public Relations Committee 
is also proposed as a constitutional eom- 
mittee under the new arrangement. 

The question of changing the constitu- 
tion of the American Bankers Associa- 
tion to make the present system of se¢- 
tional organization one of the functions 
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rather than separate department as now 
constituted was the subject of a hearing 
before the constitutional committee be- 
fore its report. As a result of the con- 
clusions arrived at from the hearing, it 
is expected that the committee will re- 
tain the present system with some slight 
changes. 

C. deB. Claiborne, New Orleans, 
president of the National and State 
Bank Protective Association, appeared 
pefore the State Bank section, talking 
on par collection system of the Federal 
Reserve system. The section reiterated 
the stand of the St. Louis convention in 
opposition to the arbitrary methods 
used by certain Federal Reserve Banks 
to enforce a par collection plan em- 
bracing non-member banks. “Such ob- 
jectionable methods have been and are 
being continued and intensified” said 
the resolution, which also provided for a 
committee of the State Bank section to 
confer with the governor of the Federal 
Reserve Board. The committee ap- 
pointed was C. B. Hazlewood, Chicago 
and J. H. Puelicher, Milwaukee. 

The Savings Bank section declared in 
favor of school savings systems, in- 
dustrial savings and home economies de- 
partments in banks as effective means 
of encouraging saving and teaching 
thrift. This section also went record as 
vigorously opposed to the further issu- 
ance of any form of tax-free govern- 
ment securities. 

The recommendation of this section 
that a thrift and Americanization pro- 
gram of publicity and advertising be 
started was adopted by the council. A 
committee headed by S. Fred Strong 
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of New Haven, Conn., was appointed 
to work out and finance such a program. 

A motion was offered recommending 
legislation permitting all national banks 
to charge an interest rate above the 
maximum federal reserve rate where the 
legal rate of state interest was equal 
to or in excess of the federal reserve 
rate. The recommendation of the com- 
mittee was disapproved. ° 

In connection with the proposed or 
pending federal legislation, the bill of 
Senator Robert Owens, making bank 
robbery a federal crime, was endorsed. 
The bill now before Congress proposinz 
two per cent on reserve in Federal Re- 
serve Bank and pay three per cent 
dividends in addition to six per cent 
now paid to holders of Federal Reserve 
stock were considered, but referred back 
to the Federal Legislative Committee to 
report on the October conventions. 


The proposition to segregate and safe- 
guard depositors in national banks, giv- 
ing first lien to saving depositors, was 
opposed by the council. The council rec- 
ommended amending the federal in- 
heritance law so that in the event of a 
dispute as to the taxable value of an 
estate the executor can have the col- 
lector’s ruling reviewed in an inexpen- 
sive way by the federal district court. 


An amendment to the federal income ° 


tax law was approved, exempting interest 
on bank deposits of non-resident aliens, 
the object being to attract, not repel, 
the deposits and trade of those who wish 
to do foreign trading with the United 
States. The council also recommended 
that,rural banks be permitted to receive 
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application for loans for the Federal 
Farm Loan banks. 


More farm owners on land and longer 
leases for tenants as one of the means 
of stopping the drift from farm to city 
were advocated at a meeting of the 
Agricultural Commission presided over 
by chairman Joseph Hirsch of Corpus 
Christi, Texas. Better rural education 
and marketing were also urged. 

Dr. H. C. Taylor, head of the bureau 
of farm management of the department 
of agriculture, represented Secretary 
Meredith. He read a greeting from 
Meredith. “I wish to commend the 
bankers for the active interest they are 
taking in agriculture. There is much 
that the local banker can do to stimu- 
late better business methods on the farm. 
The growing demand for food by our 
increasing population must be met 
largely by producing more per acre. 
Unless this is secured through adoption 
of improved methods, the increased pro- 
duction will result in ever increasing 
cost of production.” 


In closing the three-day session of 
the Council President Hawes declared 
that the spring meeting had been the. 
most resultful of any held in years, be- 
cause of the thought and. consideration . 
given to the major problems affecting 
the entire country. He predicted that 
this extremely busy and fruitful meet- 
ing marked the beginning of ar era of 
greater service to the country on the 
part of the American Bankers Associa- 
tion in all affairs wherein the general 
welfare of the country as related to fi- 
nances was concerned. 
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SHORT TIME PAPER FOR 
THE SMALL BANKS 


Cleveland bank inaugurates plan to meet requests of bankers 
for good investments for any sum or for any length of time 








HE Guardian Savings & Trust Co. 
of Cleveland, Ohio, has inaugur- 
ated a plan of dealing in acceptances, 
prime paper, and high grade securities, 
that is particularly interesting at this 
time because of the tendency of hun- 
dreds of banks to invest in acceptances. 
Instead of selling the acceptances to 
its correspondent banks, this Cleveland 
bank will sell -bonds with the accept- 
ances, kept in its own vaults, as security. 
No other banking institution has inau- 
gurated such a plan, whieh gives the 
smaller banks the opportunity to invest 
their loanable funds in the exact amount 
and manner necessary to meet their 
situation. 
Full provision is made for security 


By J. FRANKLIN LEWIS 


and flexibility. The bonds are issued 
in the form of, and technically called, 
“Participation Certificates.” They en- 
able the purchaser to join with the 
Guardian in the earnings from its list 
of prime paper and high-grade secur- 
ities. These securities are trusteed in a 
special way in the Guardian’s trust de- 
partment as security for the certificates 
issued against them. 

One obstacle to the purchase of com- 
mercial paper by the smaller institutions 
has been that their requirements varied 
widely, so that it was not always readily 
possible to purchase notes in the exact 
amount and on the terms desired. Under 
the new system, the Guardian invests its 


own available funds and additional” 






amounts representing the normal re- 
quirements of correspondent institutions. 
These banks, in turn, purchase participa- 
tion certificates in any sum and for any 
reasonable length of time. All paper 
held as security for certificates is short 
in term, thus insuring liquidity at all 
times. Careful selection and trusteeship 
of securities practically precludes pos- 
sibility of loss to purchasers. 

It is not intended that the earning 
rate of the certificates—the first series, 
for immediate acceptance, is at 6 per 
cent—shall be on a competitive basis 
with that of many investments now on 
the market. This would not be possible, 


it was felt, unless the fundamental ideas 
(Continued on page 66) 
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WHERE FAMILY HONOR 
ENSURES CREDIT 


if the family name of the foreign buyer is satisfactory, it is usually the sign that 
the American trade can ship his goods with expectation of prompt payment 


HE most important problem con- 

nected with foreign trade is the 
question of the extension of foreign 
credit. The most general criticism made 
against the policy of the American ex- 
porter is the evident lack of knowledge 
of this important subject. Although it 
has been the custom for many American 
manufacturers to grant credit to houses 
of unquestioned standing in foreign 
countries, the practice of demanding 
cash against the surrender of documents 
in New York, or port of shipment, has 
been followed by a large number of man- 
ufacturers because they have found that 
they were unable to obtain adequate 
credit information regarding the foreign 
purchaser. This policy has restricted 
the development of foreign trade and 
the manufacturers are, therefore, unable 
to compete with their competitors in the 
world’s commerce. 

During recent years, many banks 
have realized the opportunity for service 
to their customers by supplying foreign 
credit information and have established 
foreign credit departments. This ser- 
vice has proved to be of inestimable 
value to the American exporter in the 
extension of foreign credits. The for- 
eign credit report, compiled by the bank, 
from sources of information that are 
only available to banking institutions, 
has come to be a large factor in the de- 
velopment of the foreign trade of this 
country. In addition to assisting the 
American exporter in reaching a deci- 
sion as to the advisability of extending 
foreign credit, these reports are of value 
in establishing foreign agencies. The 
opportunity presented to the American 
exporter to merchandise his products 
in foreign countries depends to a great 
extent upon his ability to secure satis- 
factory and permanent connections with 
a native house. Such connections con- 
stitute, in fact, the important factor in 
the success or failure of any manufac- 
turer in foreign trade. The selection of 
these agents is frequently based upon 
the information contained in foreign 
credit reports and the foreign credit de- 
partment of a bank is thus able to be of 
additional assistance to its customers. 

By extending the facilities of the for- 
eign credit department to prospective de- 
positors, the new business department 
has another service by which new cus- 
tomers can be obtained. Inquiries re- 
ceived by the foreign credit department 
from manufacturers for credit informa- 
tion are valuable as leads, for new busi- 


By ERNEST R. LITTLE 


ness, not only for new depositors but 
for the foreign exchange division of 
the bank’s activities such as the collec- 
tion of drafts. Frequently a bank is 
requested to extend a line of credit for 
the discount of foreign bills and the for- 
eign credit files are of assistance in de- 
termining the value of the paper and 
as an aid in opening commercial letters 
of credit. 

The primary function of a foreign 
credit department is to obtain credit in- 
formation and data regarding the fi- 
nancial standing and responsibility of 
foreign merchants throughout the world. 
The sources of domestic credit informa- 
tion are well known and no difficulty 
is experienced in securing the necessary 
data; however, foreign credit reports 
are not so easily obtained. There are 
many reliable sources for this informa- 
tion and when used judiciously provide 
material from which foreign eredit re- 
ports can be compiled, for the use of 
domestic customers. 

The best known domestic sources for 
obtaining information on the standing 
of foreign merchants are the credit 
agencies. These agencies, whose sole 
purpose is to obtain domestic and for- 
eign credit information, have established 
their own offices abroad and with their 
correspondents and agents are enabled to 
furnish American banks with informa- 
tion. The amount charged for these re- 


_ports prevents the extensive use of this 


source of information and is generally 
used direct by the customer making 
the inquiry. In addition to this source, 
there are many agencies of foreign 
banks in this country which maintain 
complete credit files of merchants and 
individuals located in the country of 
their main office. This information is 
available to American banks and has 
proved to be a fruitful source of reliable 
credit data. 

A large number of American banking 
institutions, taking advantage of the 
Federal Reserve Act have established 
branch banks and agencies in many for- 
eign countries. These branches and 
agencies have well organized credit de- 
partments which forward duplicate cop- 
ies of their credit files to the home 
office. The interior banker, by appoint- 
ing the home office their local corres- 
pondent, is thus enabled to draw upon 
this source of information. 

Another domestic source is from 
American manufacturers supplying the 
foreign companies with merchandise. 


Whenever a foreign draft or any item js 
received for collection by the foreign ex. 
change department, a notice should be 
sent to the foreign credit department, 
which when filed in the foreign credit 
folder of the company on whom the 
item is drawn, will provide suggestions 
for future credit revision of the foreign 
files. The foreign exchange department 
should also’ send a notice to the credit 
department of all foreign items which 
have not been accepted or paid, stating, 
if possible, the reason for non-payment. 
If the number of refusals for payment 
become numerous, it is an indication of 
poor credit risk. 

When the foreign credit department 
is unable to secure sufficient information 
from domestic sources, application may 
be made direct to the foreign banking 
correspondents or to financial institu- 
tions located in the foreign city or. in the 
vicinity of the foreign importer. Ov- 
ing to the length of time that must 
elapse before a reply is received, it is 
advisable to use this method only when 
domestie sources fail to provide suffi- 
cient credit data. 

Upon completion of the foreign credit 
investigation the credit manager im- 
mediately notices the difference between 
the foreign and domestic credit informa- 
tion, being accustomed in the domestic 
reports to receive not only the trade and 
bank opinions but in addition, a financial 
statement and least of all, an estimate 
of the net worth of the company. The 
result of his foreign investigation will 
show an utter lack of details and merely 
a statement to the effect that the foreign 
buyer is of good standing, high morality, 
of good family, and doing business with 
sufficient capital. This report at the first 
glance would not indicate any great 
degree of financial responsibility but to 
the credit man, who can read between 
the lines, considerable information has 
been obtained. The fact that the sub- 
ject is of good family increases the value 
of the credit risk. Family honor, espe 
cially in Latin American countries, is 
valued more than money and in case of 
failure, the resources and wealth of 
every member, even to the fourth cousin, 
would be placed at the disposal of the 
unfortunate member in order to liquidate 
his liabilities. It can also be safely as 
sumed that if the company is of good 
standing, payments are made in accord- 
ance with terms. 

In Latin America and many other for- 
eign countries a request for a statement 
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is frequently regarded as an insult and 
would be ignored. This feeling is dis- 
appearing because many American ex- 
porters and importers are having their 
financial statement placed on file in the 
foreign branches and correspondents of 
American banks for reference. When 
it is possible to obtain a balance sheet 
the amounts will be in the monetary 
values of the foreign country. Ex- 
perience has demonstrated that it is not 
advisable to attempt to convert these 
values into American currency when 
analyzing the statement on account of 
the constant fluctuation of the exchange 
rates. In presenting a summary of the 
balance sheet to a customer, indication 
must be made that all figures are in the 
foreign values. ~ 

In order to make the service of the 
foreign credit department of additional 
value to the clients of the bank, arrange- 
ments should be made so that it is pos- 
sible to advise the customers of any 
change in the financial standing of a for- 
eign merchant when previous informa- 


tion has been sent. When answering the 
first inquiry regarding a foreign mer- 
chant a carbon copy of the latter should 
be placed in the foreign credit folder and 
when additional requests for credit data 
are received, the name of the customer 
can be written on the reverse side of the 
carbon copy of the previous report. By 
this method a complete record is main- 
tained in the foreign credit folder and 
when new information, indicating a 
change in eredit standing is received, a 
revised report can be immediately for- 
warded. This list is also of value when 
revising the credit folder, as actual busi- 
ness relationships have undoubtedly been 
consummated by many customers who 
received the reports. 

By using the same basic principles in 
development and organization which 
have proved to be of value in the 
domestic credit service, together with 
the additional special features peculiar 
to foreign credit, the foreign credit de- 
partment will be of equal service to the 
bank and its customers. 


“GRIDLEY, YOU MAY FIRE 
WHEN READY” 
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Dewey’s order followed by bank in 
getting ready for more new business 


By WALTER DISTELHORST 


Commercial Service Dept., First Wisconsin National Bank, Milwaukee, Wis. 














































AERA, service and per- 
sonality are the outstanding qual- 
ities that make for the successful new 
business department in the bank. The 
rapid increase in the number of banks 
has intensified competition so that the 


average business man has almost at his . 


door a number of banks, all of them 
striving to fill his banking requirements. 
Sometimes there is little to choose be- 
tween the institutions, so the customer 
is naturally attracted to the bank with 
a friendly and congenial atmosphere. A 
warm handshake, a smile and a cheery 
word exert a strong influence in modern 
business relations and it, therefore, 
follows that all persons in the bank com- 
ing in contact with the public should ex- 
hibit a cordial spirit towards customers 
as a means of strengthening the new 
business campaign. 

This problem of developing new busi- 
ness is receiving the serious considera- 
tion of bank executives in all parts of 
the country. It was not uncommon in 
the past to assign the task to some mem- 
ber of the official family in connection 
with his other duties. But experience 
demonstrates that the cultivation of new 
business justifies the exclusive attention 
of a specialist. An officer burdened with 
other duties cannot do justice to the 


systematic upbuilding of the bank’s 
clientele. 

This thought was uppermost when 
the First Wisconsin National Bank of 
Milwaukee decided to inaugurate a new 
business department in January 1920. 
We realized at the outset that if we were 
going to get satisfactory results, it was 
essential to centralize our efforts. A 
vice-president was designated to direct 
the activities of the department and he 
devotes all of his time to the work. 
Assisting him are three assistant cashiers 
whose time is devoted principally to visit- 
ing out-of-town bankers, business men 
in the city, the state and surrounding 
states in search of new business. The 
mechanical routine of the office is 
handled by a staff of stenographers and 
clerks. 


This department is organized along 
three general lines as follows: 

1. New Commercial Business. 

2. Country Banks. 

3. Adjustment of Misunderstandings. 

The field covered by each of these 
subdivisions may be gleaned from the 
title and in each the personality of the 
bank official is of the greatest import- 
ance. While some matters can be han- 
dled by correspondence, we find it is 


usually more satisfactory to make a per. 
sonal all. Bankers and business 
men are responsive to strong per- 
sonal solicitation. The care with Which 
salesmen and other business representg- 
tives are selected by business houses to. 
day indicates that the personality of the 
worker is of prime importance whether 
in the matter of selling goods or sellins 
service. : 


The relationship of our New Business 
Department to the rest of the bank may 
be described aptly as the public service 
adjuster. The New Business Depart. 
ment is constantly alert to the import- 
ance of adjusting difficulties and mis. 
understandings that arise between the 
customer and the bank. Whenever a 
customer feels he has not been treated 
fairly, it is the province of the New 
Business Department to call on him and 
learn his side of the story and make 
such adjustments as may be necessary to 
restore satisfaction all around. 


The part which the department plays 
in the bank’s relationship with the out- 
side business world may be described as 
extension work in the same sense that 
this term is used in connection with 
educational institutions. While the pur- 
pose of this new work is the expansion 
of the bank’s business, it is nevertheless 
true that much real service is furnished 
to outside business concerns for which 
the bank neither receives nor asks any 
material return. Much assistance is given 
to new enterprises locating in the ter- 
ritory served by the bank. It is neces 
sary for the heads of such a new en- 
terprise to become acquainted with the 
influential men of the city, and to have 
reliable information as to the standing 
of individuals and concerns with which 
they have dealings. All this informa- 
tion is offered to the new customer by 
the new business department. 


Not the least interesting function of 
the department is its contribution to m- 
creased industrial production. The need 
for greater production makes it neces 
sary for almost all lines of business to 
expand. The high price of raw mate 
rials makes it imperative for many ¢0l- 
cerns to have financial assistance. This 
is where the new business department 
comes in and links up the business enter- 
prise with the bank to the mutual bene- 
fit of both, as well as for the good of 
the industrial community. 


One of the\most essential needs of an 
efficient New Business Department 1s & 
complete and reliable system of files. 
For this purpose the use of cards for 
the collecting and filing of information 
is the best. An analysis of all accounts 
is made and kept, particularly of thos 
outside the city. Leads are carefully 
checked on new business, together with 
a complete record, what steps have beet 
taken to enroll the enterprise among the 
bank’s customers and in general what 
disposition is made of the case. 
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“Sow People’s Money Carefully” 


ANKERS, of all men, know that money to bear fruit 
must be sown carefully in tested soil. 
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More and more the banks of the country are turning 
to the National City Company for information and aid 
in selecting investments. 
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to make timely suggestions or to quote authoritative facts 
about investment securities. 
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— EY A special service which The National City Company 

cS any fH offers to your local bank is frequent consultation with its 

dg LT trained representatives who are prepared to discuss the in- 

null i vestment problems of your own locality. 

. « iu Our representatives make more than 3000 calls per day | 
» hell i on banks. They are often able to give valuable’ informa- i] 
anding | tion about new issues of securities, markets and prices, and i 


If one of our 50 Correspondent Offices is not near at 
hand write us. 


We should be glad to have you make free use of National 
City Company service. 
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Our latest Offering Sheet of special interest to 
Bankers will be sent on request for BM 131 : 
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National City Bank Building, New York 
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WILL A TRUST COMPANY 
PAY IN THE SMALL TOWN? 


(Continued from page 16) 
stolen capital, the institution never re- 
ceded but continued to grow to enor- 
mous proportions. This stability is re- 
flected in the fact that trust company 
stocks usually command a large pre- 
mium over book value in the market. 

The customers of a bank die, fail, or 
become incapacitated. Their business 
must be handled by an executor, ad- 
ministrator, trustee, assignee, or com- 
mittee. The bank must lose all this 
business of their own officers, stock- 
holders, and customers, or have an 
agency under its control by which it 
can be received and handled. In the 
long run, we must bear in mind that 
this process includes everybody, there- 
fore there is no limit to the business. 
It is inevitable and continuous. 

In the market there are two kinds of 
borrowers, those for short term loans, 
and those for long term loans. Both 
must be accommodated somewhere. The 
bank that has a‘ trust company is pre- 
pared to furnish both, to make the profit 
on both and to hold both customers in 
its fold. In agricultural communities, 
long term mortgage loans or purchase 
notes are of frequent occurrence, and 
the bank that cannot handle them may 
lose a customer, and will lose the profit. 
National banks may now loan one- 
fourth of their capital, and surplus on 
farm real estate, but this is not always 
sufficient, and it is seldom desirable for 
a bank but is the proper field for a trust 
company. 

A trust company owned by the bank’s 
shareholders is a feeder to the bank de- 
positing all its invested funds and trust 
funds awaiting investment, with the 
parent institution. A trust company 
doing a trust business only is not re- 
quired to keep any reserve on hand but 
may at its discretion loan all its own 
funds. Its trust funds are not subject 
to check of customers, and settlements 
are anticipated and provided for in ad- 
vanee. Therefore, such an account is a 
valuable one for a bank. 

Conversely, the trust company pro- 
vides in dull times safe and conserva- 
tive investment for the bank’s funds, 
keeping the money at home and thereby 
benefiting the community instead of 
driving the money to other markets in 
doubtful securities. 

When the trust funds cannot find suit- 
able investments, short time loans can be 
taken over from the bank to render the 
funds proper return until a suitable and 
proper mortgage loan can be found. 

The two institutions function each to 
the advantage of the other, without fric- 
tion but with increased profit and ren- 
der an added service to the community. 

The high cost of living concerns banks 
as well as individuals. Salaries and 
wages, supplies, fuel, light, and inci- 
dentals have climbed in price to a tot- 
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tering, dizzy height. One large bank in 
Chicago estimates upon close calculation 


that the ratio of doing business in 1919 - 


as compared with 1913 was 63 to 19, 
over three times as great. 


A trust company owned by the share- 
holders of a bank may tide over the 
“starvation period” that a new bank or 
banking institution has to go through 
with, by making use of the offices, vaults, 
and clerical force of the bank it belongs 
to without expense of rents or salaries. 
The shareholders being equally in- 
terested in both institutions, will not 
only have no objections to this proceed- 
ing, but will heartily endorse it. Con- 
versely, the organization of the trust 
company will give the bank the benefit 
of its time, services, and talents when- 
ever the occasion requires it. During 
the joint careers of the two institutions 
all expenses such as rent, heat, light 
and other similar outlays will be shared, 
reducing thereby the tax on each estab- 
lishment. 


The frequent thefts from banks in 
recent weeks brings up with glaring em- 
phasis the necessity of high class, well 
protected vaults. Sooner or later banks 
will realize that the safe and the vault, 
not the building, are the material con- 
siderations. It is the first duty of a 
bank to furnish safety; beauty and con- 
venience of surroundings are secondary 
in importance. Such vaults and safes 
are expensive. Combined banks and 
trust companies can afford a more costly 
outfit than either singly. Sooner or 
later courts will rule that banks must 
furnish reasonable protection, and that 
reasonable protection is not furnished 
in a cheap type of safe or vault, but 
only in non-borable, non-burnable safes, 
if such are to be had. So it behooves 
banks to add such features to their busi- 
ness as will justify this expense, and the 
most logical addition is the trust com- 


' pany. 


Directors of two institutions will be 
better trained and informed about their 
customers and their paper. 


A man frequently consults his banker 
before making his will. A trust com- 
pany as executor costs an estate no 
more and is usually better prepared to 
handle an estate than an individual. 
The naming of an executor is frequently 
a matter of minor consideration to the 
testator until his attention is directed 
to it. An accumulation of wills is a 
valuable asset, and insures the continua- 
tion of business even to the next genera- 
tion for many of these wills will contain 
trust provisions of long duration. When 
settlements of estates or trusts are com- 
pleted the parties usually become cus- 
tomers of the affiliated bank especially 
if they are satisfied with the administra- 
tion of the trust. Thus an endless chain 
of customers of each institution is 
handed over to the other. 

A more recent extension of the func- 
tions of a trust company embraces the 




















































establishment of trusts by the living 
Funds may be put in trust for the Use 
and benefit of a child or relative by one 
who reserves the right to use the income 
or even to revoke the trust during his 
own lifetime. Thus a man may, while 
he yet lives, place a part or even the 
whole of his estate into the hands of g 
trust company and retain a supervision 
over its management and control. These 
matters do not fall properly within the 
province or the powers of a commercial 
bank though they frequently come with. 
in the sphere of its influence. If it 
owns or controls an organization that 
can handle the business it does its eus- 
tomers a service and holds the business, 


To establish a trust company by it- 
self is a long, long story. All its friends 
must make their wills and die before it 
can function largely. However, a com- 
bined bank and trust company fill a long 
felt want. 


Bank Gets $100 


The appealed case of the Northwest- 
ern National Bank of Cloquet, Minne- 
sota, through its teller, Harold Berg- 
quist, against the bondsmen of Joseph 
Stone, who was on trial in district court, 
resulted in a verdict for the bank of 
$113, or $100 overpaid a customer and 
interest. 


Several years ago the teller gave out 
$100 too much in cashing some checks 
presented by one McGugin. McGugin 
was working for Joseph Stone, pool 


hall owner at Cloquet, and claimed he 


turned the package over to him intact. 
Stone’s cash register failed to show the 
overplus and he consequently refused to 
pay it over to the bank. The bank sued, 
and it has been continued from time to 
time, owing to the war and witnesses be- 
ing taken away. 


Donates Building Site 
The State Bank of Dillon, Montana, 
has donated a cite valued at $20,000 for 
a proposed new hospital. 


Bank Offers Notes to Small Investors 


A new investment plan for small in- 
vestors has been announced by the Union 
Trust Company of Spokane. A group 
of first mortgage farm loans on im- 
proved Inland Empire farms is sé 
aside, against which a series of s0- 
called first mortgage participation certif- 
icates is issued in denominations of $200 
and $500, bearing interest at 6 per cent. 
The certificates are directly secured by 
farms specifically described therein, the 
investor thereby being given an opp0l- 
tunity of knowing exactly upon what 
security his investment is based. The 
certificates run concurrently with 
mortgage notes, maturing in five years. 


The Davis Trust Co. of Elkins, W. 
Va., is spending $20,000 in remodelling. 
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are three commodities in 
which New England is 
largely interested. Busi- 
ness resulting from the 
handling of these com- 
modities is solicited. | 


Capital, Surplus and Undivided Profits 
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CUTTING OUT THE FREAKS 
IN ACCOUNTING FORMS 


(Continued from page 21) 


where many of these voucher checks are 
handled and sent on their way for col- 
lection. 


Here again the customer is allowed to 
give free run to his imagination. The 
accompanying illustration shows two 
forms of voucher checks used by a busi- 
ness house which probably designed the 
vouchers without consulting the bank, 
just as thousands of other business 
houses do. By the time the check gets 
through searching these voucher checks 
for endorsements that are written in a 
variety of places and then adjusting 
them to the package, much time is lost 
and errors are naturally more likely to 
go through undetected. 


The importance of establishing stand- 
ards on these banking forms is best illu- 
strated in the case of the uniform bill 
of lading. It was not long ago when 
manufacturers used a large variety of 
bills of lading. Every business house 
had its own make-up and every railroad 
had forms according to their own and 
many incidental notions. 


Then the railroads, bothered by the 
growing annoyance of these different 
forms, got together and adopted a uni- 
form bill of lading which is now in 
general use. The adoption of this uni- 
form bill of lading was a great help to 
the railroads as well as to shippers. 


Improvements have been made in it 
from time to time as conditions required. 
So, as the railroads simplified the bill of 
lading problem, so in the same way the 
banks can handles the check problem. 


It is scarcely needful to say that in 
these days when every line of business 
is striving to return to a normal basis 
that the use of the simplest and most 
effective methods are essential in order 
to eliminate unnecessary work and con- 
serve man power. The check has become 








* * * * 


WHAT IS 











| To FIRST NATIONAL BANK, 


FRANKFORT, IND. 71-249 


| or NATIONAL CITY BANK, 
INDIANAPOLIS, IND. 20-3 


This illustration shows the voucher check in two sizes. 
delay and great profanity in the Transit Department. 


an almost universal method of transact- 
ing business. They have to be proved, 
credited, charged and listed. When they 
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A BANK? 


























David R. Forgan gives a graphic answer to the question at a recent 
banquet of the employees of the National City Bank of Chicago 


T a recent banquet of the National 
City Club of Chicago which is com- 
posed of employees of the National City 
Bank, David R. Forgan, president, 
asked this pertinent question: 

“T wonder if you who are in the bank 
get a very clear idea of what a ‘bank’ 
is?’ 

Mr. Forgan then proceeded to an- 
swer the question in this way: 

“Suppose we should start a new bank. 
Suppose you employees are the stock- 
holders and you subscribed for the cap- 





ital stock, say $100,000; suppose you 
make me your manager and before open- 
ing the bank I agree with forty different 
concerns to lend them $10,000 each, if 
they will give me their accounts. Sup- 
pose, for the sake of illustration, that 
during the first day the bank is opened 
all of these forty concerns come in and 
borrow $10,000 each, and suppose that 
is all the bank does for the first day— 
what have we at the end of the day? 
We have a bank—and this is the balance 
sheet : 


| REMITTANCE FROM SCHLOSSER BROTHERS. FRANKFORT, IND. 
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SCHLOSSER BROTHERS 


MANUFACTURER OF 


OAK GROVE BUTTES 





The use of this form causes much 


are reduced to a uniform size this vast 
volume of work will be made much 
easier. 





* * * * 


Assets 


Cash on hand 

the same $100,000 you paid in 
for capital—not a dollar less, 
not a dollar more. 


Loans and discounts ....... 400,000 
PEMD Geiss enone sae nee $500,000 

On the other side 
Capital paid in ........... $100,000 
EE nbhces- can veecahanen 400,000 
OAL c.cincs ceceeaces $500,000 


“Now do you see what we have done? 
We have created $400,000 worth of 
eredit—not the money. The money 
untouched and we have $400,000 worth 


(Continued on page 78) 


STRAIGHT LINE METHODS 


Waste! 


Just prior to the war it was estimated that there were 300,000 
manufacturing concerns in the United States; that 100,000 
of these did not earn one cent of profit above normal interest | 
on their investment; and that 270,000 did not even know 
what it actually cost them to produce their product. 


What a Waste! How Unnecessary! 
SS SR Se SERINE OERIOR IEE SR 


Ignorance and guess work in place of Knowledge an 
System. 


Exact knowledge, based on facts and figures, and intelli- 
gently applied with System js the only guarantee of profit. 


Straight Line Methods 


ERNST & ERNST 


Assure the executive at all times exact knowledge in all 
branches of his-business, 


Suggest improvements based on facts and figures, 
EGminate waste of material and labor in factory and office, 


Establish the working essentials of System, Organization 
and Success, 


Straight Line Nethods is the expert service of an old, estab- 
lished firm, long and widely recognized, and enjoying the 
patronage and confidence of America’s best business. 


ERNST & ERNST 


AUDITS - SYSTEMS 
TAX SERVICE 


i NEW YORK CHICAGO CLEVELAND CINCINNATI DALLAS 
HILADELPHIA MINNEAPOLIS BUFFALO INDIANAPOLIS FORT WORTH 
- BOSTON ST. LOUIS PITTSBURGH TOLEDO HOUSTON 
WASHINGTON KANSAS CITY DETROIT ATLANTA 
STRAIGHT LINE METHODS 
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CONSIDER THE POOR FISH 


A timely word to the grouchy teller 


By R. S. BOND 





HE only excuse for a title such as 
that heading this little article is that 
it attracts attention. The real reason 
for it, however, is the appropriateness 
of the maxim from which it is taken to 
what you are reading. 
The full quotation: 
“Consider the fish; he never gets 


caught so long as he keeps his 

mouth shut.” 

We have a great many bank clerks 
today who, like the fish, float along 
smoothly so long as they follow the ad- 
vice of this little motto. Unfortunately 
for them, but fortunately for those with 
whom they deal, the advice is sooner or 











Your New York 


Banking Connection 


An account with this Company brings 
our correspondents into direct touch 
with New York and its world-wide 
financial and commercial activities. It 
makes available the facilities for infor- 
mation and service afforded by our 
forty departments, covering completely 
the entire field of foreign and domestic 
banking, investments, and trusts. 


Our booklet, Specialized Service to Banks, 
describes our facilities in detail. 


GUARANTY TRUST COMPANY 
OF NEW YORK 


NEW YORK LONDON LIVERPOOL PARIS HAVRE BRUSSELS 


CAPITAL AND SURPLUS - $50,000,000 


RESOURCES OVER - $800,000,000 
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later forgotten and they lose their posi- 
tions. The most unfortunate of all, how- 
ever, is the banker who loses good busi- 
ness during the time the clerk or the 
teller opens his month to “nibble” ang 
before the time he is caught—which 
brings us to the real meat of our sketch, 

The writer visited a big bank a few 
week ago—a bank with which he had 
previously had no dealings. A boy 
about fourteen years old was right 
ahead in line at the teller’s window. Ap- 
parently he had brought in the morning’s 


checks some time before and had re. 


turned for his passbook. 

“Did you fix up the book?” he asked 
the teller. 

“You didn’t ask me to. Why didn’t 
you say you wanted it done” the teller 
answered gruffly. There was a snap to 
his voice and a glint in his eye that im- 
pressed me unfavorably and must have 
been galling to the boy, in spite of the 
fact that he realized he had been lax in 
his directions. 

Less that a week later I had occasion 
to visit the office of a prominent broker. 
The same boy was working busily be- 
hind a railing. A client, whom I learned 
was just starting in business here, leaned 
over the rail and said jokingly to the 
boy: 

“Where do you bank?” 

The boy took him seriously, thought 
he had reference to his firm’s banking 
place, and said earnestly: 

“We bank at the .....0:.05 Bank and 
WOE BEB ei0.5-ciewieoand.oc I think the 
first is better. They have a smile for 
you over there every time.” 

“T’ll look them over” replied the man. 

He did and opened an account that 
was well worth any bank’s getting. 

It is difficult to tell just how many ac- 
counts or customers a bank or a store 
loses from the unwise remarks and sur- 
liness of a clerk or teller who has not 
learned that there is always a better 
market for smiles than frowns and that 
the highest form of salesmanship is noth- 
ing but service. That’s why I headed 
this little article “Consider the Poor 
Fish.” 


Bank Notes Outstanding 
Treasury department reports total 
amount of bank notes outstanding at 
close of business Friday, May 14, at 
$910,024,150. Of this amount, national 
bank notes outstanding amounted to 
$719,048,650 and Federal Reserve bank 
notes outstanding, $190,075,500. 
National bank note circulation in- 
creased during the week ended May 14, 
$3,472,090, while Federal Reserve Bank 
note circulation decreased $8,711,000. 


Stock Dividend Tax Eliminated 
Republican members of the House 
Ways and Means Committee have 
eliminated a proposal for a stock div- 
idend tax, to provide funds for a bonus 
to ex-service men. A bonus bill will be 
submitted to the full committee. 
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Scores of Bankers Will 
Endorse This Opinion 


» . 


Since the advent of the Federal Reserve Banks, 
and due to their requirements, there has been a 
wonderful improvement in the completeness of the 
credit files of member banks. 


At the same time the banks are striving ito 
secure financial statements in proper shape and!at 
regular intervals from their commercial borrowers. 


The Easiest and the most Effective way to do 
this is to require the borrower to have a complete © 
audit made of his books by competent and reliable 
outside accountants. 


Read this letter from the president of the 


Clearing House section of the American Bankers’ 
Association. 


“The movement among bankers to encourage commer- 
cial borrowers to have their financial statements verified 
by an audit of their books and certified by public account- 
ants of standing deserves general support. There is a 
gratifying tendency among all large borrowers to submit © 
statements of this kind voluntarily. They look upon an 
annual audit as a source of protection and satisfaction. 
I endorse the’ idea. 


“Borrowers whose books and accounts are all right 
will seldom hesitate to accept the complete outside audit 
as a condition for granting the accommodations they may 

- require. The gradually extending ramifications of our 
financial system involving the necessity of granting 
credits at long range, often without personal touch with 
the borrower, make audited statements a real necessity 
in any bank.” 


A complete outside audit is “an absolutely good 
thing”’ both for the banker and the borrower. 


The services of our highly trained accountants, 
located at our branch offices in different parts of 
the country, are at your disposal. They will be 
glad to consider the auditing problems of the bank 
or any of its customers. 


WOLF AND COMPANY 


Accountants 


(FORMERLY BAKER, VAWTER & WOLF) 


Readers will confer a favor by mentioning THE BANKZERS MONTHLY when writing to owr advertisers. 



























































HANDLING DEPOSITS 
IN A BLOCK SYSTEM 


New York bank inaugurates method to speed up 
work in the receiving tellers’ department and to 
simplify the accounting routine all along the line 


A N effective method of blocking de- 
posits in the receiving teller’s de- 
partment was started not long ago ia 
the Chemical National Bank of New 
York. 

In receiving deposits special care as 
to endorsement on checks and their entry 
in pass-books is required the same as 
formerly. Each teller uses a pencil of 
different color to distinguish his mark 
on deposit tickets for currency and cou- 
pons received before putting the deposit 
aside for the block separation. 

Blocks are best handled when consist- 
ing of two hundred or two hundred and 
fifty checks each, according to the nature 
of their make-up. A deposit of all small 
checks, say three hundred, would be a 
block in itself, as also would be twenty 
or thirty deposits of four to ten checks 


each. As two things are quite essential - 


to plan for the work, first to release 
checks for the several departments 
rapidly, and second, as deposit tickets 
have to be sorted and listed for ten 
different ledgers, the quicker the blocks 
prove the sooner each department is 
helped all along the line. Some deposits 
are large enough to break into three or 
four blocks, thus distributing the checks 
to the several departments more 
promptly. 

So the deposits are split up as the 
accompanying graphic illustration shows. 
There is one square for deposit tickets, 
one for checks on Chemical Bank, four 


for the separate clearing house racks,' 


No. 1 taking banks from 1 to 72, No. 2 
taking from 75 to 107, and P. O. items 
No. 3 taking from 108 to 200, and No. 4 
all large banks. No. 200 is for items for 
Federal Reserve Bank clearings; the re- 
maining squares represent route items 
for messengers, transit items loose and 
in prove lots, and miscellaneous items. 

As upon many tickets the customer 
has made a total of fifteen or more coun- 
try items, the bank takes off the totals 
and proves the figures, thus reducing a 
chance of differences in that part of the 
block and moving the country checks to 
the transit department quickly. 

After the block is split up in the rack, 
it is gathered from the rack in the 
following order: rack 1, 2, 3, 4 Chem- 
ieals, route items, two hundred items, 
transit, and miscellaneous. It is then 
run up on the adding machines in that 
order with amount and name of each 
lot noted on list near total. Then the 
deposit tickets are examined for the 
teller’s mark, for currency or coupons 





received, and a subtotal made of them 
following with the totals of the banks. 
Chemicals, two hundred items, route and 
transit. After the spacing of two inches 
on the machine paper follows the listing 
of the total of each deposit ticket the 
sum total of which should equal the total 
as above, to prove the block. Below is 
a copy of a block of nineteen deposit 
tickets. The first total, $5,392.79, is eur- 
rency and coupons. The following 
amounts are totals of the banks of the 
four racks, Federal Reserve Clearing 
House, Chemical checks, Transit items, 
and Route items, making a total of $123,- 
041.79 which equals a total of nineteen 
deposit tickets as listed below. 


Here is a sample copy of a block: 


2.40 
110.50 
5,000.00 
265.59 
14.30 


Currency and coupons, 5,392.79 
Banks 64,196.57 
200 23,825.96 
Route 200.00 
Chemical 1,021.85 
Transit 28,404.62 


123,041.79 


34,724.75 
5,049.83 
650.65 
500.00 
3,636.93 
70.70 
5,838.94 
2,468.20 
8,855.69 
2,250.44 
20,169.59 
2,544.41 
40.67 
5,000.00 
2,690.30 
265.59 
40.00 
25,033.40 
3,211.70 


Total deposit tickets, 123,041.79 


The block is then handed over to 
tellers to be proved if necessary, or if 
proved, handed to a clerk who handles 
the recapitulation sheet which is ruled 
off in columns for each division as in the 
rack. He begins his totaling work by 
giving the block a number which is 
stamped on each list of checks and de- 
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posit tickets comprising that block, ang 
then enters each total under the Proper 
column beginning with total amount of 
deposits in that numbered block. Thy 
totals of all his columns must equal the 
total deposits received, which figures go 
in final proof for the day after they 
are compared with each department for 
any corrections. Also each total of ten 


blocks of tickets on the recapitulation 
sheet is compared from time to time dur. 
ing the afternoon with the clerk having 
charge of listing deposit tickets for the 
several ledgers to aid the bookkeepers in 
giving them a correct total of their 
credits. 











CHEMICALS 


| 





108-200 | LARGE BANKS) 


Those familiar with the work can 
understand how hard blocks sometimes 
prove when a possible error or two is 
made in listing and a check fails to come 
to the bank along with the deposit plus 
an error or two in footing of the tickets, 
all happening in one block. 


Tax on Stock Transactions 

The government receives more than 
$50,000,000 a year in taxes received 
from brokers’ licenses and stock transac- 
tions. 

“In the Borough of Manhattan there 
are 6,000 stock brokers many of whom 
are members of one exchange or al- 
other,” said Collector Edwards of New 
York. “They pay what is known asa 
special or license tax of $50 a year. In 
addition thereto, if they are members of 
an exchange and the salable value of 
their seat be $2,000 or over they pay 4 
special tax of $100. If they are mem- 
bers of an exchange the salable value of 
whose seats are $5,000 or over, they pay 
a special tax of $150 a year to the gov- 
ernment. 

“There also are about 4,000 of what 
are known as producer or commodity 
brokers meaning those who sell goods 
or wares on a commission basis. These 
brokers pay a tax of $50 a year. If 
they are members of an exchange where 
produce or other wares are traded m 
they pay a seat tax based on the salable 
value of the seat. 

“Then there is the 2 cents tax 
shares which are traded on in the Stock 
Exchange. A 2,000,000 share day on the 
New York Stock Exchange meals 
$20,000 in stamps. 
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ic Export Abbreviations 
k, and In a recent examination paper in a 
proper business course given in one of our 
unt of largest universities, one question dealt 

The with abbreviations used in international 
ual the ecommerce. This question was taken 
Ires go from an earlier issue of THe Wortp’s SIDNE Y AVERY & (x>. 
T they Markets and from the department of 
ent for The Export Manager. This served as kK 
of ten a reminder of our promise given to : 
ulation several who expressed an interest at the Ban Accountants and Examiners 
ne dur. time, for a further quiz in these columns. 
having So, to mix the old and new, we'll ask 
for the our readers to check themselves up 
pers in mad,” “Wd,” “poe.,’’ “HM. 
f their ME C.?‘J./A,”? “pes,” “m/d,”’ “B-S,”” SPECIALISTS IN BANK WORK 
“o5..”’ WE ALA,” ""Ger..** and 
“‘insee.”’ 

These are all common abbreviations 
used in English-speaking countries. 
Some month we may be brave enough 
to ask in this department the meanings . pee eis ‘ 
of some French and German abbrevia- First Wisconsin National Bank Bldg. 


tions. Milwaukee, Wis. 
a/d—after date. Telephone Brodway 2130 
Wd.—warranted. 
p.o.e.—port of call. 
H.M.C.—His Majesty’s Customs. 
J/A—Joint account. 
pes.— pieces. 
m/d—months after date. % 
B/S—Bill of Sale. 
EK. E.—Errors excepted. 
F.A.A.—free of all average. WILLIAM CLABAUGH ; EDWARD M. TYLER 
0.P.—Open Policy. CK. LES CP. A. 
insee.—insurance. 

—The World’s Markets. 
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tickets, ————— 

The National Shawmut Bank of Bos- 
ton, has chosen W. S. Gifford, vice- 
president and comptroller of American 

3 Telephone & Telegraph Co., as a director 
re than to succeed Theodore N. Vail, deceased. 
received 

transac- 


WM. CLABAUGH & CO. 


Certified Public Accountants 
Federal Tax Counsellors 


WASHINGTON, D. C. 
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Loans including the Victory notes, at a range 
se where of prices, adequate for present 
‘aded iD market conditions a, - ; 
> salable Kingle copy 50e Obey that impluse to-day. You want just such a magazine as 
Reduced prices on quantities THE BANKERS’ MONTHLY. Sit down oa and send us a rte 
z s be and tell us so. We will send it to you on trial. md no money now. a 
be Che Financial Publishing €o. copy and then become a regular, old-fashioned, paid-in-advance subscriber. 
ROLLING THE PUBLICATIONS OF 


y on the MONTGOMERY ROLLINS Write to-day to THE BANKERS’ MONTHLY, 536 So. Clark St.. Chicago. 
met 17 JOY STREET, BOSTON, MASS. 


Citizen’s Savings Bank Building F 1336 New York Avenue 
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Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 































































































































































































































































WHEN BANKS UNITE 


TO CURB FAKIRS 


Methods adopted by the Clearing House of Evansville, Ind., fur- 
nished protection for individuals who wished to invest their money 


By JAMES 


T the close of the war, Evansville, 

Indiana, like most every other com- 
munity in the United States, became a 
fertile field for stock promoters and 
“blue sky” salesmen. Crops in the ad- 
joining territory had been good. Busi- 
ness in the city had prospered and there 
was plenty of money awaiting invest- 
ment. These were the attractions that 
led to an epidemic of fake promotions 
in Evansville. 

The Clearing House finally decided to 
take the matter in hand. The banks were 
organized in an effort to curb this evil 
and a series of newspaper ads were run 
to warn the people. 

The first newspaper display advertise- 
ment read as follows: 





TO THE PUBLIC 


“Any one with common judg- 
ment ought to know that any 
company or corporation that 
has such a wonderful promise 
of rich returns in profits would 
not have to send salesmen 
about the country and peddle 
its securities for sale at a few 
cents on the dollar. 


“Any corporation with sub- 
stantial promise of successful 
operation does not put its notes 
or stocks on the market in such 
a manner; neither can invest- 
ors buy good securities at any 
great discount under their par 
value. 


“This thing of trying to get 
something good for a ‘song’ has 
cost thousands of fortunes and 
so long as there are people who 
are so easily led astray by 
smooth talking individuals 
whom they have never met be- 
fore just so long will blue sky 
enterprises wax fat with un- 
earned wealth.” 





C. LUFKIN 


The ad carried the signature of twelve 
banks which united for this purpose. 
The second ad was as follows: 


In the year 1918, over $500,- 
000,000 was mulcted from 
the American people by 
fake promoters, and it is 
estimated that the total for 
the year 1919 will be $750,- 
000,000. 


Over 25,000,000 new investors 
were created by the War, and these 
people who have recently learned to 


save will continue to invest billions 
of dollars a year. Realizing this 
fact, the “‘Get-Rich-Quick” men 
are planning to reap an even greater 
harvest in 1920. 

This advertisement is inserted 
by banking institutions of Evans- 
ville. 


They will be glad to advise you 
on your investments. They want 


you to put your money in something 
safe and sane. 





The ads that followed stated that the 
banks of Evansville offered the services 
of their officers and directors in giving 
advice to citizens who had money to 
invest. 

The county auditor also called atten- 
tion to the fact that a license fee of $100 
per year was required for those who 
were selling stocks and investments. 
Naturally, these itinerant salesmen did 
not care to invest that much money in 
the County Treasury. 

All this helped to get the situation 
well in hand and there has been a whole- 
some improvement in conditions. This 
newspaper campaign especially has 
helped to educate the people to use the 
services of the banks in making their 
investments, and in this way the cus- 
tomer and the bank are being brought 
more closely together. 
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AN EFFECTIVE FOLDER 
FOR A STATEMENT 


The First National Bank of Philadel- 
phia, recently issued a novel folder 
showing a condensed statement of its 
condition at the close of business May 4. 

The inside of the folder is devoted to 
a summary of the resources and liabil- 
ities and a list of the officers and direct- 
ors and the outside is given over entirely 
to a graphic treatment as shown in the 
illustration. 





Thus, the bank emphasizes that its 
charter is the first granted under the 
national bank act and it also draws at- 
tention to Philadelphia. 

“We made no mention of the bank 
on the outside of he folder,” says an 
officer, “because we wanted to arouse 
the reader’s curiosity and compel him 
to open the folder and see the contents. 
The small folders used by many banks 
for the statement of condition have be- 
come hackneyed by repetition and we 
felt, therefore, that this new folder 
would be a novel and effective departure 
from old standards.” 


Stops Side-door Service 

The banks of Sioux City, Iowa, have 
discontinued side-door service. 

For several years past after the reg- 
ular closing hour, 3 p. m., although the 
front doors were locked and _ blinds 
drawn, patrons have been allowed to 
enter through side doors and transact 
business just the same. This practice 
has caused considerable annoyance. 


After having been manager of the 
Louisville, Ky., Clearing House for 4 
quarter of a century, Isham Bridges has 
resigned to become one of the vice-presi- 
dents of the Citizens-Union Fourth 
Street Bank. He assumed his new duties 
April 1st. Humphrey Robinson has 
been elected manager of the Clearing 
House to succeed Mr. Bridges. 
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Keeping Our 
Foreign Trade 
Channels Open 


HE over-seas service of the Irving’s Foreign Division covers 
the full range of business and personal banking require- 


Foreign Division 


Sells checks and makes 
cable transfers 


Issues commercial credits 
against exports and imports 


Collects clean and 
documentary drafts 


ments abroad. To facilitate export and import operations and 
to supply the financial needs of individuals over-seas, the 


Issues traveler’s letters of 
credit for personal use 


Provides facilities for 
foreign credit inquiries 


Offers counsel on foreign 
market conditions 


And—when sales are completed and shipments have been 
made, the Foreign Division purchases approved bills of ex- 
change in dollars or in foreign currencies, covering goods 


actually sold to responsible buyers. 


IRVING NATIONAL BANK 


WOOLWORTH BUILDING, NEW YORK 


SIMPLE PLAN FOR 
PROFIT SHARING 


The First National Bank of San 
Francisco and First Federal Trust Com- 
pany adopted a permanent profit shar- 
ing plan more than a year ago, which is 
working out very satisfactorily. The 
plan applies to all employees in the 
service for one year or longer. The 
following method of computation is em- 
ployed: 

From the net profits for the year 
there shall be deducted an amount equal 
to 7 per cent of the capital surplus and 
undivided profits, as of the 1st day of 
January of the current year. After 
making the above deduction, 20 per cent 


of the residue of the net profits shall be 


appropriated as the share of the profits 
in which employees shall participate. 
The fund so created shall be alotted 
to the respective employees in the bank- 
ing departments upon the following 
basis: One-half of the fund shall be 
distributed in the proportion that the 
salary of each officer or employee bears 


to the total salaries paid to employees 


in the banking departments; the other 
half shall be distributed in such pro- 


portion as the monthly salary multiplied 
by the years of service bears to the total 
of such amounts for all employees who 
shall participate in the fund. The total 
obtained from the two computations 
shall be the amount to be paid to each 
officer or employee as their proportion 
of the profit sharing fund for the year. 

Employees entering the service of the 
banks during the current year shall be 
paid a sum equivalent to 5 per cent of 
their monthly salary, for each three 
months, or portion thereof, of their em- 
ployment. 

The following is an example to 
illustrate the method of computation: 
Assuming Capital, Surplus and Profits, 

on January Ist, 1918 ....$7,000,000 
7 per cent of the above 490,000 
Net Profits for year 1918 .... 700,000 
Less 7 per cent on Capital, 

Surplus and Undivided 

Profits 
Net amount subject to distri- 

bution 
20 per cent of the above (em- 

ployees’ portion) 


490,000 


210,000 


One-half of employees’ portion, or 
$21,000, to be distributed on the ratio 
of monthly salary to total monthly 
salaries. : 
Total monthly payroll 

21,000 


Unit for distribution, , or $0.84 for 


25,000 
each dollar of monthly salary. 


One-half of employees’ portion, or 
$21,000, to be distributed on the ratio of 
monthly salaries multiplied by years of 
service, in proportion to total of monthly 
salaries multiplied by years of service. 


Total of salaries times years of service 


Unit for distribution, or $0.07 per 
300,000 


If Henry Jones had been employed 
for 20 years and was presently receiving 
a monthly salary of $200.00, his pro- 
portion would be computed as follows: 
$200 monthly salary ...x .84 $168 
20 years x $200 monthly salary 

or 4,000 service units .x .07 . 280 

Total Payment 


The plan in itself is simple and can be 
adapted to suit the needs of any bank. 
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May We Send You a Sample Copy 
of this Monthly Magazine? 


T is devoted entirely to practical suggestions for 

the development of new and old business of banks and 
trust companies as worked out by successful officers. 
The ideas are not only told in articles but also in the 
reproductions of the productive publicity of institutions 
which are doing constructive advertising. By receiv- 
ing this magazine every month you will be supplied 
with suggestions tersely presented which will aid you 
materially in the development of your business and 
the construction of your advertising. 


CORNELIUS BAKER 
123 S,. 4th St., Philadelphia, Pa. 
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Your check for $5.00 will give you a year’s subscription 
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A Finger Print Plan 

The adoption of the finger print sys. 
tem of identification in the banks of 
Great Falls, Mont., will probably follow 
a recent meeting of the Great Falls 
chapter of the American Institute of 
Banking, which was addressed by R. §, 
Grant, inspector of the bureau of 
identification. 

Banks of the city now use finger 
printing, with ordinary ink pads, in the 
case of foreigners and others who can- 
not write, but the method is unsatisfae- 
tory, and likely to result in errors, ac- 
cording to Mr. Gaunt. He detailed the 
apparatus necessary to install an im- 
proved small finger print system in 
each bank, and gave a general outline 
of the method of reading finger prints, 
providing the bankers with prints of 
the various types. 


Distributes Maps 

Following the custom of past years, 
the rental and property management 
department of the Union Trust Con- 
pany of Spokane, Wash., is issuing a 
revised map showing the ownership of 
downtown business property. The map 
has been corrected to February 1, 1920, 
and it is interesting to note the 151 
changes in ownership which have taken 
place since 1918. 

The new map has been enhanced by 
the names of additions, boundaries and 
street numbers, making it a simple mat- 
ter to ascertain the location and legal 
deseription of any property shown in 
the map. 

The map is issued in either light 
weight linen finish paper, suitable for 
desk or pocket use, or in heavy card- 
board, adaptable for wall and counter 
display. 


A Farm Window Display 

The First National Bank of Moscow, 
Idaho, which opened recently, in the 
new home had a unique window display 
to begin with. The display, which was 
designed by a receiving teller of the 
bank, attracted much attention. 

The display represents a model mod- 
ern farm, with fields fenced and cross- 
fenced with hog wire, a modern barn, 
painted red, with silo, garage, and other 
needed equipment. In the adjoining lot 
stands the comfortable farm home with 
its wide veranda and shrubbery. A 
steel tower supports a wind mill, as 
natural as the real thing, and at the end 
of a well-kept road stands a garage. 

Through a field a short distance from 
the buildings runs a stream of pure 
water, and across this at the edge of the 
farm runs a modern country road, well- 
rounded and graveled. Over the stream 
is a eonerete bridge; along the banks 
of the stream are to be seen willows. 

The display is carried out in great de- 
tail, the scene supposed to be just be 
yond the town of Moscow, with a good 
reproduction of the Moscow mountain 
in the distance. 
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Long Division Blindfolded 


The Monroe is error-proof. Its operation is purely mechanical. 
You can even do Long Division without looking at the machine 


AKE, for example, 33180.84+ 98.7525. De- 
treme the dividend, 33180.84, on the Monroe 

key board and turn the crank forward. The 
dividend appears in the lower dial. Then 
depress divisor, 98.7525, on the key board. 


Now—simply as a test—blindfold yourself, 
Turn the crank backward. The Monroe is divid- 
ing for you. You can’t make a mistake. The 
moment you turn too far, the bell rings. A few 
quick shifts of the carriage—a few turns of the 
crank and— 


Look! Therein the upper proof dials is your 
answer, 336. Time, 6 to 9 seconds—more than 
4 times as fast as the old pad and pencil method 
which never was sure. 


Subtraction on the Monroe is even faster 
than division. Turn the crank backward just 


once and you have the correct answer. Multi- 
plication and addition are done with equal 
facility—turn the crank forward, that’s all. 


Think what Monroe speed and accuracy 
will mean in your bank. Monthly Statements 
of Accounts out on time. Daily Balances and 
Analysis of Accounts at the moment you need 
them. An end tore-checking. Anend to costly 
hours of overtime wherever figure-work is done. 


Thousands of Nonroes are meeting the figure needs 
in the smallest as well as the largest banks. A few 
representative users: National City Bank, Guarantée 
Trust Company of New York, National Bank of Commerce 
- — York, Liberty Bank of St. Louis, St. Louis Union 

rust Co. 


Don’t guess that your figuring is correct— 
“Monroe it” and know that your answers are 
correct—without re-checking. 


REG. U. S. PAT. OFF. 


Calculating 


Monroe Calculating Machine Co. 


Woolworth Bldg., New York, N. Y. 
Offices in ) 


ncipal Cities 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Parsons’ Laws of Business| * 


The standard, authoritative, legal reference book for 
financial institutions and for every man of business 


To Bank Officials: 


Suppose every officer, teller, and clerk in your bank were suddenly to possess 
the consciousness of having at his beck and call the highest authority on the thousand and one 
intricate, important and sometimes delicate matters involved in business law, he wouldn’t say 
“T think so,” or “I don’t think so,” or “I’m not sure about that,’’ or ‘“‘I’ll.ask our attorney.” 

Wouldn’t Parsons’ Laws of Business be worth many times its weight in gold, if he could 
answer “‘yes’’ or ‘‘no”’ to most such questions, or if he could say to himself with the utmost confi- 
dence, ‘‘I’ll just look that up in Parsons,” and be sure of finding an authoritative answer? 


Parsons is not a substitute for a lawyer, but Parsons is a big factor in developing 
a more efficient and trustworthy personnel because it is a fountain of information on the legal ques- 
tions that arise from day to day in every business and financial institution. The mental 
business food found in Parsons and stored up in the consciousness of officer, teller,or clerk, 
pays big dividends in increased equipment for modern banking service. 


Examine Parsons’ Laws of Business without cost or obligation—See opposite page. 


Readers will confer «a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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“To have Parsons in the bank is like having an 
entire organization of authorities on business law” 


Parsons’ Laws of Business 


The Legal Webster for Banks, Bankers 


Financial and Business Institutions 


The new (1920) Parsons, with its wealth of legal information, its 961 pages of 
interpretative business law, its 47 comprehensive, illuminating chapters written in understandable 
business English, its 348 newly revised forms is just off the press and will be ready for delivery 
about June lst. It is bigger, better, more authoritative and useful than ever. 


Parsons’ Laws of Business has been for nearly half'a century the most generally 
accepted authority on banking, insurance, real estate, farm, inheritance and other legal forms. 


Its wealth of authoritative information makes it absolutely indispensable in every business office 
and to every man of affairs. 


A great lawyer made this book A SAFE GUIDE IN EVERY BUSINESS 
QUESTION which is likely to arise in any State of the Union 


Alist of some of the more important matters treated: 


Contracts. Rules of Construction—How errors affect—Effect 
of custom or usage—How interpreted and proved—Written— 
Receipts for money. 

Sales. What constitutes a sale with warranty—Delivery and its 
incidents—Void for illegality or fraud—The sale of one’s 
business. 

Agency. Relation of principal and agent—Authority, how given, 
extent and duration—How revoked—Liability of an agent— 
Mutual rights and duties, etc. 

Bailment. Responsibility for goods under repair, on storage, etc. 

Agreement and Assent. Meaning of—Mistakes, how corrected 
—Annulment by fraud—Time offers—Bargains by corres- 
pondence—How affected by custom, etc. 

Stoppage in Transitu. When goods may be stopped—Notice, 
how given, etc. 

Consideration. Need of—Sufficient—lIllegal—WRen impossible 
—Failure of, etc. 

Limitations. Statute of and its construction—The new promise 
—Part payment—Statutory exceptions—How collateral security 
is affected, etc. 

Partnership. How formed—How dissolved—Property of— 
Several authority and liability of partners—Remedies against 
each other—Rights of Creditors—Forms. 

Corporation Membership and Management. Rights and 
tisks of Stockholders—Powers and obligations of Officers—Of 


Directors. 
Employers’ Liability. Rights and limitations of Employees in 
case of accident. 


"Notes and Bills of Exchange. Drafts and Checks—Negotiable 
paper—Acceptance and Indorsement—Notes secured by mort- - 
gage—Mistakes—Pen or pencil—Chattel Notes—Delays of 
presenting—Death of a Drawer—Forged Checks—Accommoda- . 
tion paper—Law of Place—Value Received—Consideration— 
Protest and Notice, etc. : 

Executors and Administrators. Powers and duties—To order 
debts, paid, etc. 


Leases. Definition—Rights and obligations of parties—Fixtures, 


etc. 

Interest and Usury. When interest is due—Legal interest— 
What is Usury—Charge for Risk or Service—Discounts—Sale 
of Notes—Compound interest. 

Carriage of Goods and Passengers. Common carrier—Car- 
riers’ liability—Obligation of carrier—Liability of goods carried 
by passengers. ; 

Hotel Keepers. Lien on goods—Reception of guests—Liability 
of inn-keeper, etc. y 

Fire and Life Insurance. Usual forms—Construction of poli- 
cies—Interest of insured—Risk incurred—Valuation—Notice 
and proof—Adjustment and loss, etc. 

Collection of Debts. Means provided—Trustee process—What 
is protected. 

Rights of Farmers. Title—What is taken by the deed—Tres- 
pass—Farmways—Water rights—Game animals—Hiring by 
lease, etc. J 

Pure Food and Drug Law. 


What dealers must do as to adul- 
terations, labels, etc. 


Also 348 approved forms, tested in the courts, of the greatest value to business men and property owners; For Contracts—Mortgages 
—Deeds—Bonds—Leases—Sales—Receipts and Releases—Partnership-—Liens—Insurance—Guaranty—Powers of Attorney—Assign- 


menis—A pprentices—A rbitration—Married Women—Notes—Patents—Protest—Shipping—Wills, etc. 

It contains, among many others, chapters on Commercial Law in general—Infants or Minors—A pprentices—Married Women’s rights— 
Bailment—Private and Corporate Partnership—Employers’ Liability—Bonds—A ssignments—Guaranty—Statute of Frauds—Receipts 
and Releases—Payment—A rbitration—Patents—Copyright Law—Statute of Limitations—Law of Place—Shipping—Fire, Marine and 
Life Insurance—Deeds—Mortgages—Liens of Mechanics and Material Men—Food and Drug Law—Recovery of Debts—Wills—Guard- 


tans—The National Bankruptcy Law, etc. 


Consult Parsons Before Incurring Legal Responsibilities 


ae FOREMOST OF MONEY SAVERS in telling one what NOT to do—The indispensable companion of every one in business, 
every one who does business, every one liable to need knowledge about business; every one who holds property, or who may wish 


to hold it; that is, all the world. 


WOULD YOU KNOW WITHOUT A HEAVY FEE 


Your rights under Patents, Trade-Marks, or Copyright? Ask Parsons 
& partnership obligates one for? Ask Parsons. 

What one can claim.from or as a common carrier? Ask Parsons 

At whose risk your wife’s furs or your watch are left at the r 

What liens of mechanics and material men take first ~— Parsons. 

What happens to your lease if shop burns down? Ask Parsons. 

What you can enforce as a landlord or force as a tenant? Ask Parsons. 

How binding a contract you can with a minor? Parsons. 


make 
What you cannot do without your wife's (legal/) consent? Ask Parsons. 
What is a valid will i 


wher Ask Parsons. 
t sort of promise holds one for a surety? Ask Parsons. 
What constitutes one person an agent for another? Ask Parsons. 
What are the statutes of limitations on claims or debts? Ask Parsons. 
What will invalidate your fire or life insurance? Ask Parsons. 
you can or cannot collect adebt? Ask Parsons. — 
How to act legally in a hundred common transactions of life? Ask Parsons. 


irers? Ask Parsons. ‘ 


ee ee eS eee ee eee 


8 Special Introductory FREE Examination Coupon 
for readers of the Bankers Monthly 

" THE S. S. SCRANTON CO. 

Publishers, Hartford, Conn. 


1 Send me without obligation or expense, as soon as published, one 
§ copy of Parsons’ Laws of Business in law canvas binding. Within 

five days of its receipt I will send you six dollars ($6) or return the 
® book to you undamaged. 


B . missory note, business agreement, consideration of a bargain, 
a of a Sent eale of property, and how to word one to prevent its being waste 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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A Red-Blooded Savings Appeal 


: Dee Diligence means using ns . . George A. Murphy, advertising man- 
: the best means known for nage. A e name “‘Cummins” means - oe 
the purpose” — which is the the right machine at the right ager of the Old National Bank of Grand 
effective cancellation 0! i z rice. Every machine backe ids, Mich... i i : 
every Check, Draft and y our 33 years’ experience. Rapids, Mich » is. still batting 1,000 
Certificate of Deposit. ACTION 


with a series of original and rej. 
blooded savings appeals. A recent piege 


4 M ACHINES IN 1 of copy carries this admonition: 


The United States is very busy 


: ; just now riding the merry-go-ro 
Our Cummins System Special answers the demand of of abet Mesncn gh 8 “] 50-2 
; : ; . g cost increases, 
banks for a machine to do all the canceling and dating strikes. freicht +t; 1 ’ 
work effectively by perforations. Changes are instantly made S, Treig: leups, coal short- 
—nothing to break or get out of order. ages, useless and extravagant buy- 


Full canceling die to be For use to advantage on ing, and all other pl ies j 
1 used on all checks, drafts, 2 customers’ papers. Shows er pleasantries in 


certificates of deposit,etc.,con- | complete cancellation but not which we have been indulging for 

taining the bank’s A. B. A. actual payment to the bank some time past. We crank up the 

number. itself. j rors 

3 A thorough cancellation 4 Perforates the date alone— barrel organ, turn | on the power, 
for notes that have been on deposit slips, letters, pour the last dime into the hopper, 

renewed, not “paid. receipts—everything. | mount the wooden horse and around 

Cummins Perforator Co. 


Formerly The B. F. Cummins Co, FREE TRIAL we go. 


Mahan of Punch leh : . But the peculiar thing about a 
Marking Machines Sn es dae laos ae Te a merry-go-round is that you ride and 
aipiiillasataihiaaial liaise for full payment at time of accept- ride, but you never get anywhere, 

‘ ance, or quarterly installments. When vy. th ding vy 
El ahead ante Chicago, Ill. Price $82.50, f. 0. b. Chicago. No on ee ee eee 
Sketch of Dies obligation on your part if machine is at the same point from which you 
Approximately not srtisfactory. started. The man who works week 
after week without saving money is 
like the man on the wooden horse, 

He gets nowhere. 

The one sure way to win is to 
save. 

Practically everyone is earning 
more money today than ever be- 
fore and too large a percentage is 
spending every dollar and mortgag- 
ing their payrolls in advance. 











A Proved 
And Tested 2 
Aid in f 


Securing Savings fy 





Present times cannot last for- 
ever—the change is on the way now. 
When it comes, will you be “set” 
with a comfortable balance in a sav- 
ings account or will you be on the 
rocks of need? 
Those who save their 50-cent 
dollars now will be the winners 
when the dollar again takes its pre- 


HY fill your ledgers 

with a lot of inactive 
one dollar novelty savings 
bank accounts? 

The many trips made by 
these little banks between 
your bank and the depositor, 
is the measure of their worth. 


Note important features 


: war value. 
ame —_— ; she : ; The others will be blaming their 
ne the right size to slip into the pocket or handbag. Has pivot swing “ck.” 
ottom, no hunting around for parts when in a hurry. Your bank’s . 


name is in full view on the side rather than the top. Coin slot takes 
paper money without mutilation. 
The present demand for these banks is greater than ever before. You will 
find them profitable in your savings department. 


Which end do you want? 

Here we have an appeal that not only 
emphasizes the importance of savings at 
this time but it stresses as well a situa- 
tion in our national life that is clearly 
apparent to every thinking individual. 
More of this kind of copy in bank ad- 
vertising will help to bring the people 
to their senses and to curb the orgy of 
extravagance. 


The CHECKOMETER Protects Where Machines Fail! 


+ | p ROBABTERS ] [ wecmzenrcr” | AMERICAN GASKET CO. R.- 


Order direct from our illustration, lots 100 to 250 at 95 cents each, 
or we will be pleased to send samples, also prices in larger quantities 


The Banking & Trust Associates 


Marshall Building Cleveland, Ohio 
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A VALUABLE SERVICE FEATURE FOR BUILDING BANKING GOOD WILL 
Printed on Safety Paper—Check Stub Cutting Rule—Get the Prices, Details and Act! 


SPEER-ROSEFELT SALES SERVICE CORP., M. & M. Bank Bidg., Milwaukee, Wis. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Free Service For Our Readers 


So many of our readers have requested us to give them serv- 
ice on Equipment and Method machinery that we have opened 
this new SERVICE DEPARTMENT in which we offer our 


services without charge in rendering any assistance possible to 
our patrons. 


We will always be pleased to assist in choosing the right 
equipment and supplies and to see that THE BANKERS 
MONTHLY readers get the best and most prompt attention. 


We can secure for you without charge catalogs and litera- 
ture describing any product that you may be interested in and 
it will be a pleasure to render the service, so do not hesitate to 
write us at any time. 


If you want material of any kind we can place before you 
any information you need—either now or later. We can help 
get right prices and prompt deliveries. 

To get this information look over the list of material, equip- 
ment and service listed above, place a mark opposite the article 
you are interested in, fill in the coupon below and mail it to us 
and your inquiry will be given prompt attention. 

There is no charge for this service 


SERVICE DEPT., THE BANKERS MONTHLY 


536 S. Clark St., Chicago : 


Gentlemen; We are interested in the items checked in the above list, and would 


+ ete your putting us in touch with manufacturers whom you know are reliable and 
a 


furnish these goods promptly and at best prices. 
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WHAT DO YOU 
WANT? 


Accountants 
Accounting Devices 


Ledger Paper 
Letter Distributors 


Accounting Typewriters yee ned Fixtures 


Adding Machines 
Addressing Machines 


noleum 
Lithographing 


Addressing Machine Sup Lockers 


Architects 
Automobiles 


Bank Advertising 
Bank Forms 
Banks for Sale 
Bank Signs 
Blank Books 


Loose Leaf Binders 
Loose Leaf Eyelets 
Leose Leaf Forms 
Leose Leaf Sheets 


Mailing Machines 
Mail Order Service 
Map Pins 


oxes M 
Bookkeeping Machines enw Books 


Brokers 

Bronze Doors 
Bronze Memorials 
Bronze Name Plates 
Bronze Work 
Budget System 
Burglar Alarms 


Cabinets 
Calculators 
gonseiing Machines 
Cash Registers 
Chairs 

Checks 

Check Writers 
Clips 

Coin Boxes 
Coin Changers 
Coin Counters 
Coin Wrappers 


Metal Equipment 
Metal Furniture 
Metal Stands 
Moisteners 


Office Stationery 
Office Supplies 
Ornamental Iron 


Paper 
Pass Books 
Patents 
Payroll Calculators 
Pencil Clips 
Pencil Sh 

enc arpeners 
Penholders 
Perforators 
Phone Attachments 


Construction Materials pe List Holder 


Deposit Books 
Deposit Slips 

Desks 

Dictation Machines 
Display Signs 
Duplicators 


Electric Signs 
Elevators 
Engineers 
Engraving 
Envelopes 
Envelope Sealers 


Expens 
Eye Shades 


Farm Mortgages 
Fasteners 

Filing Boxes 
Filing Cabinets 
Filing Supplies 
Filing Specialties 
Furniture 


Glass Desk Pads 
Gold Pens 
Gummed Tape Sealers 


Heating Devices 

Heating Systems 
Heat Regulators 
Honor Rolls 


ice Machines 
income Tax Experts 
indelible ink 
indexes 

index Guides 

index Tabs 

Inking Pads 

inks 

inkstands 
Investment Houses 


Photograph Copying 
Pin 


s 

Plumbing Fixtures 
Portfolios 
eee 

ress Ppings 
Printing = 


Rubber Bands 
Rubber Goods 
Rubber Signatures 
*Rubber Stamps 


Safes 

Safety Check Paper 
Safety Deposit Boxes 
Safety Locks 

Second Hand Safes 
Service Rolls’ 

Stamp Affixers 
Signal and Call Systems 
Statuary Bronze 
Steel Pens 

Stenog. Note Books 


Tables 

Tax Service 

Terra Cotta 

Thumb Tacks 
Tickets 

Time Stamps 
Tractors 

Trays 

Typewriter Carbons 
Typewriter Ribbons 
Typewriter Rollers 
Typewriters 
Typewriters Rebulit 
Typewriter Supplies 


U. S. Treasury Service 
Vauits 


Waste Baskets 
Window Shades 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 













A Novel Budget System for 
Your Customers . 


| MY RESOURCES 
AT END OF MONTH 
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VERY banker will be more than interested in this new business developer—a 
method which has rightly been termed “the most magnetic way of securing new 
business."’ Above illustration shows clearly this new plan of aiding the bank cus- 

tomer in adopting a business-like system for his personal financial affairs. 


“Personal Finances’ is made in envelope form 9x 12 inches, with especially ruled 
charts for complete accounting of any individual's finances. 


The Novel idea of having the records in compact form with the original bills, can- 
celled checks, bank statements, etc. has created a universal interest in both banker 
and customer. 

These envelopes are being presented to depositors by many banks with their monthly 
statements and the results have more than compensated the bank for the small expendi- 
ture—in fact it is a monthly investment of only 3c on each depositor and not an 
expense. 


“Personal Finances’ is not only a novel budget system but a complete accounting of 
personal financial affairs based on business accounting principles. 

‘Personal Finances” is the most simple, unique and accurate system for income tax 
purposes. 




















Write for Samples and Attractive Poster Today 


Bank Promotion Department 


Gniversal Spstem, Ine. 


608 South Dearborn Street, Dept. A ' 








CHICAGO 
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Bankers’ Safety 
Express Envelopes 


made by Sewell-Clapp-Envelopes offer posi- - 
tive mailing security for money orders,travelers’ 
checks, and valuable papers of all sorts. All 
flaps are extra wide and carefully gummed. 
The opening at the top folds under the flap 
which prevents papers from being taken out. 
The flap has a broad, heavily gummed surface 
with marks fer seals. 














Throat-Flap Safety Envelopes will be made of an 
desired stock. Strong, heavy papers are recommended. 












Let us send you samples with price quotations. Our direct-to-consumer 
methods and efficient organization insure economy of production. 


SEWELL-CLAPP-ENVELOPES 


ESTABLISHED 1875 


25 N. Desplaines St. Chicago, IIl. 


The Oldest and Largest Envelope Mill in America making exclusively 
Business Envelopes for the consumer direct. 
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Not One Michigan Bank Failed During 
The Year 













With not a failure recorded dur 
1919, Michigan national, state and pri- 
vate banks, trust companies, buildin, 
and loan associations and postal Savings 
deposits constitute a remarkable record 
of the prosperity of the state. Big in. 
creases in deposits and savings are 
shown by the report of the comptroller 
of the currency, John Skelton Williams 
just made public. People seem to be 
learning the thrift habit. 


Depositors in the state’s national 
banks have increased about 200 per cent 
since 1910, there being 203,308 deposi- 
tors in the latter year and 402,856 now. 
The grand total of their deposits in na- 
tional banks now amounts to $377,000, 
000. There are two Detroit banks hay- 
ing resources of $25,0000,000. A curious 
fact is that Grand Rapids has more de- 
positors in national banks than Detroit, 
It has 23,793 depositors against De- 
troit’s 18,031. 


Michigan had 595 state and private 
banks and trust companies with ag- 
gregate resources and liabilities of 
$855,434,000 on June 30 last. Resources 
of Michigan’s national banks on No- 
vember 17 last were $388,463,000, which 
is an increase from $83,467,000 or 365.- 
41 per cent since 1899. Five new na- 
tional banks were organized within the 
state last year, including the National 
Union Bank, of Jackson, with a capital 
of $400,000. Total capital of the five 
banks was $625,000. Nineteen state 
banks with an aggregate capital of 
$2,045,000 were converted into national 
banks during the year. 
























































That the people are investing their 
money in farms in shown by the fact 
that 2,802 loans aggregating $5,093,200 
were made by the Federal Land Banks 
in the state during the year. 






Standardizing the Dollar 

Standardization of the gold dollar is 
the remedy for the high cost of living 
advanced by Representative Dallinger 
(Mass.) in a bill just introduced in the 
House of Representatives at Washing- 
ton. The measure is modeled along the 
lines urged by Prof. Irving Fisher. 
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Adding Mi 


Requires but little space. Guaranteed 
Full size is 9Y2x12 in. 


and 15% in. high. For 10 Years 
Weighs, 20 pounds. : 
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What impression would your bank make if you were to return to the 
old methods of the time when adding machines, typewriters, etc., were not in universal use? 
Hard as it was then to demonstrate the labor and time-saving efficiency of such modern 
equipment, it now would be well-nigh impossible for you to dispense with it, even temporarily. 


Labor and time saving is money saving. Handling 


coin—change making—is one of your teller’s important duties. 
Why have him use valuable time to do the work a machine will do for him? 


You use an adding machine to figure accur- ‘ 
Let Us Tell You ately and quickly. You SHOULD use a Light- Write Us For 
About It ning to make change. accurately and quickly. Details— Today 


‘The Lightning Coin Changer Co. ottsi"cutcaco, 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Two More Banks Sa 


Again the Efficiency of the Anakin Burglar Proof Lock for Bankdheen « 
the town of Woodhull, Ill., and made a détermined effort to robfiiret N 
tried to enter the vaults through the combination boxes. The efpps of 
were equipped, but at the same time the Anakin Lock bolts wabased 
cash and securities and the other about $25,000. A heavy cha nitro 
been blown off, failed to budge the Anakin bolts. 


The cashiers of these banks want other bankers to know what fpakin 
which appear below, the originals of which are in our files and ofprins; 











































No. 10716 
JOHN L. WOODS, Presipent 
FREMONT PECK, Vice-Pres. 


LESTER A. TAYLOR, Casnier 
LEROY L. LINDELL, Assr. Casnicr 


THE FIRST NATIONAL BANK OF WOODHULL 
WOODHULL, ILL. April 15, 1920 


Anakin Lock Works, 
21 No. LaSalle St., 
Chicago, Ill. 


Gentlemen:— 


We wish to thank you for the splendid service rendered by the lock which your 
Mr. Olsen installed for us December 5th as we feel that it is due to your device alone 
that we were saved from a loss Tuesday night. 


The burglars came in full force and attempted to enter the vault which contains 
our money safe, but were unable to do so because your bolt held after the combination 
had been blown to pieces and the other bolts thrown. 


They first knocked the combination off and blew the tumblers into pieces. This 
released the bolts on the door and they should have been able to enter the vault, but 
the explosion threw your bolt into place and it held. They then tried to break your 
bolt by means of a heavy charge of nitro-glycerine applied at the edge of the door, 
but again your bolt stood the test and they evidently gave our bank up as a bad job, 


Our door is not equipped with any other safety device or alarm system and it is 
due to your lock alone that the yeggmen were prevented from entering our vault and 
thus be in a position to attack our money safe. 


In appreciation of this service we wired the American Bankers Association telling 
them what the Anakin Lock has done for us and urging them to advocate that all 
banks in small towns be equipped as we were. 

After the yeggmen found they could not get into our vault they visited our neigh- 
bors, the Woodhull State Bank, just two blocks North and punched the tumblers out 
of the door to their Safety Deposit Vault, but could not get further because the Anakin 
Lock was working overtime for them also. 

Thus we feel that your locks saved two banks in the same town on the same night 
from the annoyance and loss attendant upon a successful burglary, and it is only right 
that we place the credit where it belongs and write this letter showing our appreciation. 


Yours Respectfully, 


LESTER A. TAYLOR, Cashier, 
The First National Bank of Woodhull. 
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Eleven Banks Savapee t 


The Woodhull ened are 
been saved since last Oct 
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Bank of Lanyon, Lanyon, Ia. 


Farmers & Merchants, Leland, Ill § Arrow: 
McClure & Jacobs, Arrowsmith, IL Buffalc 
Franklin Grove Bank, Franklin 
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Anakin Lock NOW. 
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FRANK SWANSON, PRESIDENT A. B. COX, Vice PResipent F. G. TAPPER, CasHicr 
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ing Anakin Burglar-Proof CAPITAL STOCK $40,000.00 
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A. B. COX FRANK SWANSON 
First National, Wyanet, III. 
Arrowsmith Bank, Arrowsmith, III. 
Buffalo Bank, Buffalo, III. 
n Bank of Mahomet, Mahomet, III. . 
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Words cannot express to you our high appreciation of the efficiency of your 
Anakin Automatic Relocking Device which did its full duty when the burglars tried 
to gain entrance to our customers’ vault which contained One Hundred and Thirty-five 
(135) Safety Deposit Boxes, all rented. 


Your Device prevented the burglars from gaining entrance and saved the contents 
of the safety deposit boxes which contained Bonds and other securities, deeds, ab- 
stracts, and valuable papers. The burglars punched out the combination. 


We are free to give your device credit for doing fine service. We felt when we 
installed your system of locks that with the great wave of crime sweeping over the 
country that we owed it to our customers to provide every protection needed as we 
did not desire to be accused of being negligent. The small cost of your locks and 
the service rendered makes it invaluable. It did everything claimed for it. 


We are so enthusiastic about your lock that we wired the Fidelity & Casualty Co. 
of New York, telling them Anakin Locks saved us. This company carried Five 
Thousand Dollars ($5,000.00) insurance on the contents of our customers vault. 

We appreciate the promptness with which your President John H. Taft and 
company expert came to open our vault and reset our locks, all being done free of 
charge as per agreement 

You are at liberty to show other Bankers this letter or have them phone or wire 
us. 

Sincerely Yours, 


WOODHULL STATE BANK, 


Frank A. Swanson, Pres. 
F. G. Tapper, Cashier. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Getting Trust Business 


By clipping the daily newspapers and 
watching the proceedings in the surro- 
gates’ count for new business “leads,” 
a middlewestern national bank has been 
able to get many profitable new trust 
customers. Each prospect is solicited 
first with a snappy circular letter. These 
letters have proved to be strong business- 
getters. In case a prospect does not 
respond to a letter, the bank sometimes 
sends a solicitor after the account in 
person. But a systematic letter cam- 
paign has worked out satisfactorily. 






Here, for example, is a specimen letter 
that secured seven new accounts amount- 
ing to $12,000. Only 50 of these letters 
were sent out: 


Use This Machine and 
Watch Your Footings 
INCREASE 


Increase your deposits. 
Keep in touch with your cus- 
tomers. Reach out after new 
business—with clean-cut, strong, 
direct advertising. You can do 
it now at a fraction of the cost of 
printing. You can duplicate 
form letters, bulletins and forms 
—typewritten, hand-written, and 
illustrated—without setting type, 
without delays, almost without 
cost, with a 


ROTESLLER 


Used by growing banks 
everywhere. Anyone can oper- 
ate it. 50 to 75 copies a minute 
and at a cost of 20c per thousand. 


We have many samples of bank 
letters and advertising matter— 
successful ideas that other banks 
are using with profit. Write for 
copies of them. 


FREE TRIAL 


The Rotospeed, with complete equip- 
ment, will be sent to you on Free 
Trial. Useit. Tryitout. Compare 
it with any other duplicator at any 
rice. It will save its cost before you 
oes to decide whether to keep it 
or not. 


Mail the coupon for booklet and 
details of this unusual Free if 












In the handling of the estate which has just 
been placed in your charge, you will unquestion- 
ably need efficient, helpful and friendly bank- 
ing service. 

We, therefore, take pleasure in inviting you 
to open a checking account in the bank which, 
with its record of over a century of service 
and its up-to-date methods, assures to you ex- 
actly the kind of co-operation that will save 
you time, trouble and worry. 

We maintain a Trust Department and will be 
pleased to have you consult us at any time you 
need help or advice in the solving of your 
problems such as the investment of funds, the 
safekeeping of important papers and other val- 
uables belonging to the estate, the handling of 
the routine details of bookkeeping, etc. 



























We are here to serve you and will be 
glad to have you call at any time that 
suits your convenience. 








This plan seldom calls for the mailing 
of 50 letters at a time so that the effort 
is decidedly worth while considering the 
excellent returns. 























A School Savings Bank 


Sixteen per cent of the 4,582 school 
children of Lexington are enrolled among 
the depositors to the Lexington School 
Savings Bank, there being 751 depos- 
itors in the eleven schools, white and 
colored, of the city. 









































A Novel Souvenir 


The Oklahoma Stock Yards National 
Bank of Oklahoma City is distributing 
“Magic Scissors Sharpeners” to help ad- 
vertise the bank. This scissors sharp- 
ener is a small cardboard card about 
3% x 4% inches, with a simple metal 


































































Trial Offer. oe. in the ~~ center of bn _— 
‘or sharpening the scissors. e car 
THE ROTOSPEED contains "alent for sharpening scis- 
COMPANY sors, and contains, also, the advertise- 
334 East — ment of the bank. These sharpeners are 
Third St. speed Co comparatively inexpensive and useful, 
DAYTON 334E. Third St. and represent a good means of advertis- 








Dayton, Ohio 












OHIO ing. 





Send at once, 
without obligation 
to us, booklet, samples 
of bank advertising and 
details of Rotospeed Free 





A. W. Springhorn, for eight years as- 
sistant cashier of the Farmers’ State 
bank at Bainville, Mont., has been ap- 
pointed a deputy superintendent of 
banks. Mr. Springhorn is widely known 



























ped Suis ee aiea tae CN See in the eastern part of Montana. He 
iad Lcmd a peneene meas was in the army, serving in the aviation 
Perea ivuco buddies «05s bonlepusesh corps. 
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BANK SIGNS 


DESK SIGNS 
BRONZE DOORS 
BANK SCREENS 
CAGES 
BAS RELIEF 
LAMP STANDARDS 
STATUARY BRONZE 




































BRONZE MEMORIALS 


Has your Bank a record of the 
members of your organization who 
served in the World War, a record 
that will be imperishable? 


If not write today for our Art 
Brochure Bronze the Imperishable 
Memorial illustrating a wide va- 
riety of Memorials. Send us the 
number of names desired—definite 
prices will be quoted. 


THE FLOUR CITY ORNAMENTAL 
IRON CO., DEPT. N. 


2637-27th Avenue, South, MINNEAPOLIS, MINN. 
Established 1893. 


Bank Advertising 


Good advertising—booklets, enclosures, 
letters—all kinds of financial business 
planned, written, produced and mailed. 


In our new six-story building we 
provide banks a complete service in 
direct advertising—‘‘from the idea 
to the mailbag.” 


Writc for information 


Buckley, Dement & Co. 


First in Direct Mail Advertising 
632 SHERMAN STREET, CHICAGO 
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Increasing the 
Bank's Revenue 





The Welfare Loan Societies organized and 
operated by this company in cities of more than 
20,000 population are a demonstrated success. 


They are performing a helpful function in every 
city where they have been established. They are 
able to handle a class of legitimate and profitable 
business that cannot be carried on in the bank 
devoted to strict commercial or fiduciary purposes. 


The Welfare Loan Society loans small amounts 
on personal property security, repayable in small 
monthly payments, principal and interest. Thus, 
they fit into a need in every thriving community. 


The Welfare Loan Societies are a tried-out and 
tested success in many cities, among them the 
following: 


CINCINNATI 


FT. WAYNE SOUTH BEND 

RICHMOND ane ELKHART 

MUNCIE TERRE HAUTE 

MARION ee DAYTON 
COLUMBUS 


As a valuable auxiliary to the earning power of 
any bank, the Welfare Loan Society justifies the 
consideration of all bankers. We shall be pleased. 
to give you further information concerning the 
organization of a Welfare Loan Society in -your 
town. 


Hawkins Mortgage Co. 
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BOND FORMS 
INTERIM CERTIFICATES 


Weare specialists in financial printing and have 
one of the best plants in the Northwest for hand- 
ling this type of work. 


Send us your next order for Bonds, 
Interim Certificates, Stock Certificates, etc. 
We will turn out a good job in record 


Write or Telegraph 


Poucher Printing & Lithographing Company 


MINNEAPOLIS, MINNESOTA 


316 to 324 Fourth Street South i 
Successors to 
NORTHERN LITHOGRAPHING CO. and HAHN & HARMON COMPANY 


Banks Use the PHOTOSTAT 


(Reg. U. S. Pat. Off.) 


FOR COPYING 
WITH SPEED ABSOLUTE ACCURACY 


In the Administrative Department— 

Reports, Ledger Pages, Signature Cards, Checks 
In the Business Information Department— 

Letters, Prospectuses, Charts, Graphs 
In the Foreign Exchange Department— 

Drafts, Acceptances, Bills of Lading, Shipping Lists 
In the ~— ee tenae— 

lis, Deeds, Trustee Accountings, Bonds, Inventories 

In the Lepel Department— 

Contracts, Court Exhibits, Pages from Books 


Photostat Copies are accepted in lieu of originals 


These are Character- 
istic reports: 


(1) “The really effi- 
cient way, we believe, 
is by the Photostat— 
the ear 
ing Machine. 


LOW COST 


(2) “Pho phic 
copies are in a class by 
themselves. There is 
no substitute for 
them—they are 
tical in every seaport 

with e original 
they will hold in any 
aoe ther same = 

0 ey were the 
original.” 


afl “We have used 
hotostat for Pho- 


pod copying for 

over two years—it is 

very simple to operate 

(an in t boy can 

learn in less than a half 

day) and the 

with which iit works is 

remarkable.” - 3 

This Cut Shows a Photostat Installation 


The copies are made direct upon paper and in a few minutes 
are ready for use. 


Manufactured by the Eastman Kodak Company exclusively for the 


Commercial Camera Company 
343 State Street, Rochester, N. Y. 


Chicago New York City Philadelphia 
Alfred Herbert, ie, Coventry 


Washington 


Societe 
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PROMOTION OF FOREIGN 
TRADE IS DUTY OF. 
BIG BANKS 


The large banks of our principal cities 
should undertake an extensive campaign 
to interest the small inland bank ang 
the rural manufacturer in the vast 
“a of foreign trade, according 
to W. E. Aughinbaugh, Export Editor 
of the “N. Y. Commercial,” who ag. 
dressed the Foreign Trade Convention 
at San Francisco. 


“To properly develop foreign trade,” 
said Dr. Aughinbaugh, “there must be 
co-operation—co-operation between the 
people and the government — co-opers. 
tion between the business men and the 
universities giving foreign trade courses 
—co-operation between the banks in 
metropolitan districts and urban local- 
ities—co-operation between the country 
banker and the small manufacturer in 
the villages and hamlets of the land. 


“Tt has been stated that fully 50 per 
cent of the manufactured goods, that go 
to buyers outside of the United States, 
are produced in towns having a popula- 
tion of 50,000 or less. 


“This means that the banker in the 
small town as well as the country banker 
is destined to play an important role in 
foreign trade. But to do his share in the 
conquering of foreign markets he must 
awaken from the lethargic state in which 
he has been in the habit of existing for 
years past, and prepare himself for the 
really big job that is to be his portion 
of the work. He should so prepare hin- 
self for the great task ahead of him 
that he will be able to answer any ques- 
tion dealing with foreign trade. 


“T suggest that the problem might be 
effectively and efficiently solved by a 
group of the large banks of the United 
States organizing a central foreign trade 
educational bureau under the control of 
a thoroughly qualified practical foreign 
trade expert. The duty of this bureau 
should be the education of the rural 
banker, by correspondence and also by 
other suitable means, in the ramifications 
of foreign trade, particular stress being 
laid upon the service that the country 
banker can render his clients and his 
neighbors. 


“This work might be undertaken by 
one large metropolitan bank or by 4 
group of metropolitan banks operating 
from some central source. Obviously, 
as the seed took root and sprouted into 
a healthy growth, the small-town banks 
and then the metropolitan banks in their 
turn would profit, due to the fact that 
they would be relied upon to handle the 
financial features of every foreign trad- 
ing transaction that took place. ‘The 
profits which would accrue to those vdl- 
cerned would exceed the cost. In fact 
the venture would be a profitable oué 
from the first year of its existence. 
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New and 
Decidedly 


Attractive 


Not to be com- 
_ pared with the 
contrivances 
now offered. 
Durable allur- 
ing finish gets 
instant appreci- 
ation. 


Wide Range 


of 
Appeal 


Substantial for 
business man’s 
desk. Utility 
for home calen- 
dar use. Me- 
chanical attrac- 
tion for the 
youngster who 
saves. 


Departing entirely from the souvenir type of savings banks, the Speer-Rosefelt Calendar Bank fills the need in 


a simple effective way for progressive bankers to increase their savings accounts. 
ates the calendar shown clearly in the illustration. 
amount monthly to make the account worth while for the banker. 
able points about this sure-fire savings help. 


The insertion of a coin oper- 
To be “up-to-date’’ requires the depositing of a sufficient 
Let us show you many more of the desir- 
No obligation or trouble, of course. 


SPEER-ROSEFELT CALENDAR BANK CO. 


M. & M. BANK BUILDING 


g MILWAUKEE, WISCONSIN _ 


The Largest National Bank 
in OHIO 


FIRST NATIONAL BANK 


FIRST 
TRUST & SAVINGS CO. 


CLEVELAND 
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When Petroleum 
Village Moved 
West — 


THE wells ran dry. Then oil was 
discovered over the hillside. With- 
in a month, Petroleum Village had 
moved ten miles .west. 


Only a little village! A change of 
only ten miles! Yet none too small to 
escape the all-seeing eye of RAND 
MCNALLy. 


Thousands of RAND McNALLY cor- 
respondents make painstaking, schol- 
arly reports of every new dot and 
dimple in the world’s countenance— 
new boundary lines, population, chang- 
es in post offices—everything! Changes 
in the RaNnD MCNALLY COMMERCIAL 
ATLAS OF AMERICA alone number more 
than 65,000 yearly! 


Few le have any idea of the 
scope and bigness of Ranp McNALLy. 
To say that this is the world’s largest 
map maker is to tell only half the story. 


If you want a map of New York City 
or of Palestine—RaND MCNALLyY makes 
it. If it is a Biblical atlas or a map of 
North America During The Great Ice 
Age, RanpD McNALLyY makes it. 


Political maps, physical maps. cli- 

matic maps, historical maps, classical 

= language maps, globes, atlases 

map-tack systems for every’ use 

“a every country are made by ND 
MCNALLY. 


Do you use maps often enough? 


RAND McNALLY & CO. 
Map Headquarters 


\_ SUE 
ut 
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of the FED 


A Powerful Aid In 


Routing Your Items 


The new Rand McNally map of the Feé 
eral Reserve System deserves a place if 
every bank in the United States, because 


It is a complete new map of 
the Federal Reserve System 
based upon the findings of a 
group of transit experts and ap- 


proved by the Federal Reserve 
Board. 


It shows the location of each 
central reserve bank and the 
newly established branches. 


It shows the boundaries of the 4 
different main districts as well 
as the branches. 


It shows in clear, readable type 
the new time collection schedule 
between the principal points in ~ 
the United States. 


RAND McNA 


TINNIITTTTUTTLOTOTNTTTT TEIN ETT TTT TE 
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3 
“" 4 mam py! me Ae 


ERVE System 


” 


NUTT 


PULL LL 


Powerful Aid In 
_ Making Collections 
It will enable every bank clerk and every. 


bank executive to visualize instantly the scope 
and significance of the Federal Reserve System. 


MMM NN 


This new map, 46x66 inches is beautifully 
mounted and comes to you postpaid, ready for 
hanging on the wall. It meets all the Rand 
McNally requirements for up-to-date accuracy 
and reliability. 


MMU 


Use This Coupon For Convenience 


MMM 


Y & CO. 
Clark St., Chicago 


j 
| 


MMMM 
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: Bbcn 
eee? National Cash 

—_— 

in every civilized 

country in the world 


HERE is an office of The National 
Cash Register Company in every 
& AD principal city in the world. 








aT — , 
emi [aaa pal 
Ear ier ire 
aa t= We pL: Sa, No matter where a merchant is located, 
mae aie me M or what kind of business he is in; no 
matter what language he speaks, or 
what money he handles, he can quickly 
get the help of an up-to-date National 
Cash Register. 


It has taken 35 years of the hardest kind 
of work and study to build up this world- 
wide selling and service organization. 








WEST 


The success of this organization, and of 
the great factory at Dayton, Ohio, is 
proof that up-to-date National Cash 
Registers provide the safest, quickest, 
and most satisfactory system for stores 
of all kinds everywhere. 





The National Cash Register Company, Dayton, Ohio 
Offices in all the principal cities of the world 





Special for JUNE 


A Fac-Simile Rubber Stamp 


Made in exact duplicate of your own signature 


Price Complete with Wood Engraving $2.25 


ST. PAUL STAMP WORKS 


E. M. MELLGREN, Mgr. Established 1870 
BANK DEPARTMENT ST. PAUL, MINN. 
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YOUR LIBERTY BOND 


The United States Government bor- 
rowed money from you to finance the 
War. You hold the Government’s prom. 
ise to pay you back. This promise is 
called a Liberty Bond or Victory Note. 
On this Bond is stated the conditions 
under which the Government borrowed 
the money from -you. 

For instance: If you hold a Bond of 
the Third Liberty Loan, it states that 
on April 15th and October 15th of each 
year until maturity, you will receive jp. 
terest on the amount you paid for the 
Bond. Other issues bear other rates of 
interest and other maturity dates, all of 
which are clearly stated on the Bond. 

Now, if you keep your Bond until 
the date when the Government pays you 
in full for it, you do not need to worrry 
if, in the meantime, the price is low one 
day or high the next. You and Unele 
Sam are living up to your agreement 
with each other, and neither will lose 
by it. 

On the other hand, if you sell your 
Liberty Bond now, you will find that 
the man you sell it to will not give youa 
dollar for every dollar you paid for it, 
The price has been brought down be- 
cause so many people are offering to 
sell their bonds. If the market is flooded 
with tomatoes, you can buy them cheap, 
but if everyone is clamoring for toma- 
toes and there are few to be had, the 
price goes up. The same is true of Lib- 
erty Bonds. Short-sighted people are 
dumping them on the market, and wise 
ones are buying them. 

The best advice that can be given to 
the owner of a Liberty Bond is this: 
Hold the bond you bought during the 
war; it is as safe and sound as the 
United States Government itself. 

Buy as many more at the present low 
rate as you can afford. If you hold 
them to maturity, you are bound to 
make the difference between what they 
sell at now and their face value. You 
will also receive good interest on your 
‘investment. 

Hold on to your Liberty Bonds and 
buy more. 

















Senate Seeks Inflation Information 

Senator McCormick of Chicago, has 
introduced a resolution asking the Fed- 
eral Reserve Board to advise the Senate 
what steps it purposes to take or to ree- 
ommend to the member banks of the 
Federal Reserve system to meet the ex 
isting inflation of currency and eredits 
and consequent high prices, and what 
further steps it purposes to take or re 
ommend to mobilize credits in order to 
move the 1920 crop. 


The new business department is # 
highly essential part of the bank's or 
ganization and its possibilities for «ot 
structive efforts are unlimited. Its 9 
tivities will aid greatly in bringing about 
a better understanding between the bank 
and the public. 
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. My 
Efficiently Serves sary 


Every Purpose exrE® 
Here is an addressing machine : S a f e M oney 


with which your office boy can ad- Sis . ; 
dress from 1,000tO1,200  ¢ ; ’ Money in the form 


pieces of mail 2 of checks on National 
an hour. A S 


_ simple, easily ——— eee Safety Paper is as safe 


attached de- as funds in a_ bank 
vice enables 


you to print as 4 vault. 
post cards, bulletins and small business forms’ . . P 
from a two piece, flexible stencil, readily cut on National Safety Pa 


any typewriter. ; —-**e-=4| per protects every 


. . Fad fa check against 
The Standard Addressing Machine oe part of a cne 8: 
has features and advantages that make it indispensable se Le fraudulent alteration— 
when once used. It feeds the stencils automatically, 
‘prints in sight, skips, duplicates, repeats, etc. All im- 
pressions are neat and clear cut. 


amount, payee sname, 


date and endorse- 
Every office, factory, fraternity or school needs the nares 
Standard. It saves time, money;—promotes efficiency GO nepal ae ments. 
and expansion. : oF aa te i gh 
A sample of Samco two-piece stencil and literature de- hd ala ana Ask your lithographer 
scribing the inexpensive Standard Addressing Machine ; OF ot cS 
will be gladly sent upon request. Boor setae ec pense George La Monte & Son 
oS ea eased Founded 1871 
Smart Addressing Machine Corp. ane, «= 81: Broadway New York 


Dept. 46, 11 Goodall St. Buffalo, N. Y. 








And now— 
here is a Branx Boox 
that is more efficient 


OU can keep your mind right on your work—all the time—when you use 

a Mann Blank Book with the famous Manco Guards: The book never 

bends or rolls up. The pages never ‘‘flop’’ over. They lie perfectly flatq— 
smooth—with every inch of surface available all the time. 


Manco Guard BLANK BOOKS 


are the result of over 70 years of experience in Blank Book manufacture. They 
represent the utmost in quality and workmanship that can be put into a blank 


Puotocraru (not re- book. And this supreme quality typifies every Mann product. 

ao — - = a. . Blank Books — Lithographing — Printing — Engraving 

Tiatsimen’s National Office Stationery and Appliances: 

Bank, Philadelphia, 

ae i. which Mann 
n ooks, Loose 

Leaf Ledgers and other WILLIAM MANN COMPANY 

products have been in PHILADELPHIA 

use for over twenty-five 

years. FOUNDED IN 1848 


Information and literature on these or other products supplied on request. 





New York Offices: 261 Broadway 
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SHORT TIME PAPER FOR 
THE SMALL BANKS 


(Continued from page 33) 


back of the plan—security and flexibility 
—were waived. Future issues will be 
subject to interest rates prevailing at 
time of issue. Interest will be paid at 
maturity of certificates. The 6 per cent 
rate on the first series will prevail dur- 
ing the life of the certificates issued. 

“In my opinion,” says Philip C. Berg, 
vice-president of the Guardian Bank, 
“banks availing themselves of this ser- 
vice will have adopted an unusual safe- 
guard for their loanable funds. One 
of the greatest avenues for losses which 
came under my observation as a former 
superintendent of banks of the State 
of Ohio was the investment of bank 
funds in so-called commercial paper 
offered in the market by unreliable 
brokers.” 


Purchase of a certificate will insure 
to the correspondent bank the protec- 
tion which is afforded by the judgment 
of the officers of the Guardian Savings 
& Trust Co. in selecting the investments 
back of the certificates. These invest- 
ments will be represented by the highest 
grade paper in the Guardian’s invest- 
ment lists or loan portfolios. Thus, the 
purchasing bank will be protected as 
fully as if the paper were in its own 
possession. 


The form of the participation certifi- 
eates is as follows: 


THE GUARDIAN SAVINGS & TRUST CO. 
Cleveland, Ohio 


PARTICIPATION CERTIFICATE 
In loans and investments. 

Pile fe We Re ARE 5g cd Seb ercccccccs 
is entitled to participation to the extent of 
Dollars in certain high-grade 
investments, prime paper and collateral loans 
held by the undersigned in we Trust No. 
1010 in its Trust Department, the principal 
amount thereof being at all times equal to the 
aggregate par amount of all participation cer- 
tificates issued by the undersigned and out- 
standing against the 


same; subject to the 


following terms, conditions and stipulations, to 
all of which the holder hereof, by the acceptance 
of this certificate, assents and agrees: 


1. The undersigned shall at all times have 
and retain title to and possession, management 
and control of said investments, prime paper 
and collateral loans and of all arrangements 
and details in connection therewith, according 
to its discretion. 


2. This certificate shall draw interest from 
the date hereof at the rate of .............. 
per centum per annum and 


‘ is Be oa t.ho when the 
record holder hereof will be entitled to re- 
ceive the amount represented hereby out of 
the principal and interest collected by the under- 
signed from the investments, prime paper and 
eno loans against which this certificate is 
issued. 


shall expire on the 


All interest and principal hereof shall be pay- 


able at the office of the Guardian Savings & 
Trust Co. 


3. This certificate is transferable only sub- 
ject to redemption by the undersigned at any 
time upon mailing written notice of such re- 
demption directed to the record holder hereof 
at his address last appearing upon the books 
of the undersigned, after which this certificate 
shall cease to bear interest. 


THE GUARDIAN SAVINGS & TRUST CO., 
Date of issue.... 


Trustee 

MO MD 6 s.0s-00s Bele xceorene ee caeases 
eneannigned Vice-President 
Ot Mivewenmanenat cots. wien a pateae Momo ear. 
Assistant Secretary 

Mr. Berg’s announcement said in 


part: 


“From time to time we have received 
requests from banks for short-time loans 
and investments in amounts of varying 
sizes in accordance with the require- 
ments of the corresponding banks. Many 
of these requests were not met because 
we were unable to supply paper in the 
exact amount required. 


“You will note that this plan will en- 
able us to meet requests of bankers for 
good investments, no matter for what 
sum or for what length of time they wish 
to cover. To illustrate: if you should 
find yourself in reserve funds in the 
amount of $6,125 which you wished to 
invest for 55 days, we would be able to 
supply you with such an investment in 
the exact amount and for the exact 
length of time you wished to have your 
money out.” 





1920 EDITION 


Pratt’s Digest of 
Federal Banking Laws 


Containing the full text of the National Bank Act, 


the Federal Reserve Act and other laws of interest 
to banks, and all amendments to April 1, 1920, 
with valuable annotations, cases, forms, Treasury 
Rulings and Regulations and Opinions of Counsel. 


Compiled and Published by 


A. S. PRATT & SONS, Inc. 


National Bank Agents and Attorneys 


WILKINS BUILDING 


WASHINGTON, D. C, 


PRICE $5.00 
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Investment Opportunity 

No such opportunity as the one 
existing for the purchase of high 
investment securities at abnormally hij 
yields has ever before been available t, 
the American investor. In the last try 
years speculation has been rampant, ry) 
ing the market, and real investmen, 
issues, such as long term bonds and 
preferred stocks, have been entirely log 
sight of, but a readjustment of econoni: 
and financial conditions which js yoy 
being brought about, however this ma 
result to the speculative structure whic 
has been built up, cannot but redown t; 
the advantage of the holder of securitie! 
of real investment value. 


The Compilation of Dow, Jones { 
Company’s bond index based on th 
average price and yield of represents. 
tive bonds, including high grade anj 
second grade railroad bonds, public util. 
ity bonds and industrial bonds, show 
that this average in April reached a ney 
low record, the average being 59.45, 
which compares with 62.03 in March, 
1920, and 81.91 in January, 1917, which 
was the highest average price yet re 
corded. The decline in April, 1920, was 
unusually severe. All classes of bonds 
moved downward, with the greatest loss 
in the high grade railroad bonds, this 
being an average of 3.29 points, second- 
grade railroad bonds lost 3.01 points, 
public utility issues lost 2.12 points, and 
industrial issues 1.99 points. There has 
been almost a steady decline in the aver. 
age index price of all these bonds sine 
January, 1917. 

The dominating factor in the decline 
in bonds in April was the stringency in 
the money market, partly due to the 
enormous financing by industrial cor- 
porations. Under present high cost of 
material and labor, many industrial cor- 
porations have found it necessary largely 
to increase their working capital. I 
order to obtain new money promptly, 
they have been obliged to pay from 8 
to 10 per cent, for both long and short 
term loans, while many other corpora 
tions have sold Liberty Bonds for the 
purpose of raising funds, this selling 
causing a sharp recession in the price of 
Government issues, which forced a sym- 
pathetic decline in issues of corport 
tions.—H. L. Doherty & Co. 


The Mechanics’ State Bank of St. 
Joseph, Mich., js transforming the old 
saloon on corner of Fifth and Francs 
streets, into a handsome bank office 
The building will be ready for occ 
pancy in about three months. The corner 
building and the building next to it, on 
the Francis Street side, will be combined. 
An entirely new front will be erected, 
with plate glass windows. The entrance 
will be at the corner, level with the 
street. : 

Vaults, a safe, cages and counters will 
be installed inside, to make the interior 
a modern bank in every respect. 
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Security Safe Deposit Boxes 


60-Box Unit 


All “Security’’ Units are 
uniform in depth, width, 

and heéght. They build up 
horizontally and vertically, 
in perfect alignment. You 
buy boxes as you need them, 
a minimum number of un- 
rented boxes widens the 
margin between income and 


Is Your Bank Getting a 
Quick Return? 


BP gw why both large and small 
banks install “Security” Safe De- 
= Boxes is ‘due to lowest cost per 

ox and the assured supply which our 
guarantee to ship stock units in 30 
days affords, two factors vital to a 
quick return from safe deposit banking. 
These advantages are the result of standardized 
construction and quantity output of units, 
uniform in depth, width and height, and not at 
the expense of quality of which there is ample 
evidence in heavy Bessemer steel plate doors, 


Yale & Towne guardkey locks and rigid case 
construction. 


Let a Barshal Dealer show you by actual 
samples of doors that he saves you money and 


he will explain Barshal service that helps to ~ 


rent more boxes. 

The Barshal Line Includes 
Built-to-Order Metal Furniture 
Steel Filing Equipment 
Ornamental Iron and Bronze Work 


Prominent Banks Which 
Have Installed “Security” 
Safe Deposit Boxes 


GARFIELD — BANK, 
le ° 
THE BUFFALO TRUST CO., 
Buffalo, N. Y. 
THE CITY TRUST CO., 
Indianapolis, Ind. 
TN a TRUST & SAVINGS 
BANK Chicago, 
CALUMET NATIONAL og 
Chicago, Ill. 
LOUISVILLE NAT’L BANK, 
Louisville, Ky. 
NEWPORT TRUST CO., 
Newport, Me. 
CITIZENS BANKING CoO., 
Oil City, Pa. 
THE MARINE NAT'L BANK, 
Erie, Pa. 
NORTH MEMPHIS SAVINGS 
BANK, Memphis, Tenn. 
OHIO NATIONAL BANK, 


expense. Columbus, Ohio 


THE FIRST NAT'L BANK, 
Gary, Ind. 


"BARSHA 


STEEL EQUIPMENT 
CLEVELAND O 


Prestige 


is added to any banking institution by adopting an 
INDIVIDUAL ELECTRICAL DISPLAY 


The message it conveys creates 


NEW BUSINESS 


We represent an organization every member of which 
is a specialist in his particular line and we will be 
pleased to give you the benefit of our experience. Our 
engineering department will assists you in planning 
displays for new buildings or to make your present 
building more attractive. 


A few of the banking institutions who have adopted 
The A & W Electric Display Publicity Service. 


fe agai 
ni 

First-Second Cc 
Ohio Savings & — Co. 

The Toledo Savings Co 

Dollar Bank 


The A & W Electric Sign Co. 


OFFICES AND FACTORY 
West 3rd & Prospect CLEVELAND, OHIO 
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Final papers have been signed in one 
of Chicago’s largest real estate deals, 
involving over $8,000,000, by which the 
Fort Dearborn and Corn Exchange Na- 
tional Bank buildings change hands. A 
new feature of the transaction is the 
probability that the First Trust and 
Savings Bank will occupy the entire 
banking space now used by the Fort 
Dearborn when the latter moves. The 
Fort Dearborn National closed the pur- 
chase of the Corn Exchange Bank build- 
ing and the leasehold interest of the 
bank in the two fees thereunder for a 
price of $3,000,000. Upon the comple- 
tion of the new building for the three 
banks merging as the Illinois Merchants 
Trust Company, the Corn Exchange Na- 
tional will move from the Corn Exchange 
Bank building and the Fort Dearborn 
National and the Fort Dearborn Trust 
and Savings will take possession of their 
hew quarters in the Corn Exchange 
Bank building, the name of which will 
then be changed to the “Fort Dearborn 
Bank building.” 


The Commercial Bank of Okanogan, 
Wash., is now occupying its new home, 
one of the most modern and up-to-date 
bank buildings in Eastern Washington. 


The Farmers Savings Bank of Walla 
Walla, Wash., has moved into its new 
home. 


The Beloit, Wis., Savings Bank is 
making improvements that will involve 


expenditure of considerably more than 
$15,000. 


The First State Bank of Boston, 
Mass., has plans for $50,000 improve- 
ments on its building. 


The North Wales, Pa. National Bank 
is making alterations and additions. 


The Peoples National Bank of Eliz- 
abeth, N. J., plans extensive alterations 
in its building. 


The First National Bank of Marsh-. 


field, Wisconsin is to have a new bank 
home, which will cost in the neighbor- 
hood of $200,000. Contracts have al- 
ready been awarded. 


The Union National Bank of Johns- 
town, Pennsylvania, has already awarded 
contracts for the building of a new 


banking home, which will be four stories 
high. 


HE BANKERS MONTHLY 


will welcome news concerning 
new buildings, improvements, plans, 
and so on from any of our readers. 
It is our purpose to make this 
department instructive and enter- 
taining, and we shall appreciate any 
communications along this line. 
Address, Building Editor, Bankers 
Monthly, Chicago. 


The Keokuk National Bank of Keokuk, 
Iowa, will build a new $100,000 bank 
building to be one-story and basement. 


Contracts have been awarded for the 
erection of the Citizens Bank Building 
at Buffton, Ohio. 


The Lawrence Savings & Trust Com- 
pany of Newcastle, Pa., has purchased 
property for the erection of an exten- 
sive addition to its building. 


Plans have been completed by Weary 
& Alford Architects, for the $300,000, 
building of the Woodlawn Trust and 
Savings Bank of Chicago. The contract 
will be let soon, as bids are to be opened 
in June. 


The Peoples Banking and Trust Co. 
of Marietta, Ohio, will expend $400,009 
on a ten-story bank and office building. 
Bids are now in. 


The Meyerstown, Pa., National Bank 
has taken bids on a new structure. 


Bids will be taken about July 1 for the 
new home of the Phoenixville, Pa., Na- 
tional Bank. 


The Bethlehem, N. Y., National Bank 
has taken bids on a new bank building 
to be erected this summer. 


Stone and Webster have been given the 
contract for the $3,000,000 building of 
the First National Bank of Boston, to 
be erected at 75-79 Milk Street and 
146-168 Devonshire Street. 


The Lorain Co. Savings and Trust 
Co. Elyria, Ohio, is about ready to spend 
$50,000 in alterations on its building. 
Walker and Weeks, Cleveland, ar- 
chitects, have employed plans. 
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The Cement National Bank of North. 
hampton, Pa., will erect a combined bank 
and lodge building this summer. 


The First National Bank of Sioux 
Rapids, Iowa, has let contracts for 
$50,000, building. 


The Farmers and Merchants Bank of 
Kelso, Mo., has let contract for a new 
building. 


The contract for the new home of the 
Toledo, Wash., State Bank has been let, 


The new home of the First National J 
Bank of Freewater, Oregon, cost $30,- 
000. It is built of a fine hard cement 
faced brick. 


The First National Bank of Brenham, 
Texas, will erect a three-story bank and 
office building this summer. 


The First National Bank of Rock 
Springs,. Texas, is considering erecting 
a building. 


The Bank of Athens, W. Va., is to 
spend $20,000 on a new building. 


The First National Bank of Lake 
Worth, Fla., is to erect a new building. 


The First National Bank of Purdy, 
Mo., will spend $25,000 on its new 
home. 


The Peoples Bank of Edgefield, 8. C. 
is spending $15,000 on its building. 


The Citizens National Bank of Paw- 
huska, Okla., will spend $400,000 on a 
seven-story bank and office building. 


Among the new constructions to be 
started at Lewiston, Me., this summer 
is the big bank building to be erected 
for the Lewiston Trust Company, 3 
three-story structure, with facade hav- 
ing four full length granite columns and 
large windows, and the interior finished 
in marble and mahogany. 


New home of Standard Savings Bank 
to be erected at the southeast corner of 
Ninth Street and New York Avenue, will 
be distinct architectural contribution to 
this rapidly growing section of down- 
town business district of Washington. 


The National Bank at Boonville, Mo., 
will construct a fine new bank building. 
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A Massive Vault 

With more than sixty tons of steel jp 
the doors and walls, the American Na- 
tional bank of Oklahoma City, Okla., has 
opened a new vault in the basement of 
that institution, which surpasses any. 
thing in its line in the Southwest, — 

The vault proper is 16 by 38 feet ang 
the walls are of steel, 27 inches in thick. 
ness. Four time clocks on the main 
door and three on the emergency door 
govern the opening and closing of the 
vault room. Inside are 4,000 safety de. 
posit boxes and across the hall, also in 
the basement, is a row of private booths 
where customers may take their private 
boxes and open them in secret, the time 
of their visit to their boxes being 
stamped with a special device, thus’ 
doing away with any room for doubt. 
as to when the box was visited and by 
whom. 


In one end of the vault there is g 
room that has been leased by the Federal 
Reserve Bank, where the reserve currency 
will be kept. In the other end, a second © 
vault will be used to deposit currency 

of the bank and individual vaults will 
FREDERICK 2. TEICH be used by the tellers for storing their 
eash over-night. 

The entire vault is equipped with a 


ARCHITECT AND system of burglar alarms, s0 seni 


that a slight pounding or scraping on 


BANK ENGINEER the wall with a chisel will instantly 


alarm the police station. 





ROGERS PARK NATIONAL BANK 
Chicago, Illinois 


The approximate cost of the vault, © 
according to bank officials, is $60,000, 
and with the stairway leading from the 

Suite 205-206 Traders Building bond department on the second floor to 
305 South La Salle Street the basement, the expense will be con- 


siderably more. 
CHICAGO 


The National Commercial Bank of Al- 
bany, N. Y., will spend more than $500, 
000 on a new three story brick addition 
to the present bank building. 

The new’structure will be immediately 
in the rear of the present building, and 
will provide room for a trust depart- 
ment. Provision for such a department 
was made in the merger of the Union 
Trust Company with the Commercial 


~ Bank. 
6 aS eam ee i Oe oe OF 


Booklet on Request 


Plans are being made to remodel the 

First National Bank building at Aubum, 

Several thousand dollars will be spent is now located in its new quarters. Neb., at a cost of $150,000, giving the 

by the American Bank and Trust Com- The interior is finished in the latest imstitution one of the finest banking 
pany of Galveston, Tex., in renovating in bank fixtures. The rear of the room rooms in the state. 

the new quarters in the American Na- has been divided off into a directors’ 
tional Insurance Building, and in sup- room, and a room for the adding ma- Work is progressing nicely on the 
plying furnishings and fixtures for the chines will eliminate all noise from the construction of the Citizens National 


rooms. bank proper. Bank building of Stevens Point, Wis. 
The present banking quarters will be. ities fe 


maintained, the new rooms giving the : The Brighton Bank and Trust Com- 
bank nearly double the space it now has. The American Trust Company of ieee of Cincinnati Ohio, will spend 
The fixtures will be of Italian marble aes ert Wee eee Se ee $150,000 in alterations and improvement. 
and bronze, with tiled flooring. ent quarters to the Willits Building, . 3 

about October 1. The bank will occupy ee 4 

the entire lower floor. The Farmers Co-operative State Bank ~ 

The new bank home of the First and Considerable alterations will be made of Galva, Ill., has had Moorman & Co. WJ 

People’s State Bank of Thief River to the new quarters, including a new St. Paul, prepare plans for a $90,000 
Falls, Minn., is completed and the bank front, and a room for the directors. building. 


Readers will confer a favor by mentioning. THE BANKERS MONTHLY when writing to our advertisers. 
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THE PEOPLES BANKING & TRUST COMPANY 
Marietta, Ohio 


One of forty bank building operations being carried out 
by Weary and Alford Company—A modern idea of locat- 
ing the bank on the main floor, one story above the 
street, the entire first floor being used for rental purposes. 


WEARY AND ALFORD COMPANY 


Bank and Office Buildings 
CHICAGO 


Readers will confer a favour by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





LOUISIANA BANKS 
IN FINE HOMES 


Monroe and Crowley will have two of the handsomest struc- 
tures in the south when present plans are carried out 


ORK in connection with the erec- 

tion of the First National Bank 
building of Crowley, Louisiana, is pro- 
gressing. The Underwood Contracting 
Corporation, New Orleans, has the con- 
tract for the erection and equipment of 
the building complete. 

The eight story structure will be as 
fine a bank and office building as any 
in the state of Louisiana.. The exterior 
from the sidewalk level to the second 
floor window sills, and including second 
floor window trim, will be of Indiana 
Limestone. Above this stone work the 
exterior of the building will be of face 
brick with band course, ornamental 
panels and cornice of Terra Cotta. 

The First National Bank will occupy 
the entire first floor and mezzanine. The 
banking room proper will be 23 ft. high 
with ornamented coffered ceiling. The 
floor of public space, counterscreen and 
wainscoting around the public space 
will be of Botticino marble. The counter- 
screen will contain eight bronze wickets. 
All the banking fixtures to be installed 
by the Underwood Contracting Cor- 
poration will be the very latest in bank 
design, and all the equipment in making 
space and cages will be of metal instead 
of wood. The bank vaults will be modern 
in every particular, and will have tellers’ 
lockups and a large manganese safe, 
also over 300 safe deposit boxes will 
be supplied for the use of the bank’s 
customers. 

In style, the architects, Sanguinet and 
Staats, have followed a modern adapta- 
tion of the Italian Renaissance. The 
entrance on Parkerson Avenue is marked 
by a two-story colonnade of large stone 


columns of the Ionic order. This is 
flanked by pylons of rusticated stone- 
work with inset panels of earving. 
These architectural details together with 
cornice topping out on seventh story, re- 
call some of the finest art in Florence 
of the 15th century. 

The same character will pervade the 
banking room, with its pilasters, or- 
namented cornice and coffered ceiling, 
its walls paneled in low relief and bronze 
grille-work of the tellers’ cages. The 
floors, wainscots and screens in the 
bank’s department will be of polished 
light Botticino marble and the floors of 
Tennessee marble. The entrance doors 
to the office entrance, as well as to the 
banking room will be of cast bronze of 
appropriate architectural detail. The 
entire first floor of the building will be 
occupied by the bank, the height of their 
main room taking in two stories, this 
being correctly expressed by the exterior 
elevations. Above the vestibule in the 
front, is a mezzanine floor, which pro- 
vides a commodious directors’ room. 

The walls in the corridors on the office 
floors will be wainscoted with marble 
and the corridor floors will be of ceramic 
tile. The offices will be finished in the 
most modern way and each will be pro- 
vided with a lavatory supplied with hot 
and cold water. The wood work through- 
out will be of Louisiana red gum which 
will take a handsome mahogany finish. 

The building will operate its own 
power plant, consisting of a large oil 
engine and generator, to supply light for 
the building and power for the modern 
electric elevators, as well as for other 
motors in the building. 


Main banking room, Ouachita National Bank, Monroe, La., marked by its impressive 
distinction in artistic features as well as in its practical arrangements. The building is now 
in course of construction by the Underwood Contracting Corporation, New Orleans: 
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In addition to other numerous and Up. 
to-date features of the office structure 
there will be a line of ice water running 
to each floor, and hot and cold water in 
each office. 


The Underwood Contracting Corpora. 
tion plans to have the building ready for 
occupancy within a year. When eom. 
pleted Crowley will have the most mod- 
ern office building between Houston ang 
New Orleans. 


H. T. UNDERWOOD 


ORK is under way on the ten 

story building being erected by 
the Underwood Contracting Corpors- 
tion, the New Orleans bank building 
specialists for the Uuachita National 
Bank, of Monroe. 


The new building is made necessary 
by the large increase in the business of 
the bank and the demands of the city 
of Monroe for a modern, up-to-date 
office building. The Ouachita National 
bank was originally organized on April 
20, 1887. Its first president was D. A. 
Breard, Jr., who during his lifetime, was 
one of the best known men in North 
Louisiana. 


The bank grew rapidly from that date 
and on April 20th, 1907 on the expire 
tion of its charter the present Ouachita 
National Bank was organized taking @ 
and consolidating with the Monroe Ne 
tional Bank. The building and quarters 
occupied by the bank became inadequalé 
on account of the large increase m 
bank’s business that three years 89 
just before America entered the war, the 
bank decided to build a new building 
and rented temporary quarters which 
they are now occupying. It was the i 
tention of the bank to begin this neW 
building at the time but owing the 
war and the restrictions placed by the 





BANKERS MONTHLY for JUNE, 1920 


NO. 2. A SERIES OF 
Modern bank and office buildings, distinctive in character, 
systematic in planning of equipment, and complete in every detail 


FIRST NATIONAL BANK, APPLETON, WIS. 


CHILDS AND SMITH, ARCHITECTS 


64 EAST VAN BUREN STREET, CHICAGO 


Government upon large building en- the tearing down of the old structure. 


terprises, the building had to be post- 
poned. ’ 

On February 2, forces of the Under- 
wood Contracting Corporation began 


The new bank will occupy a front of 
eighty-ffve feet on De Siard Street by 
a depth of 118 feet on St. John Street. 
It will be ten stories high and a full 
basement underneath the bank will oc- 
cupy the entire basement and the ground 
floor for its use and will have nine rent- 
able floors above in the office building. 


The Underwood Contracting Corpora- 
tion estimates that it will take not less 
than twelve months and possibly longer 
to complete this building which will be a 
combination of stone, brick and terra 
cotta and is estimated to cost, including 
equipment, about $625,000. Albert S. 
Gottlieb of New York City, is the ar- 
chitect for the building. 


t are times when it is policy or desirable for a bank to 
entrust its new building to a local or other architect, clever in a 


general way, but not a specialist in banks. In such cases and many 
others the client’s interests are perfectly safeguarded if he has his plans 
checked over, revised, or, better still, if he has his ,chosen architect 
fully work out the problem in collaboration with 


F. W. FITZPATRICK 


Consulting Architect 
58 EAST WASHINGTON STREET, CHICAGO 


For the past twenty-five years, even when he was in private practice 
and later as a special architect to the United States Government, Mr. 
Fitzpatrick has been consulted and called on for expert advice and 
help by architects themselves of this country, of Canada and Mexico 


and even far off Australia. Very many of the best banks erected 
during that period therefore have passed through his hands. He has 
given that specialty keen study and is ized as one of the very 
few architects who fully understand and appreciate the bank build- 
ing problem in all its phases and details and who really do know 
values and costs and can produce the utmost results at the minimum 


of expenditure. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


This new building for the First National Bank 
Crowley, La. 
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EW alignments in Seattle’s finan- 

cial district on Second Avenue, be- 
tween Seneca and James streets, are 
shown on the above map. It illustrates 
the tendency of financial institutions in 
the larger centers to get together in a 
central location. Estimates on _ the 
amounts to be expended in remodeling 
old structures for financial tenants in 
this district, or for building new finan- 
cial homes, bring the total to about $6,- 
000,000. Other transactions on which 
negotiations are well advanced will ap- 
preciably raise this total in contemplated 
improvements. A detailed explanation 
of the map follows: 

1. Northwest corner of Second Ave- 
nue and Spring Street, 120 x 111 feet; 
new home of the National Bank of Com- 
merce, the remodeling of which will cost 
$350,000. 

2. Northwest corner of Second Ave- 
nue and Spring Street, 60 x 111 feet. 
This site to be occupied by the Wash- 
ington Mutual Savings Bank, with an 
improvement expenditure of approxi- 
mately :$150,000. 


3. Present quarters of the National 
Bank of Commerce, lease of which, 
safter the removal of present tenants, 
runs to the State Bank. 


4. American Savings & Trust Com- 


* * * 











St. 


Columbia Si. 


iS) > () 
aE 


pany, occupying the ground floor of its 
own twelve-story office building. 


5. Present quarters of the State 


Bank. 


6. Quarters of. the National City 
Bank on the ground floor of the Marion 
building. 


7. Present home of the Seattle Na- 
tional Bank, understood to be under op- 
tion of purchase by a prominent finan- 
cial institution for use after the removal 
of the present tenant. 


8. Bank of California, occupying the 
ground floor of the Haller Building, 
which is reported to be in process of sale 
to the Title Trust Company, now located 
at the southeast corner of the same 
street intersection. Substantial im- 
provement probable. 


9. Old Boston Block, 120x111 feet, 
purchased last week by the Seattle Na- 
tional Bank for $350,000. The present 
structure will be demolished and a mon- 
umental bank building erected in its 
place. No estimate on the cost of the 
improvement has been made by the new 
owners, but it is believed that it will 
amount to at least $1,500,000. 


10. Location of the Marine Bank in 
the Hinckley Building. Negotiations 


* * * * 


FINE NEW SAVINGS 
BANK IN BOSTON 


ORK has been started on one of 

the largest and handsomest sav- 
ings banks buildings in Greater Boston, 
which, when finished, will become the 
home of the Malden Savings Bank, to be 
built in Malden Square. For thirty-two 
years the bank has been on the second 
floor, first in the Masonic Block for four- 
teen years, then over the First National 
Bank for the past eighteen years. It -s 
believed that if the savings bank could 
grow to its present size of nearly $11,- 
000,000 assets under such conditions, it 


will be able to prosper still more in the 
new location. 

Although the building will be of only 
one story, it will be about forty-five feet 
high, with a frontage of fifty-two feet, 
and a depth of ninety-three. The front 
of the building will be of Bedford, In- 
diana, limestone and is designed in the 
style of the Italian Renaissance. It will 
cost, with the site, about $180,000. 


Large free Corinthian columns add a 
pleasing touch to the front. 
The interior public counter arrange- 
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“BIRDS OF A FEATHER FLOCK TOGETHER’ 
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are under way for the purchase of the 
building. 

11. New York Block, the ground floor 
of which is occupied by the Dexter Hor- 
ton National Bank. It is planned to 
demolish the entire New York block, 
120x247 feet in size, running from See- 
ond to Third Avenue, and erect on the 
site a bank and office building costing 
$3,000,000. 

12. Union National Bank, occupying 
the ground floor of the Hoge Building. 
James D. Hoge, owner of the build- 
ing, recently acquired an option to 
buy the Downs block on the lot 
adjoining on the north. If the op- 
tion is exercised Mr. Hoge has stated 
that he intends to demolish the Downs 
Block and erect on its site a duplicate 
of the eighteen story Hoge Building, with 
an estimated cost of $750,000. The 
Union National Bank will occupy the 
entire 120-foot frontage of the two 
buildings. 

13. Seandinavian American Bank, oc- 
cupying the major portion of the ground 
floor of the Alaska Building. The bank 
has a lease on the entire Alaska Build- 
ing running to 1928. 

14. Canadian Bank of Commerce, 0¢- 
cupying the ground floor of the Crown 
Block. 


* * * 


ment is on the “U” shaped plan, giving 
the public access on three sides, with 
the open end of the “U” towards the 
vault in the rear. Unusually large space 
for the public has been provided. The 
banking room, reached through the great 
bronze front dodr, opening directly on 
the sidewalk, is to be forty-seven feet 
wide, sixty-six feet deep and thirty-three 
feet high. The bank will have double its 
present floor space in the new building. 
Tavernelle rose marble from Italy is to 
be used on the banking room counter 
and the solid bronze grille work will be 
of bright finish. Veinless pink Tennes- 
see marble will be used for the floor 
the public space. The working space 
will have cork-tile floors. The walls of 
the banking room will be finished’ m 
gray, of a tone slightly darker than the 
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Renaissance pilasters, and over the vault 
will be a decorative balcony. The seg- 
mental-arch ceiling will be done in gray 
material, an invention intended to help 
the acoustic properties of the room, and 
around the large roof windows and on 
the beams colors will be employed to give 
a pleasing touch. There will be no sharp 
contrasts, everything in the banking 
room being designed to harmonize in 
soft tones. A novel feature will be the 
installation of reflectors and artificial 
lighting arrangements, so that at night 
the light will be projected through the 
ceiling windows, thus avoiding chande- 
liers. Cove lights, also hidden from 
view, will be used at the sides. The 
heating system has been so arranged 
that either fuel oil or coal may be used. 
A complete telephone and alarm system 
will be installed and the building will 
be piped for vacuum cleaning. 


The vault for securities will be about 
eight by nine feet and eight feet high. 
It will be built of solid burglar-proof 
materials and fully protected by electric 
apparatus. Outside the securities vault 
will be a ledger vault. In the basement 
will be a large storage vault. Besides 
ample rooms for stenographers and 
clerks to do their work there will be a 
rest room for women clerks, and a retir- 
ing room for customers. 

In connection with the projected new 
building, it is interesting to know that 
the bank’s first deposit was $5, taken in 
on May 21, 1860. It never has been 
touched except for the addition of in- 
terest, so that it now amounts to $73.06. 
The last four dividends were at the rate 
of five per cent. Before that several 
dividends were paid at four and one-half 
per cent. For thirty years four per 
cent was paid. 


The stockholders of the Commercial 
National Bank of Fond du Lae, Wis., 
have voted to increase the capital stock 
from $250,000 to $375,000. 

Sometime ago when the directors pro- 


* posed the enlargement of the banking 


house into a six-story building, the in- 
crease in stock was suggested to open 
the way. Later when bids were opened 
they were found to be higher then anti- 
cipated. Accordingly it was decided to 
set the building date forward. Addi- 
tional reason for the increase in capital 
was the desire of the bank to keep 
pace with the growth of Fond du Lae. 


The Slavonic Bank of Wilkes-Barre, 
Pa., will soon have a handsome re- 
modelled bank office. 


Work on the Tradesmens Bank Build- 
ing, Oklahoma City, has been held up 
on account of lack of steel. 

Several shipments are enroute, but 
with the slow moving freight and con- 
gested conditions in the eastern yards, 
its arrival is indefinite and the final com- 
Pletion of the building will be delayed. 
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efficiency of employees. 


smallest banks in the country. 


proven economic 
Allow us to present figure facts. 
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Plans have been prepared for exten- 
sive remodelling of the Ravenna, Ohio, 
National Bank. The offices on the sec- 
ond floor are to be remodelled for use 
of the directors and the present diree- 
tors’ room will be used for the auditing 
department of the bank. 


The Security National Bank of She- 
boygan, Wis., has had plans prepared 
for a handsome five-story bank build- 
ing the erection of which is to be com- 
menced as soon as the plans are fully 
completed and approved. 


Readers will confer a favor by mentioning THE. BANKERS MONTHLY when writing to our advertisers. 


Likewise, that interior arrangement and equipment 
which best combine convenience to customers and 


It is astonishing how little things which have not been 
carefully thought out, and thought through,.will cause 
both customer resistance and efficiency reduction. 


Mr. Underwood has personally directed and supervised the 
ning and building of some of the dargest, as well as some of the 


ji ach in proportion to its needs, 
has been modern in every sense of the word. 


His veer form of contract, is as unique as it has 
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The Guaranty Bank of Dallas, Tex., 
has just moved into handsome new 
quarters. 

Erection of a new bank building and 
expansion of the bank to cover the en- 
tire distance between Sixth and Broad- 
way on the north side of Stark, Port- 
land, Ore., in the not distant future was 
indicated by the recent purchase by the 
United States National bank of the Elks’ 
Temple property at Broadway and Stark 
for the sum of $400,000 net. 


’ The Roseland State Bank of Chicago 
has moved into its new $175,000 home. 
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The new seventeen-story ban T 
office building of the “Beaniniaie ap 
American Bank of Tacoma, Wash., will _ 
be one of the first banking rooms in the 7 
West. The building is to be of steel and an 
terra cotta and will cost $1,000,000, arr 
To bankers the feature of chief jp- - 
terest is the main banking room, which sag 
will occupy the whole main floor, 75 x it 
120 feet, and 30 feet from floor to ceil. bos 
‘ . ing. The central bank room will be 55 - 
Are You Going To Build A [i.r92t3 erm | 
g pillars. Ranged around this huge lobby 
will be the tellers’ cages in the various Box 
New Home For Your Bank? _ {| ‘22's "2 =! xd ima P™ 
* departments. 
This banking room will be confined 
entirely to actual banking transactions, - 
There will be no noise of typewriters, a 
[DEPOSITORS prefer to do business with a tn, eo Te Oe 
i Boe q ical force wi be located on the second M: 
ee a an aving a modern up-to-date floor of the building, while on the third 
distinctive building, with first class equip- 4 apnticlagreaye tes maprateess. “ 
ment throughout and absolute security in eden? Ses cae ae - 
its vault work. That we furnish complete very large safe deposit vaults, planned - 
service in all these departments is evidenced 4 a ae of its kind wes 
by the fact that we have been selected by : aula Game: bes ordered that = 
the following banks and very many others: Washington manufacturers be pre - 
ferred in purchase of materials. The = 
exterior trim will be glazed cream terra “A 
cotta and polished granite, simplicity . 
ii itll of design prevailing. Italian and Ten- a 
ee eee oon, i nessee marble will be used liberally in tw 
NATIONAL BANK OF COMMERCE. .........New York. Se Se. lee ee bu 
ASIA BANKING CORPORATION. ........... New York. sa ms the board of the bank and | 
AMERICAN EXCHANGE NATIONAL BANK Dalles Tes, oon “will rae eas "San Jeniia Pi 
CHARLOTTE NATIONAL BANK........ Charlotte, N. C. ae Ga tr 
FIRST NATIONAL BANK.............. Jersey City, N. J. with u speed of 600 fect = minute um fir 
GREENWICH TRUST COMPANY.....Greenwich, Conn. be installed, while the heating and light- 
2 ee peda! << Pe. ing systems will be in keeping with the 
FIRST NATIONAL BANK.................Richmond, Va. ee - 
er 
Evidence of business expansion as - 
well as faith in the future of Eugene, = 
Ore., was shown by directors of the First ™ 
We shall be pleased to make suggestions ae, - - ba oe . th 
. ° i ’ 
regarding the most efficient and economical which to erect a handsome, modern _ 2 
methods of meeting your requirements with- ae eee aia gee of sem : 
° . ing the present buildings and preparing 
out obligation on your part. for construction will begin as soon e 
possible. The First National is one of 
the oldest banks in the Willamette 01 
valley, having been established in 1883, B 
ALFRED c: BO SSOM and nationalized in 1886. a 
7 The Farmers Savings Bank of Walla : 
Sue . . . Walla, Wash., hag moved to its new home 
ke mee and Equipment Engineer recently the home of the First National a 
366 Fifth Avenue, New York Bank. The First National is build 
ing a new home at Second and ‘ 
Alder Streets. The Third National Bank 
will remodel its home this summer and 4 
the Baker Boyer Bank will also make ] 
numerous charges to enlarge the institu- 8 
tion. ¢ 
Work has been started to expand the ; 
quarters of the Broad Street Bank of 
Richmond, Va., to accommodate the con- 
tinually increasing business of the insti- 


tution. 
Readere will confer « favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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The Hopedale, Ill., National Bank has 
recently moved into its new building. 
The structure is 35 x 50 feet, one-story, 
of pinkish cream brick and stone trim- 
mings. The building is very completely 
arranged for the accommodation of cus- 
tomers. There is a men’s waiting room, 
women’s rest room and a coupon booth. 
It has a double vault, for safe deposit 
boxes and books. The vault faces the 
main lobby. There is a room for direc- 
tors and a cashier’s room. The wain- 
seoting is marble and it has terraza 
floors throughout. It is heated with hot 
water and fitted with lavatories. 












































The First National Bank of Marlboro, 
Mass., has rejected all bids on its pro- 
posed new building because the figures 
were considered excessive. Plans were 
figured by contractors in Worcester, 
Marlboro, Boston and elsewhere. They 
ealled for a brick and reinforced éon- 
erete, fireproof structure, one-story high, 
74 feet x 39. Building will probably be 
deferred until materials are lower. 


























i| Base of Warren Institution for Savines, Boston, Mass., p raphed from historic Boston Common 
A design by Ghomas M. James 


List of Bank Work of the year 1919 done by 


THOMAS M. JAMES 


Architects and Engineers 


3 Park Street, BOSTON, MASS. . 
501 American Trust Bldg., CLEVELAND, O. 


SR EAT NATIONAL BANK - Boston, Mass. 
WEBST & ATLAS NATIONAL BANK in Boston, Mass. 
OLD LOWELL NATIONAL BANK - - ~- _ Lowell, Mass. 
aataan ATIONAL BANK id ie . Clinton, Mass. 
NDHAM Sareea BANK - - Willimantic, Conn. 
CROCK ER NATIONAL BANK - Turner Falls, Mass. 
TICONIC NATIONAL BANK -  «._ Waterville, Me. 
GLOUCESTER NATIONAL BANK = Gloucester, Mass. 


LIBERTY at COMPANY - -  -. Boston, Mass. 
° BROOKLINE TRUST COMPANY —_ - Brookline, Mass. 
TEXTILE TRUST COMPANY ._ . 


t . le lo 
SAVINGS INVESTMENT & TRUST CO. East Orange, N. j. 
SAVINGS INVESTMENT & TRUST CO. South Orange, N. J. 
P. TR Worcester, Mass. 
Newtonville, Mass. 
- Lewiston, Me. 
EVERETT TRUST CO. - - - Everett, Mass. 


CLINTON SAVINGS BANK. . . . Clinton, Mass. 
















Extensive enlargement of its banking 
room facilities is contemplated by the 
National Bank of Commerce of Balti- 
more, which, in a real estate transaction 
consummated today, took title to a large 
piece of ground adjoining its present 
building, 26 South Street, which pro- 
vides space for the erection of a struc- 
ture double the size of the present 
building. 

The lot purchased is one of the last 
pieces of property in the financial dis- 
trict remaining unimproved since the 
fire of 1904.. 


The Bank of Loleta, Calif., will soon 
have a new permanent reinforced con- 
erete bank building. Buildings formerly 
occupying the site have been removed 
and actual construction operations are 











































































HS — CENTS SAVINGS BANK - Natick, Mass. 

under way. WELL INSTITUTI ONS FOR SAVINGS —- __ Lowell, Mass. 
Designed in the Roman Dorie style, NORTH BND SAVINGS BAKA 7 7 South a a 
the building will have an imposing front WARREN INSTITUTION FFOR SAVINGS - Boston, Mass. 
28 feet in width, finished with imitation BROOKLINE CO-OPERATIVE BANK ~- Brookline, Mass. 
Raymond granite exterior. A recessed ESTABROOK & COMPANY - - - - - Boston, Mass. 
- at: = A. B. LEACH & COMPANY yam Feel : eZ 

entrance, flanked.on either side with free or 















columns, is a feature of the design. A portfolio of beautiful interiors and exteriors af bank 


——— buildings d db ill b t 
esewvesncints to-cost about $18,000 uildings designed by us will be sent upon request 


on the front of the National Savings 
Bank of Albany, N. Y., will be started 
as soon as possible. 

The improvements include a bronze 
and glass front beneath the present arch 
and the removal of the three steps lead- 
ing into the bank from the strect and 
the building of a gradual incline. 


Julian W. Potter, formerly vice-presi- 
dent of the American National Bank, 
Bowling Green, Ky., has been made 
senior vice-president of the Italian Dis- 
count & Trust Company, a subsidiary 
of the Guaranty Trust Company, New 
York. Mr. Potter left Bowling Green 
February Ist to accept a position as as- 
sistant secretary-treasurer of the Guar- 
anty Trust Co. 

















A PIECE OF TtErae 


ma 
silver without the “sterling” stamp, 
the accepted “Hall Mark” of quality. 


But you don’t know. 
A bank might be honest and efficient with- 


vernment inspection. 


But 3 a don’t know. 


A business concern may be absolutely re- 
sponsible without a commercial rating. 


But you don’t know. 

A publication may have the circulation it 
claims without verification by the Audit Bureau 
of Circulations. 

But you don’t know. 

Better Be Sure. 


The circulation of the BANKERS MONTHLY 
is verified by the A. B. C. 





FREDERICK PEARSON 


ADVISORY ENGINEER 
ELECTRICAL— MECHANICAL— CHEMICAL 







































Confidential Consultation, 
Examination and Reports for 
Bankers and Investors 

















HIGHEST BANKING REFERENCES 













824 Marshall Field Annex 
25 E. Washington St., CHICAGO 
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GIAVER & DINKELBERG 








J5\ RAILWAY EXCHANGE 
CHICAGO 


- JoacumG Gaver F P. DinKELBERG 
STRVCT. ENGINEER * = «ARCHITECT 
MEMBER. MEMBER. 
AVAERICAN SOCIETY CE. ARCHITECTVRAL LEAGVE 
WESTERN SOCIETY.CE, OF NEW YORK@ @ © 









































CAICAGO ENGRS CLVB ILLINOIS CrAPTERALA 
STRVCT ENGINEERS AMERICAN INSTITVIE 
ASSOCIATION * )LL@ OF ARCHITECTS @@ 


AN EXPERJENCE °F 30 YEARS: 
INTHE PLANNING, DESIGNINGS 
CONSTRVCTION oF BANK ane OF 
FICE BVILDINGS HOTELS HOSP! 
TALS INDVST RIAL BVILDINGS érc 
Beoeerexeeesern @eeererveeee 
GIAVER. DINKELBERG € ELLINGTON 
DETROIT-AICH. 

BOOK BVILDING WASHINGTON BLD 
# CORRESPONDENCE INVITED # 


* FIRMNESS VTILITY BEAVTY °* 




























































































A CONNECTION 
WITH THIS BANK 


affords broad facilities for handling your Chicago 
‘business. Our five departments render thorough 
and efficient service on all transactions. 


‘ BANKING . SAVINGS 
BONDS FOREIGN TRUST 


On inactive reserve accounts, subject to withdrawal in whole 
or in part on ten days’ notice, a favorable rate of interest is 
allowed. The regular clearing house rate of interest paid 
on active accounts. We shall be glad to give details. 


MEMBER FEDERAL RESERVE SYSTEM 













































































THE NORTHERN 
TRUST CO.~BANK 


N. W. CORNER LA SALLE & MONROE STS., CHICAGO 
Capital and Surplus $5,000,000 























D:RECTORS 


A. WATSON ARMOUR, Vice-President JOHN T. PIRIE 
Armour & Company Carson, Piric, Scott & Co, 
SEWELL L. AVERY, President, MARTIN A. RYERSON 
U. S. Gypsum Company WALTER BYRON SMITH 
A. C. BARTLETT, Chairman Board of JOHN STUART, 2nd Vice- 
Directors, Hibbard, Spencer, Bartlett & Co. President, Quaker Oats Company 
WILLIAM A, FULLER EZRA J. WARNER, President 
Retired Manufacturer Sprague, Warner & Company 
CHARLES L. HUTCHINSON, Vice- SOLOMON A. SMITH 
President, Corn Exchange National Bank Pres., The Northern Trust Company 
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WHAT IS A BANK ? 
(Continued from-page 40) 


of ‘Loans and Discounts’ and $400,000 
in deposits and we have a ‘bank’ and 
the bank is in good condition. The 
bank has 25 per cent legal reserve and 
the law only asks us to keep 13 per cent, 
Of course, it might be rather dangerous 
to do all that in one day—but yon see 
the principle of the thing. 

“In addition to, manufacturing and 
dealing in credit, a bank is also a manu- 
facturer and dealer in character, be. 
cause character is the foundation of all 
credit. Every credit transaction implies 
faith in someone’s character, so that 
character is the very foundation of 
banking and the foundation of all mod- 
ern business—for all modern business 
deals in credit. It is said that at least 
95 per cent of all business transactions 
involve eredit. 

“In my own mind I have evolved an 
idea of credit as a kind of element, 
something akin to water, and so we talk 
about ‘liquid assets’ and ‘floating’ a 
government loan; now in this element 
of credit are already afloat many grades 
of credit vessels—all the international 
trade balances (amounting to billions in 
our favor at present); all the National 
Debts (amounting to billions and 
billions) ; all the accounts and bills re- 
ceivable, all the stocks and bonds, three 
quarters of all the money in your pocket 
(the paper money) are different express- 
sions of this colossal modern system we 
eall the credit system. At the present 
time this credit system is stretched to its 
limit and so we talk about ‘scarce 
money.’ As a matter of fact there is 
just as much money today as there was 
two or three months ago but this sea 
of credit has been so filled up with loans, 
ete., that there is scarcely room to float 
another vessel. 


“We make loans on statements showing 
the condition of a man’s business. What 
good is a man’s statement showing his 
assets and liabilities if the man is a 
liar? The foundation of credit is not 
figures; it is figures, plus the character 
of the man. Therefore, I say again 
that character is the very foundation of 
banking and of all good modern busi- 
ness. A bank is a creator of character 
because a man soon gets to know that 
if his character is not right he cannot 
do business at a bank. People in 8 
bank get to know that their characters 
must be all right or they cannot be use- 
ful or succeed in the bank. I want 
to give you this word of advice. You 


will get out of a bank just what you 


put into it. If you put in faithfulness 
and hard work and ability you will ge 
character back—you will get character 
plus increased salary, and your position 
five or ten years hence will depend upo? 
what you give to the bank. 

“I would not like you to think from 
anything I have just said that I am 
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alarmed by the condition of this coun- 
try; I am not alarmed, on the contrary 
I am optimistic as to the final working 



































































































































































































00 out of these problems. After every 
nd eat war there has been a great expan- 
he sion of credit and a great increase in 
nd wages and prices. In America we have 
nt, more than a hundred million people and 
as most of them get good wages. This 
ee makes a consuming power to which econ- 
omists have not given the true value. 
nd An optimist has been described as a man 
u- who buys something from a Jew and 
De- thinks he can sell it to a Scotchman at » BAN K 
all profit. I am not as good an optimist as 
ies that but I believe that nothing gooc 
lat ever came from a pessimist. The man 
of who succeeds is the one with optimistic 
od- viewpoint and who is ever stretching ‘ 
a8 out to reach it. I would like to say one 
ast other word about this. You may be f 
ns offered a position with a little more DE S IGN ING 
salary, but salary is not everything and 
an if you will think about it very carefully CON S T RUC T ION 
nt, you may come to the conclusion that a 
alk FF you would be much better off to stick > aes 
a A to the banking business.” COMPLETE EQUIPMENT 
ent fe ——— 
des First National Bank of Hamilton, Ill. 
nal Through an error of a compiler, the 
= information given in the January 1920, 
nal Edition of the Rand MeNally Bankers SINGLE CONTRACT 
ind Directory for the First National Bank of 
Te Hamilton, Ill., was incorrect. BOOKLET UPON REQUEST 
ne Mr. R. R. Wallace is cashier of the 
bank and has been for the past 30 years. 
; The capital of the bank is $50,000 with : 
oa surplus and undivided profits about CHICAGO 
‘its $40,000 and the deposits are approxim- 1O1S FIRST NATIONAL BANK SUG 
ately $400,000. SAINT PAUL 
ree Ww. ‘ ‘ oie "© 497-513 MINNBBOTA STREETS 
4s e will appreciate it if our sub- 
wes seribers will make these changes in their 
a Directories. 
ns, 
oat M s 
“| Marion <~ 
ing : Sa 
= | | Institute 
sa 
not The ARMY and NAVY COLLEGE cise ceili gc = eae 
oter One of the most distinc- 
. tive schools in America M A Ki A . 
a Superb equipment. 80-acre 7 
. of ete ee na a 
us the Cajon nd trom foci Nati 1 Bank 
countries. Ideally 1 ed 
«| | Soe exer | National Bank|| (ontrvol 
, teenie the Government found ot gut 
or tr . 
inot preparatory and college courses, Unlimited Omaha 9 N ebraska This device enables you to have the 
n 8 utoring ‘without extra charge. Jun- temperature lowered at “quitting time” 
; Established 1866 pera’ wer quitting 
ters ai nor RO, TC. coe ies ee and raised again in the morning before 
ase- from the Army and U. S. Naval Academy. ™ working hours. The adjust- 
mat fF | , Amy and Navy Department || Capital - = $ 1,000,000 | J mente setly made, sd 
You toAnnapolis and West Point; College Conus Surplus-Earned 1,000,000 ally and perfectly performed 
you Guars work tm the Acetone to Yass Soe Total Resources 30,000,000 = 
ness cess and high rank. These courses have the TeALINMEAPOLIS” 
get eset indorsement of the Adjutant Gen- HEAT REGULATOR 
eral; Special Courses for competitive exami- Poem ths thiniioclat of 
eter Wee Por, oomment to Annapolis and J. H. MILLARD, President lenen, eouaiens. Gall oneuaey son 
tion Guard Academy, a Tote Seeetieet ae WALTER W. HEAD : Vice-President cannot invest in any bank equip- 
men sent to the Government Academies dur- WARD M. BURGESS- - ~- Vice-President ment so completely satisfactory. 
pon ing the War. Since 1917, Marion men have B.A. WILCOX - < Vice-President Write us for Booklet 
won appointments in every competiti i FRANK BOYD - Vice-President : 
n appo: 'y CO titive ex : * 
amination they stood. Rates moderate. For +40 Cashier Minneapolis Heat Regulator Co 
rom catalog and information, address O. T. ALVISON — 2. ea Fourth Avenue South — 
| Col. W. L. Murfee, P on A. CHANGSTROM - Asst. Cashier 2760 gh 
am : ee, Pres. Marion, Ala. . DALE CLARK - « - = ~- Asst. Cashier MINNEAPOLI 








EDWARD NEALE - - Asst. Cashier _ 
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The Southern Trust Company of 
Little Rock, Ark., has installed a com- 
picte vault system costing $40,000. 


It is a safe deposit vault exclusively 
and has a capacity of 4,500 boxes. Two 
sides are lined with mirrors and the 
other two sides and the top with bright 
battleship steel. The floor is marble. 


Among the riveters working on the 
Tradesman National Bank building of 
Oklahoma City, are men who worked 
in the navy yards during the war and 
participated in the riveters’ contests 
which resulted in new records. The 
steel work has been rushed at rapid rate 
of late. 


The George A. Fuller Company will 
erect the skyscraper home of the Kansas 
City Federal Reserve Bank. 


The Fuller Company was awarded the 
contract at $3,604,799.88. This figure 
includes the huge vaults, but does not 
inelude the cost of the site, which is 
$500,000. 

The assurance of an adequate home 
for the present scattered activities of 
the Kansas City Federal Reserve Bank 
came as a birthday present to J. Z. Mil- 
ler, Jr., governor of the bank. Mr. Miller 


is now directing an institution occupying 


eleven floors in five different buildings. 


The new bank will be Kansas City’s 
highest office building, towering 305 feet 
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ist OLD STATE BANK, Elkhart, Ind. 
Now under Course of Construction 


BANK SPECIALISTS 


ENGINEERS 
DESIGNERS 


BANK BUILDINGS 


ARCHITECT 
INTERIORS 


COMPLETE EQUIPMENT VAULTS 


Write for our Beautifully Illustrated Portfolio 
Bank Art i 


on 


owing our Work 


VITZTHUM—SCHEITLER—BURNS 


21 East Van Buren St., Chicago, Illinois 


above the sidewalk. It will be 106 fest 
higher than the R. A. Long Buildi 


once the peer of Kansas City’s sky- 
scrapers. 


When the building is finished, October 
1, 1921, the bank will ocupy all but the 
eight upper floors, which will be leased 
in loft form and will later afford space 
for the further growth of the bank. The 
building is described by the archi 
Graham, Anderson, Probst & White of 
Chicago, as a building with sixteen work. 
ing floors, excluding in this count the 
baleony and classic entablature floo 
just above the first floor columns, a 
well as a floor on the roof garden, which 
will be used for a gymnasium. 


On one of the top floors will be in 
stalled a thoroughly modern kitchen an@ 
dining room, an emergency hospital, and 
reading rest rooms for men and women, 


The remodeling of the Liberty Na 
tional Bank building of Oklahoma City, 
includes a plan for the addition of threg 
more stories to the building at some time 
in the future. 


The Bankers’ Mortgage Company of 
Des Moines, Ia., contemplates a built 
ing to cost $750,000. A ninety-nine 
year lease for the site at the corner of 
Sixth Street and Grand Avenue has 
been made. The lease provides for & 
rental of $25,000 per year for the first 
five years and a gradual increase whith 
will bring the yearly rental up to its 
maximum of $40,000 per annum. 


Work on the new Buckhannon W. Va, 
building is progressing. When com 
pleted this will perhaps be the prettiest 
business house in town. 


CUT OUT THE STAGE 
SCENERY IN BANK 
BUILDINGS 


(Continued from page 27) 
with a veneer of something else, when, 
as a matter of economy and true building 
the work should be finished and com 
plete and fine and beautiful without the 
veneer, and very much cheaper and eve 
lastingly real and fit to be respected by 
all people for all time. 


So let us endeavor to get away from 
the false and ‘approach the real as the 
only truly economical and just basis for 
operation. There should be no essential 
difference between building a bank and 
conducting the operation of a bank's 
daily business. A banker strikes his 
balance after the day’s work and finds 
it cleanly done with nothing covered Up, 
so at the end of a building operation the 
same kind of a balance is struck, but 
kind of a balance to be struck must be 
considered when the foundations go ™ 
and all along the process of the building 
and—nothing covered up. 
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STANDING at the eorner of 

Clark and Monroe Streets, 
in the very heart of the loop, 
the Fort Dearborn National 
Bank has been identified with 
Chicago’s growth for 32 years. 


Deposits Grow From 
10 Millions to 60 
Millions in 10 Years 


This remarkable growth has 
come about without any con- 
solidation or merger in the 
entire history of the bank. 

Itisduechieflytoonething,satisfied 
customers. Scanian who enjoy 
prepiele of hearty co-operation, the 
good will, the friendly atmosphere 
which exists inthis bank, bring in 
other customers and thus the num- 


ber of depositors and deposits grow. 


Fort Dearborn 
National Bank 


Clark and Monroe Streets 


GIVING 
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HE growth of The Philadelphia National Bank has not 
been accidental. Steadily, for 116 years, it has been 
building up on a solid foundation of service rendered, 
keeping pace with the financial requirements of its 
clientele. Consequently its growth has been sound 
and normal and its position in the banking world 
has been established on the basis of achievement. 


Courtesy, co-operation and vision, controlled 
and directed by knowledge born of long 
experience, have enabled this bank, year 
after year, to become increasingly valu- 
able to the business public upon whose 
patronage its growth depends. 


ILADELPHIA 
NATIONAL 


PHILADELPHIA, PA. 


Manufacturers! 


Bankers! 


If you want to buy control in a large bank, or in a manufacturing - 
tion; if you want to sell a controlling interest, I can be of Real Service. “That's 
my business, buying and selling controls in corporations. I doa National Busi- 
ness. Write me, no matter where you are located. 


JACOB BACKER 


Est. 1916 


FINANCIAL BROKER 


EXCHANGE BANK BLDG. ST. PAUL, MINN. 
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The Hibernia Securities Company, 
Ine., recently organized by the stock- 
holders of the Hibernia Bank & Trust 
Company of New Orleans, announces 
the establishment of a New York office 
at 44 Pine Street with Harold S. Schultz 
in charge. The company also has ar- 
ranged for the installation of a private 
wire between New York and New 
Orleans. 

Mr. Schultz was a practicing attorney 
in New York for many years and later 
was connected with the private banking 
house of Swartout and Appelzeller. 
Since returning from war he was asso- 
ciated with the National Bank of Com- 
merce in New York City. 

The Hibernia Securities Company was 
organized only a few months ago, and 
began business on January 20, 1920. It 
already has handled considerable sub- 
stantial business and the opening of its 
New York Office is but further signifi- 
eant evidence of its progress. 

General Electric’s Position 

General Electric Co.’s policy of writ- 
ing huge sums off the plant account each 
year has placed the stock in an excep- 
tionally strong investment position. 
During the last fifteen years the com- 
pany has charged off annually for de- 
preciation an average of about 30 per 
-cent of book value. 

Working capital has increased steadily 
in proportion to the growth of business. 
Last year saw a slight reduction in 
working capital from 1918, coincident 
with a tremendous increase in business. 
Although this made necessary the recent 
debenture issue to provide the means for 
handling the increased business, work- 
ing capital at the end of this year will 
again be adequate for the company’s 
largest needs. 

Besides the protection of its plant ac- 
count by a liberal depreciation policy, 
an additional reserve is now carried 
against all assets of the company other 
than plant account, and is presumably 
a check against inventories. 

In view of the company’s reputation 
for conservatism it is safe to say that 
its investment securities, which are now 
estimated at $51,000,000, are carried at 
the minimum valuation. 

Although over $7,000,000 have been 
spent for patents during the last ten 
years, the unexpired value of which was 





estimated to be over $4,000,000 at the 
beginning of this year, the company 
values them on its balance sheet at $1. 

General Electric’s depreciation allow- 
ances may have been unnecessarily large. 
But the policy has been conducted 
openly, and has certainly given the com- 
pany unusual strength. 


The High Price of Money 

Charles H. Sabin, president of the 
Guaranty Trust Co. of New York, says 
that money rates today are relatively 
low where there is an actual physical 
abundance of what is called money—in 
Berlin and Vienna, for example—and 
in certain neutral countries where pure 
trading plays an important role, and 
where the ravages of war were not felt 
directly, as in Holland and Switzerland. 
It is highest in the two leading industrial 
nations of the world, Great Britain and 
the United States. 

Every class of borrower in this coun- 
try, from the poorest to the United 
States Government, is paying a high 
price for money, either for short or long 
periods, which is due, of course, to the 
shortage of capital and credit on the 
one hand, and to the income tax on the 
other. During the last year Europe has 
taken a large amount of our manufac- 
tutes; that she is still taking huge 
amounts of our raw materials is evident 
from the exports for March, showing 
enormous shipments of cotton, oil, and 
other raw stuffs, foods and non-foods. 

The legitimate domestic demand for 
essential goods of all sorts, as well as 
the foreign demand, is very great. A 
high interest rate helps to keep goods 
moving to meet the demand, and to pre- 
vent hoarding and prices still higher 
than they now are. Coincidentally, it re- 
duces the non-essential demand for 
goods, at a time when it is of highest 
importance that consumption be re- 
stricted as far as practicable to essen- 
tials. 

The present rates are high ehough to 
bring about credit reduction if demand 
becomes less intensive. If a more inten- 


sive demand were conceivable, it prob- 
ably could, for a while, practically force 
credit extension, in spite even of higher 
rates than those prevailing today. Con- 
sumption cannot indefinitely continue at 
the present rate, unless production in- 
creases; and either increased production 
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or curtailed consumption would, of it- 
self, eventually bring deflation. Lither 
marginal consumption must slacken, and 
marginal production increase, or pro- 
duction processes must become more ' 
efficient. Taxes, which help to keep in- 
terest rates high, represent consump- 
tion. And when taxes are reduced, and 
production and distribution attain great- 
er efficiency, we will have deflation. 


The Sugar Movement 

Official figures of the movements of 
sugar into the United States, including 
that from its own islands, says a state- 
ment by the National City Bank of New 
York, indicate that the quantity enter- 
ing the country in the fiscal year 1920, 
which ends with June, will apparently 
approximate 9,000,000,000 pounds as 
against 7,750,000,000 in the former high 
record year—the fiscal year 1919. The 
valuation of the 1920 imports will, how- 
ever, far exceed that of 1919 or any 
earlier year, and may reach $700,000,000 
against $433,000,000 in the fiscal year 
1919 (these figures including the sugar 
from our own islands, which are not 
usually included in the “import” fig- 
ures). 


Big Financing Waits 
Although the extent of the recent 
movement of gold to this country is not 
apparent it cannot be expected to afford 
a basis of relief from the present credit 
stringency, says the National Bank of 
Commerce in New York. After refer- 
ring to the recent issues of 7 per cent 
bonds and equipment trust certificates 
by the Pennsylvania and New York 
Central railroads and the recessions in 
the prices of other bonds, including 
Liberty issues, the review says: 
“Meanwhile it is well recognized that 
a tremendous volume of financing, rail- 
road, corporate and foreign is waiting 
a favorable market. The difficulty 3 
that there is not available sufficient new 
eapital to meet the requirements for it. 
The situation requires skilful handling 
in order that available capital may be 
directed into these undertakings whose 
development is most essential to the 
restoration of normal conditions of pr0- 
duction and commerce.” 
In the course of its comments on the 
general market situation, the Bank says: 
“Commercial activity has continued 
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established to report on any securities on 
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our purchases of bonds for our clients, we 
aim always to have in mind the needs of 
bankers as well as private investors, and in 
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during the month, but a feeling of hesi- 
tancy still prevails. Although credit is 
still available only for essential lines, 
the volume is sufficient for legitimate 
business. It is questionable, however, 
whether the limitation of credit has 
checked commercial speculation as effee- 
tively as it has checked speculation in 
securities. This is due to the fact that 
the purchasing power of the country 
continues on so high a level that demand 
in many lines is still in excess of supply. 
Although the retail trade reported the 
heaviest Easter trade known, increasing 
uncertainty is felt as to advance busi- 
ness. Imported goods are appearing 
on the market in larger quantities, but 
it is doubtful as to whether they will be 
available in quantities sufficient to affect 
the market greatly. Uncertainty as to 
the price future is also shown by hesita- 
tion on the part of manufacturers in 
making future commitments for raw 
materials. Although a gradual recession 
of prices would have a beneficial effect 


upon the many industries now retarded 
by high costs, no marked lowering of 
prices can be anticipated while present 
high production costs prevail. 


“Production and distribution continue 
to be seriously handicapped by unsatis- 
factory transportation. Building activ- 
ity, while it has not yet even approxim- 
ated a point where it can offer much 
relief in the present dwelling and office 
shortage, has made a very appreciable 
gain. 

“Thus far over large areas the weather 
has not been as favorable for farm work 
as it should be, but it is yet so early 
that yields will not necessarily be ad- 
versely affected. The cotton crop has 
been retarded by cold weather. The 
appearance of the pink bollworm in 
Texas and Louisiana will probably ne- 
cessitate some reduction in acreage. 
Seeding of spring wheat is proceeding 
satisfactorily in most of the producing 
regions.” 


To Guide Investors 
Is the Banker’s Duty 


It is the duty of every banker to 
guide aright the investments of his 


depositors. 


We invite bankers who 


do not, themselves, deal in invest- 
ment securities, to refer inquiries to 


our Bond Department. 


We sell only 


those securities which we regard so 
highly that we have purchased them 
with our own funds. 


THE NATIONAL BANK 
OF COMMERCE 
IN SAINT LOUIS 


Capital, Surplus and Profits, over $14,000,000.00 
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Prices on the Toboggan 

There is a general feeling that th 
series of price reductions sporadically 
announced in various parts of the com. 
try indicates the imminence of a move 
ment that will carry business back tp 
normal conditions. Buying is being eq. 
tailed and merchants who are ove. 
stocked are beginning to unload at m 
ductions ranging up to 30 per cent 
many of them finding that a quick tum. 
over results, and their net profits ap 
maintained. The quick response of buy. 
ers to reduced prices is sufficient guar. 
antee against any violent readjustment, 
The determination to economize is tem. 
pered by a gradually widening under. 
standing of the causes of present prie 
levels. The public is apparently tolerant 
of very high prices so long as there is 
convincing evidence of a bona fide at- 
tempt to reduce them. There is no dis 
coverable antipathy to business as such, 
but the feeling against unconscionable 
profiteering and speculation in neces. 
saries is deepening. These favorable 
factors in the situation are offset toa 
large extent by the continuing shortage 
of transportation facilities. 


Scrubs Are ‘‘Bulshevik’’ 
From a farmer in Wisconsin comes a 
new word for use in the “Better Sires— 
Better Stock” campaign now being car- 
ried on by the United States Depart 
ment of Agriculture in co-operation 
with State and local agencies. He ap- 
plies a new title to the reactionaries of 
bovine society, and cities the indubitable 
fact that strub bulls are the enemies of 
good production; that they levy upon 
the milk, cream, and butter checks and 
compel the farmer to keep cows, where 
the cows should keep the farmer. 
With these charges in mind and with 
his eyes on the international situation, 
this farmer suggests that “the serub 
bull be known hereafter as the Bul- 
shevik.” 


Standard Pays $26,935,845 Dividends 

Cash dividend payments by Standard 
Oil companies in the first quarter of 
1920 amounted to $26,935,845, a de 
crease from $28,839,000 paid in the last 
quarter of 1919 and from $26,950,000 
paid in the first quarter of 1919. 

The decrease.is due to the fact that the 
Anglo-American dividend was W0 
only 56 cents a share, because of the 
low exchange rate, compared with the 
normal of 71 cents and to the reduction 
in the extta dividend by Ohio Oil Co 
These smaller payments offset the new 
preferred dividend payments. 

Extra payments were made by It 
diana Pipe Line, $2 a share; New York 


Transit, $4; Prairie Oil & Gas, #75. 


Standard Oil of California, $1; Stal 
dard Oil of Indiana, $3; Standard Oil 
of Kansas, $3, and Standard Oil of Ohio, 
$1. 
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A TIGHT SITUATION IN 
THE NORTHWEST 


A telescoping of the financial seasons 
in a way which has no _ precedent 
in the Northwest is coming about be- 
eause of delayed credit liquidation. 
The cleaning up of loans which in- 
variably has taken place in the fall and 
winter has failed to come about, and 
spring demands, heavier this year be- 
cause of the poor crop season in 1919, 
are coming in, piling themselves on top 
of old obligations still outstanding. 

The situation is extremely puzzling to 
bankers, who have no previouts ex- 
perience on such a scale to use as a guide 
or warning. The financial cycle in the 
Northwest is usually very nicely ad- 
justed. Fall demands for the handling 
of grain are followed by a liquidation 
of debts to country bankers, to whole- 
salers, jobbers, implement dealers and 
lumbermen, and the money automatically 
begins to flow back to the city banks in 
plenty of time to meet the succeeding 
spring and summer needs; and the grain 
handling loans are cleaned up as the 
balance of the crop is marketed. This 
year these automatic processes have 
failed to function normally. It is hoped 
that within the next thirty days, at the 
latest, the deadlock will have been 
broken. The opening of lake transpor- 
tation at Duluth is a favorable factor. 

There is wealth in the Northwest, but 
it is stalled in the country. The in- 
adequacy of transportation service has 
been the main cause. Our railway sys- 
tems have for years been overworked, 


and during these years of strain upon 
terminal and equipment capacities they 
have had no adequate opportunity to de- 
velop their facilities—and this in spite 
of the insistent demands made upon 
them by the increased traffic of the coun- 
try. Definitely, though involuntarily, our 
railway systems have balked.—North- 
western National Bank, Minneapolis, 
Minn. ss . 


The American Woolen Report 


The 1919 American Woolen annual 
report is the most brilliant. in the series 
of extraordinary statements issued since 
1916. In earning power, financial con- 
dition and asset values the revelation 
of strength, is surprising,—even in the 
light of the well-remembered 1918 re- 
port. 


The aggregate of profits after taxes 
and before depreciation,—the real test 
since depreciation charges, always flex- 
ible, have been unusually large of late 
years,—of $15,513,414 last year tops 
both 1918 and 1917 by roughly $3,000,- 
000. It is over three times as large as 
in 1915, when the recent era of large- 
seale prosperity set in. 


The balance for the common last year 
after taxes, depreciation and preferred 
dividends, was $44.89 a share, as com- 
pared with $21.36 a share in 1918 and 
$41.62 a share in 1917, the previous 
record. But for further light upon the 


big woolen company’s prosperity the bal- — 


ance-sheet must be examined, since, it 
was the special reserve items of last 
. 


6% AND SAFETY ON YOUR 
BANK’S SURPLUS FUNDS 


You will get the benefit of nearly 50 years’ Conserv- 
ative Investment Experience when you invest the 
Surplus Funds of your Bank, or those of your clients, 
in the choice, personally-inspected First Mortgage Securi- 


ties of this Company’s issue. 


The House of Van Sant has been in the Farm Mort- 
gage Business since 1876, without the loss of a dollar to 
any of its investors. Your investments in its Farm 
Securities — Bonds and Mortgages — will insure, as 
nearly as possible, absolute safety, 6% interest, and an 
Investment Service entirely relieving you of all details. 
Your remittances will come to you automatically. 


Write us today for copy of our booklet 
‘Conservative Investments” and circular of present offerings 


VAN SANT TRUST COMPANY 


164 Endicott Building 


ST. PAUL MINNESOTA 


year which disclosed the real develop- 
ments a year ago and which accounted 
for the sensational rise of 40 points in 
a few weeks after issuance of the state- 
ment. 


Industrial Offerings Retarded 


High prices and advancing labor costs 
have made the financing of additional 
capital requirements of industrial eon- 
cerns an ordinary occurrence. In addi- 
tion, the tremendous outpouring of se- 
curities of new corporations has flooded 
the investment market almost to the 
point of saturation. In-fact, there are 
evidences that these great emissions of 
securities, of which about one-half are 
stocks, are poorly digested. Because of 
this situation financing on a heavy scale 
has diminished for the time being, al- 
though corporations are still bidding for 
capital in large volume. Also, the pres- 
ence in the background of large new 
railroad bond issues at attractive yields 
has made the time unpropitious for in- 
dustrial offerings. Meanwhile prevail- 
ing money rates and the high rates 
carried by new bond issues of the high- 
est grade have depressed the prices for 
old long-term bonds to the point where 
investors are succumbing to the tempt- 
ing yields. In fact, the belief is grow- 
ing that the present year is one of op- 
portunity for the shrewd buyer, es- 
pecially as the purchasing power of the 
high yields now obtained will tend to 
increase greatly during the next few 
years.—National Bank of the Republic, 
Chicago, Ill. 
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Let Us Handle 
Your Southern Business- 
Through New Orleans 


Direct connections with a very large 
number of banks in the South enable 
us to collect Cash Items and Bill of 
Lading Drafts quickly and economically. 


Our Location- 


in New Orleans-the Gateway to the 
West Indies, Central and South 
America - permits our Foreign Trade 
Department, through old and well 
established relations in Cuba, Porto 
Rico, Mexico, Central and South 
America to offer quick and efficient 
service for handling business in these 
countries. 
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Bank © Trust Co. 
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Neither the unexpected outbreak of war in 1914 or the sud- 
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Boston Wool Market 

Buyers in the wool markets of the 
World are operating with less abandon, 
and the conviction that a lower level of 
prices is inevitable seems to have become 
more general. Now and again of late 
the demand for choice fine staple wools 
has cropped out with unabated fervor, 
but even in fine wools there has been g 
growing disposition on the part of buy- 
ers to await the market. Thus, in Lon. 
don the keenness noted in the March 
series has been lacking in the series 
which has just closed, all classes, except 
the choicest merinos, showing declines of 
5 to 10 per cent. Cancellations that 
have occurred in certain classes of goods 
here and abroad, very largely in woolen 
goods, have indicated a lessening buying 
power, which has been conceded in the 
horizontal price reduction of 20 per cent 
by some department stories. 


















In conjunction with these develop- 
ments, not to mention dear money rates, 
manufacturers have been asked to grant 
further wage increases, the minimum de- 
mands being for 1744 per cent from 
May 21st. Wool merchants have been 
taking some of the fine and fine medium 
clips out of the early shearing Western 
states, for which they have been paying 
the full parity of the Eastern markets 
in some instances. Buying has decreased 
considerably in the past two weeks. In 
the foreign primary markets there has 
been little change, except that more 
activity in the neglected low grades is 
reported from the River Plate for Con- 
tinental account, and the market there 
is somewhat firmer. 










The Australian growers have rejected 
the proposal that the 1920-21 clip be 
voluntarily pooled next season (British 
control ceasing June 30th next) and 
Premier Hughes of the Commonwealth 
now suggests that no exports of the new 
clip be made until October and that 
Colonial wool auctions be suspended in 
London from September 30th to May 
1st, thus allowing the Australian growers 
to dispose of their next season’s clip 
without competition. Needless to say, 
the suggestion has not been well received 
in London. Sir Arthur Goldfinch, 
British Wool Controller, pronounces the 
plan unworkable, although he intimates 
that a plan of rationing Australian, 
Cape and Government-owned wodl 
might be considered favorably. Strong 
efforts are being’ made everywhere by 
the growers, who are in a stronger posi- 
tion than ever before to back their de- 
mands, to hold prices up in the face of 
large supplies the World over. On 
March 31st, according to the Govern- 
ment’s quarterly census, there were 564,- 
000,000 pounds of wool, greasy equival- 
ent, in the United States, as compared 
with 624,000,000 pounds December 31, 
1919, and 543,000,000 pounds Mareh 31, 
1919. This would be about a year’s sup- 
ply of raw materials in normal times, 
and would go a long way toward supply- 




























































ing a consumption even as great as that 
of March, of nearly 68,000,000 pounds, 
or about 800,000,000 pounds, greasy 
equivalent, per annum. How far the 
growers will be successful remains to be 
seen, but the present tendencies in the 
market appear to be against them.— 
First National Bank. 


‘*‘No Compromise’’ With Scrubs 

Whether bulls, boars, rams, or roost- 
ers—if they are in the scrub class—they 
must go! This is the declaration of 
West Virginia which, having joined the 
“Better sires—Better stock” campaign, 
is going at live-stock improvement with 
a will. Already hundreds of farmers 
have pledged themselves to use only 
pure-bred sires. Feeding demonstra- 
tions are to be numerous during the com- 
ing months and whole counties are 
planning to put on campaigns, the ob- 
ject of which is to secure more pure- 
bred stock. It is expected that within 
the next few months several hundred 


Liberty Bonds 
Short Term Notes 
Municipal Bonds 

Corporation Bonds 

Preferred Stocks 


Comprehensive Service 
to Banks and Bankers 


Fast Wires to Alli 
Important Markets 


Mark C. 
Steinberg 
& Co. 

re 


Members New York Stock Exchange 
Members St. Louis Stock Exchange 


BANKERS MONTHLY for JUNE, 1920 
















head of purebred sires, and also dams, 
will be brought into the State as part 
of the general program to raise the 
live-stock standard. Several counties 
undoubtedly will be able to show a list 
of purebred sires within a short time. 


Land Bank Bond Legislation 

Right of way for legislation extending 
until next Jtly the authority of the 
Treasury to buy bonds issued by the 
Federal Land Banks was decided upon 
by the House Rules Committee. Chair- 
man Campbell said the resolution would 
be brought before Congress before the 
convention recess. 


The firm of MacQuoid & Coady of 
New York announce the admittance of a 
new partner, E. Burd Grubb, who was 
formerly associated with Messrs. Elkins 
& Morris, of Philadelphia. Mr. Grubb 
is the son of the late General E. Burd 
Grubb, former Ambassador to Spain, 
under the Cleveland administration. 
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Chicago Unlisted Securities 
By Paul H. Davis & Company 


Members Chicago Stock Exchange 








BANK STOCKS 
Bid Ames Value 


Adams State Bank................ 125 116 
Aetna State Bank................. 121 130 121 
American State Bank............. 190 


Austin National Bank............ 
Austin State Bank.......... alate 
Bowmanville Nat'l Bank.. 
Calumet National Bank. . 
Calumet Tr. & Sav. BK... . 
Capital State Sav. Bk..... 
be rrr 
Central Trust Co.................. 
Century Tr & Sav. = Leal Varroa 
Chicago City Lr uate 
Chi Trust Co.... 


Continental & Com. Nat...........317 322 331 
Corn Exchange National........_ |: t8 

Cosmopolitan State....... wed 
Depositors State ae. 
Drexel State Ban 
Drovers National Banik. 
Drovers Trust & Sav.. 










First National (Englewood)........ oe 323 
Fort Dearborn National. +22 230 156 


















Fort Dearborn Trust... . 


173 
Franklin Trust & Sav.. ; ste 197 
Fullerton & Southport. : ae 127 
Garfield Park St. Sav.............. 170 143 
Great Lakes Trust Co............. 123 120 





Greenebaum Sons Bk. & Tr. Co... .300 310 181 
Guarantee Trust & Sav.. “. 
Halsted Street State... . 
Harris Trust & Savings. . nk 
Home Bank & Trust Co.......... 36 ae 
Hyde Park State Bank............ 148 eas 158 
Illinois Trust & Savings........... 380 390 321 
independence State Bank......... ‘00 

ee ke BO ae 60 
pa Be ate Bank . 





























Logan Square Tr. & Sav. 
Madison & Kedzie State 
Market Trust & Savings 
Mechanics & Traders............. 
Mercantile Tr. & Sav.. aed “< 

Loan & Tr 


Merchants 
Michigan Ave. ave. seve ° 
National Bank & Sav. ea 
Natio’ peak of the Republic. .... 180 187 177 
peneronal Se I Adatnine(ois-sn0 175 it 
Ol f 


“Safe Bonds for Savings’ 






Southwestern Bell Telephone 7’s ’25 mkt 7.75% 
Indiana Power & Water Ist 6’s ’36 6. 70% 
American Gas & Electric 6’s ’21 ‘ 7.75% 


































Shane Bros. & Wilson 6's ’25&’26 ‘“ 7.60% North Side Stare ne ia . 
North American Car Equip. 6’s ’21 “ 7.50% Oak Park Trust & Sav....0. “133 390i 
E. B. Estes & Sons 7’s "21-27 “ 7.90% Peoples Trust & Gav. ess. 22222 aso as 

Ae. Prudential Stave Banks: 0200700168 4b 





King Hoagland § Co ||e22i= 







20 
South West State Bank. ai ig ip 
Investment Bankers South Wert Trust & Sav.......... 163 


14-16 South La Salle Street, Chicago State Bank W. Pulimaii 
FRANKLIN 220 Savings... .. 
Union Bank of Chi 


Union = Com Pacwicerceesd 300 

United S x 
Weaninston ton Park National. 

vee State Bank..... 



















West Side National <-o0000.0-180 
West Town State................ 
Woodlawn Trust & Sav........... 
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Joseph F. Govan, of the new business > 
partment of the Fort Dearborn National Bam 
has just been appointed Assistant Cashier. 
Govan came to the Fort Dearborn in July & 
year ago. He was formerly general agent in 
Chicago for the Chicago and Eastern Iilinels 
and Frisco Railropds. Mr. Govan is & 
known in the Central and Southwestern 
having represented the above railroads for many 
years in those territories. During the 
he was first lieutenant in the raliresd ae oe 
portation corps, having seen one year’ 
in France. 
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ST. LOUIS QUOTATIONS 
Quotations furnished by Mark C. Steinberg & Co. 
Investment Bankers, 300 No. Bdwy., St. Louis 
Members New York Stock Exchg. and St. Louis Stock Exchg. 
STOCKS Bid Asked 
American Credit Indemnity Co 269 
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burban Rys., ist 5's, 1921...... 89 90 
‘Transit Co. 5's, 1924...........2. 35% 36% 
Railways Co. 4°s, 1934 ............. 46% 47% 
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Federal Reserve Manual 


A Federal Reserve manual issued by the Irving 
National Bank contains the text of the Federal 
Reserve Act with all the amendments, the text 
of the recently adopted Edge Act, authoriz 
American banks to engage in the financing o 
foreign trade and that of the Act of November 
7, 1918, providing for the consolidation of na- 
tional b: Appended are the texts of the 
Federal Reserve regulations, the Kern amend- 
ment, the amendments made in September, 1918, 
to Sections 5200, 5208 and 5209 of the Revised 
Act. 





Mr. John Bolinger, vice-president of the Na- 
tional Shawmut Bank of Boston is one of the 
five delegates to represent the American Bank- 
ers’ Association at the International Chamber 
of Commerce in Paris in June. He will also 
represent the United States Chamber of Com- 
merce and the National Shawmut Bank. 
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First Mortgage Bonds 
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Facts Every Banker 


Every banker should know the facts that 
make Safeguarded First Mortgage Bonds 
the most attractive securities for con- 


Investing in such securities 1s encour- 
aged by the Progressive banker with the 
best interests of his client at heart. In 
fact, bankers invest their personal funds 
and the funds of their institutions in 
Miller Safeguarded Mortgage Bonds. 


Our plan of assisting banks to develop a 
profitable First ae Bond business 
e consideration 


Write for circulars describing current offerin 
and booklet “Creating Good ioowaeen” 
which contains facts every banker should know 


G. L. MILLER & COMPANY, inc. 


Atlanta, Ga. 


Readers will confer @ favor by mentioning THE BANKERS MONTHLY when writing’to our advertisers. 


Scranton, Pa. 
Janesville, Wis. 
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Foreign Exchange 


- Our Foreign Exchange Department 
is prepared to give you prompt ser- 
vice in the purchase of Foreign 
Bonds and Exchange. 


Drafts issued on the leading Euro- 
dean Banks. 


We will be glad to furnish daily 
quotations, ° 
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627 Second Avenue South 


MINNEAPOLIS 


Atiantic 8420 Great Falls, Mont. 
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Farmer on Bank’s Staff 
The Washington National Bank of 


Ellensburg, Wash. has adopted a 
new feature in community development 
by the appointment of Ray Dyer, assist- 
ant cashier and a practical farmer, as 
agriculturist of the bank. Mr. Dyer 
will devote all his time to the develop- 
ment of the agricultural resources of the 
Kittitas Valley, the establishment of calf, 
pig and garden clubs among the children, 
working both individually and in eo- 
operation with W. L. Davis, county 
agricultural agent. He will also assist 
the farmers of the community in plac- 
ing their farms on a business-like, effi- 
cient basis. 


To Help the Ranchers 

Realizing the ever increasing import- 
ance of the farm products of the coun- 
try around San Diego, Calif., and the 
many problems encountered by the ran- 
cher whether he be new to the territory 
or new to some particular line which he 
has undertaken, The First National Bank 
has begun a new feature added to its 
already attractive service. This depart- 
ment will be known as the Farm Service 
Department and will be headed by 
Robert R. McLean, for the past six 
years with the horticultural commission. 

“The all-around experience of Mr. 
McLean,” said a director of the bank, 
“together with his particular activities 
- in this county fit him well for the work 
he is to undertake for us. His en- 
deavors to serve the farmers will in no 
way overlap the functions of either the 
commissioner of horticulture or the 
farm advisor, with both of whom he will 
co-operate in every respect at all times. 

“Tt is Mr. McLean’s intention to keep 
data pertaining to things of interest 
to the rancher and have this at all times 
accessible at his desk in the bank. 

“Of course it must be understood that 
the bank expects eventually to gain 
through this extended service in that it 
will make for greater friendships, but 
the status at present is one of reaching 

. out the hand of helpfulness to that great 
body of citizenship which is responsible 
for the productivity of the soil.” 


The Livestock Exchange National 
Bank of Chicago, has just issued an 
attractive folder containing its latest 
statement of condition and showing re- 
sources of $27,518,560. 
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Power farm machinery in operation showing vividly how adaptable to the various farm j 
machinery is. There are two ways to cut cost of production. One is the control of prices of jen 


ucts; the other the use of cheaper labor-saving machinery. 


If hand labor at $75.00 to $125.00 y 


month can be displaced by a reasonably priced farm power machine we can hardly afford to neglect 


possibility of its use. 


These views are reprinted with the courtesy of the First Fond du Lac National Bank, Fond du 


Wisconsin. 


HOW BULLS MADE A 


COUNTY 


FAMOUS 


Vast increase in livestock values in southern community 
illustrates the benefits to be derived from co-operative effort 


N January, 1918, two field men rep- 

resenting the State of North Caro- 
lina and the dairy division of the 
United States Department of Agricul- 
ture, held a series of meetings in North 
Carolina, going out from the towns to 
the country schoolhouses and talking 
about bull associations. The county 
agent of Roman County became in- 
terested, and an association was or- 
ganized at Salisbury, with a progres- 
sive and practical farmer as president, 
for the purpose of purchasing and own- 
ing high quality, purebred Guernsey 
bulls in common. 

That bull association has made Rowan 
County famous; and the fame is based 
on actual beneficial results. At the be- 
ginning there were only 15 purebred 
Guernseys in the whole county; now 
there are 209. Over $75,000 worth of 
purebreds were brought into the county 
in 20 months. The membership of the 
association has gradually enlarged until 
now there are members in every town- 
ship of the county. Their number now 
is 219, and they own 670 cows. These 


men are not experienced breeders, but 
the breeding operations are guided by a 
man who is perhaps the most ex- 
perienced breeder in the community. 





The assessment per cow was at first $5. 
It was thought advisable to raise this 
to $7.50, but before doing so the fact 
was made public that up to a certain 
date new members would be accepted 
at the old rate; and at that time 4 
persons joined the association. 

Before the association was started 
Rowan County had no wide reputation; 
It had no special reputation at all; but 
very soon after the organization was 
formed it began to get inquiries for 
stock. These came from many parts of 
the country, and it kept the county agent 
busy to take care of the correspondence. 
As this took place before any attempt 
had been made to advertise, it was ap- 
parent that the association in itself had 
a strong advertising value. The breed- 
ers when working singly undoubtedly 
had good surplus stock for sale, but they 
found difficulty in selling, because they 
had only the local market; but the bull 
association opened up the whole country 
as a market. 

Tuberculosis, that bane of cattle rals- 
ing, is being attacked in earnest. 
farmers, with their fine stock and fine 
reputation, are not going to run the 
of losing both from this disease. Test- 
ing is going on according to the accred- 
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To avoid confusion, the J. I. CASE 
THRESHING MACHINE COM- 
PANY desires to have it known that it 
is not now and never has been inter- 
ested in, or in any way connected or 
affiliated with the J. I. Case Plow 
Works, or the Wallis Tractor Com- 
pany, or the J. I, Case Plow Works Co. 


Aeroplane View 
15-27 Case Kerosene 
Tractor Chassia 


Look for the 
EAGLE 
Our Trade Mark 


“Value Received!” 


E superiority of the Case Kerosene Tractor 
should be a matter of proper interest to the 
banker who may be asked to help finance ‘its purchase, 


as well as to the prospective owner. Every Case 
Kerosene Tractor delivers full “value received” in 
its capability of years of dependable service. 


One of the many reasons for this is shown in the 


above view of its working parts. The mounting of 


the motor cross-wise permits the use of spur gears in- 
stead of more troublesome transmission. Cut steel, 


hardened spur gears are used throughout because 
they require least attention, and last longest. 


Furthermore, all gears run in oil-tight, dust-proof 
housings, protected from sand and dust that quickly 
wear away exposed gears. 


Catalog showing the further superiority of Case 
Kerosene Tractors sent to any banker on request. 


J. 1. CASE THRESHING MACHINE CoO., Inc. 
Dept. BP-6,, Racine, Wis., U. S. A. 
Making Superior Farm Machinery Since 1842 


Readers will confer. a favor by mentioning THE BANKERS MON@HLY when writing to our advertisers. 
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ited herd plan, and the test for tubereu- 
losis has been administered by the Fed- 
eral authorities to 1,600 animals. That 
the disease has not gained a foothold in 
that region is shown by the fact that 
only a fraction of 1 per cent reacted. 

Last fall the association members ex- 
hibited 106 head of purebred Guernseys 
at the Salisbury Fair. There were 16 
heifers in one class. Breeders from va- 
rious sections of the country who had 
herds of the same line of breeding as 
the herds in the association were invited 
to the fair. 

Among other visitors to the county 
was a prominent breeder from New 
York State, who was looking for a herd 
bull. He was interested in one of the 


Member Federal 
Reserve Bank 


THE P 


association bulls, who was the son of a 
$20,000 bull, and who had himself sired 
a number of good heifers. None of these 
heifers had as yet made a record, but 
their conformation indicated that they 
were of excellent quality. The visitor 
saw the bull and his daughters, and 
finally offered $15,000 for him. The as- 
sociation members thought this was a 
pretty good offer, and were inclined to 
accept it; but the county agent remon- 
strated. “North Carolina,” he said, 
“needs for its own use the very best 
breeding stock it can get, and we 
ought not to part with this excellent 
animal.” The price, however, was so 
attractive that it was hard to hold them 
back. 


United States 
Depository 
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STATE BANK 


DETROIT, MICHIGAN 


STATEMENT OF CONDITION 
At the close of business, May 4th, 1920 


RESOURCES 
Loans and Discounts > e ’ $59, 059, 695.98 
e ° ° - 24,658,410.21 
‘ » ° ‘ - 10,576,350.93 

United States Government Certificates 
and Liberty Loan Bonds . 24,790, 178.00 $119,084,635.12 
Stock in Federal Reserve Bank . e e e 210,000.00 
Banking House and Branch Buildings ‘ e 1,750,000.00 
Customers’ Liability on Acceptances, Letters of Credit ~ 
and Travelers’ Checks . ° 
Cash on hand and due from banks . ° ° e 


LIABILITI 


3,084, 910.55 
_21,277,490.07 


$145,407 ,035. 74 
$ 5,000,000.00 


? e . 


Acceptances, Letters of Credit and Travelers’ Checks 
Liability, Acceptances of other Banks . . 
Bills Payable Federal Reserve Bank 
Secured by U. S. Securities 
Commercial Deposits . ‘ + $45,037,358,09 


Bank sits . eG - 17,324,%55.78 
i oe . . @ e 


50,878, 967.47 
OFFICERS 


JAMES T. KEENA, Chairman of the Board 
HN LEY, President A. H. MOODY, Cashier 
OR oauLt Preside t D N. SWEENY, Assistant 


$145,407, 035. 74 


t 
Bond Dept. 
af Auditor 


ALGER 
{piRbouR 
ARBOUR 


W. HOWIE MUIR 
TRUMAN H. NEWBERRY 


F, A. SCHUL 
ANGUS SMITH 
fot We etter 

M. J. HOMER WARREN 


Nineteen Branches Conveniently Located 








Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





The New York breeder wanted th 
bull, and finally succeeded in secur; 
the use of the animal for two years fo 
a substatial payment of $1,000. In adgj. 
tion’ to this he gave the association the 
use of his own herd bull for two Years 
presented the association with two youns 
bulls aged 7 and 18 months, respectively, 
and insured the association bull for 3 
days, to cover the period of transporia. 
tion. He will insure it again for the 
return trip at the end of two years. He 
also paid the expenses of a man to go 
with the bull and the cost of transporta. 
tion of all four bulls. The association 
still has other good bulls, including one 
for which they refused $2,000. 

This exchange is an extension of the 
principle of saving tested bulls and using 
them on other herds. If this principle 
could be fully applied by individual 
farmers working separately, it would 
serve the purpose; but it is too difficult 
for the individual to find other individ. 
uals with whom to exchange. 

Then, again, buyers apparently have 
more confidence in breeders selling 
through an association. The association 
is known; it has its reputation to pr. 
tect, and the stranger feels safe in buy- 
ing stock through an organization. 

Too Late—The Butcher Got Him 

The success of the Rowan County as- 
sociation in exchanging and marketing 
its tried bulls is in marked contrast with 
the common experience of breeders who 
send their good bulls to the block be- 
cause they do not know how good a 
bull’s daughters are until he is dead. 
The following is a typical instance of 
such a loss: The son of one of the 
greatest breeding bulls in the country, 
and out of one of the greatest breed- 
ing cows, was sold for a large price 
at a recent annual sale. Later, a pros- 
pective buyer who was looking for a 
good herd bull found that another son 
of this great breeding bull, and out of 
the dam of the great breeding cow— 
that is, out of the grandam of the bull 
mentioned before—had been sold to 4 
farmer in Kansas. Because of the ex- 
traordinary breeding ability of the sire 
and dam of this second bull, it was 
thought that their son should also become 
a great sire, and the buyer approached 
the Kansas farmer, but found, alas, that 
the farmer had sold him, and the latest 
owner of this promising young bull was 
a butcher, who did with him as butchers 
do—and that was the end of the matter. 

There are numberless instances of this 
sort, but they do not occur in bull asso 
ciations. 



























































































The Long Run , 

“T — er — wish to — er — advertise m 
your paper for a house.” . 

“Yes, sir. How many insertions! 
We make a reduction for a twelve 
months’ series, or there is our cheap 002 
tract for three years or over.”—London 
Opinion. 
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(Fenders-Extra Equipment) 


A Practical Investment that. ; 
Warrants Credit Confidence 7 


wy a man applies for a loan toward the purchase of a 
Wallis Tractor, credit can be extended with confidence. 

Such applications are indicative of sound judgment and stabil- 
' ity founded on a basis of productive development. 


The Wallis Tractor is nationally known as America’s Fore- 
most Tractor, and is manufactured by an old established 
company notable for the quality of products produced. 


Through sustained service and economy of operation, Wallis 
Tractors produce maximum returns on the money invested. 


There can be no more legitimate reason for credit confidence 
than a decision on the part of the applicant to purchase a 
Wallis. 










We will be pleased to send you a catalog of the Wallis Tractor 


J. I. CASE PLOW WORKS COMPANY, DEPT.T.B.113, RACINE, WIS., U. S. A. 










(230) 


NOTICE: We want the 
Public to know that the 
A pee alg a al 

made by the J. I. 
CASE PLOW WORKS 
COMPANY of Racine, 
Wisconsin, andis NOT 


Branch Houses and Distributors in all Principal Cities 
th 
aE scmmeny wok 


== WALLI 


of its corporate name : ceAmerica Ss ‘foremost Gractor 


—. 


J.1.Case Tractor Plows 
and other Tillage Im- 
— are nationally 

nown as the repre- 
sentative implements 
in the agricultural 
field. 


) in 


ns? 
Ive 
on- 
don 
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Report Compares Efficiency 
Found on 600 Farms 


Corn binder increases effectiveness of man labor 50 per 
cent—elevator reduces time of unloading grain 75 per cent 


HE relative efficiency of plows of dif- 
ferent sizes, the value of the tractor 
compared with horses, the saving effected 
by corn binders, hay loaders, and num- 
erous other implements, and other facts 
bearing on farm management are dis- 
cussed by specialists of the Office of Farm 
Management, United States Department 
of Agriculture, in a bulletin recently is- 
sued. The publication discusses in detail 
the standard day’s work in central Illi- 
nois; that is, the amount of work that the 
600 farmers included in the investigation 
ordinarily do in that part of the work- 
day devoted to a given farm operation, 
such as the number of acres plowed with 
a given equipment. In some instances 
the rate of work is given in the bulletin 
in number of minutes per load, as in 
loading and unloading hay, or hauling 
and spreading manure. 


From the figures published one may 
get a good idea of the rate at which dif- 
ferent farm operations are done in the 
parts of the corn belt in question. For 
example, it is shown that one man does 
from 70 to 80 per cent more with the 
28-inch horse-drawn gang plow than 
with the one-bottom 16-inch plow. 


Figures are given for spring and fall 
plowing, harrowing, planting, cultivat- 
ing, harvesting, .husking, seeding, un- 
loading car corn, unloading oats, load- 
ing and unloading hay, and hauling and 
spreading manure. The bulletin is en- 
titled “The Standard Day’s Work in 
Central Illinois.” Copies may be had 
by addressing the United States De- 
- partment of Agriculture, Washington, 
oC. 

The farmers represented by this in- 
quiry are fairly typical of those through- 
out the Middle Western States, since 
the average crop area is 167.4 acres and 
an average of 32.1 acres is never planted 
to crops. Corn is the principal prod- 
uct, at least one-half of the crop area 
being devoted to it, and the oat crop 
is second in importance. The ground 
cultivated in most instances is level, and 
so represents easier working conditions 
than rolling or ragged country. 

The average time spent in the field, 
exclusive of the time used in going to 
and returning from the field, at morn- 
ing, noon, and night, is reported by these 
men as 10 hours and 10 minutes per day 
devoted to spring field work and corn 
cultivation; 9 hours and 55 minutes for 
haying and grain harvesting; 9 hours 
and 30 minutes for fall plowing and 
preparing ground; and 9 hours and 20 
minutes for corn harvest. 


Among the significant facts brought 
out by this inquiry may be mentioned 
the following: 

Under conditions where the use of a 
2-row corn cultivator is practicable this 
machine enables one man on these farms 
to cover nearly twice as much ground 
per day as with a 1l-row cultivator. 
Three horses are most commonly used 
on the 2-row cultivator, and the addition 
of a fourth horse apparently increases 
but little the amount of ground covered 
per day. 

These farmers find that the use of a 
corn binder increases the efficiency of 
man labor 50 per cent over that achieved 
when cutting and shocking by hand. 


Eighty bushels is an average day’s 
work on these farms for one man when 
husking corn from the standing stalk by 
hand. 


The use of a portable elevator reduces 
the time required to unload grain into 
the bin by about 75 per cent. 


The use of a hay-loader reduces by 
about 25 per cent the time required to 
put on a load of hay. The amount of 
labor required for unloading into the 
mow is only a little more than half as 
great when a hay-fork is used as when 
the work is done by hand. 

The men in this territory who use 
manure spreaders haul and spread a 
given amount of manure in less than 
half the time required by men who haul 
in wagons and spread by hand. 

‘A large majority of the men report- 
ing, broadcast their small grain, using 
end-gate seeders attached to the box of 
an ordinary wagon. Only about 25 per 
cent of the farmers reporting own grain 
drills. 

The bulletin analyzes each field opera- 
tion from the standpoint of man-labor 
requirements, horse-labor requirements, 
size of machine, ete. The manner in 
which the data on plowing have been 
summarized is typical of the way in 
which several subjects are treated. 
About 80 per cent of the farmers re- 
ported the use of sulky plows, about 80 
per cent stated that they use horse- 
drawn gang plows, and 14 per cent re- 
ported the use of tractors for plowing. 


16-Inch Sulky Plows Popular 


A large majority of the farmers use 
16-inch sulky plows, nearly all of them 
with three horses in the spring. Three 
acres is an average day’s work for this 
outfit. For the comparatively few 
farmers using 14-inch sulky plows with 
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three horses in spring, plowing about 3 
acres is an average day’s work. While 
theoretically the 16-inch plow should 
cover about 15 per cent more ground in 
the same length of time, this apparently 
has not been found true in practice, 


The greater number of 4-horse teams 
and even some 5-horse teams on 14-inch 
sulky plows for fall plowing is gg. 
counted for by the fact that plowing in 
the fall is usually about 1 inch deeper 
than in the spring, and also by the fact 
that the ground is generally dry and 
hard to turn. On an average outfits of 
the same size cover about a half acre 
less per day in the fall than in the 
spring, due not only to the more difficult 
conditions mentioned above, but also to 
the fact that the time spent in the field 
is about two-thirds of an hour less per 
day in the fall. 


As is the case in spring plowing, the 
14-inch plow seems to cover practically 
as much ground per day as the 16-inch 
size, provided both are drawn by the 
same number of horses. The addition 
of the fourth horse increases the eff- 
ciency of the unit by about 10 per cent 
and the addition of the fifth horse to 
the 16-inch plow results in a similar in- 
crease. Excepting under favorable con- 
ditions, a sulky plow seems to be some- 
what of an overload for three horses 
of the size and type used on these farms. 


Over 450 men reported using horse 
drawn gang plows on their farms. About 
80 per cent of these plows have 14-inch 
bottoms. Most of the remaining plows 
have 12-inch bottoms. Some plows with 
13-inch bottoms were reported, but the 
number was so small that no figures on 
their performance are given. Over 
three-fourths of the men who use gang 
plows also reported the use of sulky 
plows. 


Boys Select Stock 


Headed by Stevens County and Spo- 
kane bankers, 10 or 12 boys from the 
Colville Valley, accompanied by their 
parents, visited the Day & Rothrock 
farm at Sprague, Wash., and selected 
their purebred Shorthorn heifers for 
the clubs being organized under the Ex 
change National Bank’s plan. 

The outing has been arranged by E. 
F. Averill, agriculturist of the Exchange 
National Bank; Henry J. Plumb, 
Stevens county agent; George W. 
Peddycord, president of the Bank of 
Colville, and F. W. Dickey, cashier of 
the Bank of Chewelah. 


Boys and girls from the Rock Lake 
district visited the Hercules farm and 
selected five purebred Shorthorn heifers 
at prices ranging from $375 to $47. 
They are members of the first Shorthorn 
club in Spokane county. C. 
Hubbard, livestock specialist of Wash 
ington State College, aided in selecting 
the animals. 
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To Bankers: 


@e\|HE Moline Plow Company’s 

#1 Dealers’ Contract is an expres- 

sion of our earnest conviction 

that our own success depends on our 

constructive development of the two 

chief elements of community service 
—Retailer and Bank. 


We seek, therefore, to attract the 
most progressive merchant and the 
best bank in each community, by a 


contract with one, and a policy 
toward the other, which offer to both 
an unprecedented opportunity and a 
mutuality of interest and profit. 


We shall be glad to answer the 
inquiries of any bank or merchant. 


MOLINE PLOW COMPANY 
Moline, Illinois 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





OUR FOREIGN TRADE UP TO 
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AMERICAN INVESTORS 


Credit cannot be extended to Europe by the banks which are already 
overstrained or by the Government which is not suited to this financing 


By HENRY S. McKEE 


Vice-President, Merchants National Bank, Los Angeles, Cal. 


HE foreign commerce of the United 
States amounts to no more than five 
per cent of the country’s business. But, 
on the other hand, a variation of ten 
per cent in our total volume of business 
measures about the distance between a 
boom and a business depression. These 
statements refer to quantities of produc- 
tion, not to prices. 

Since the armistice an unusually large 
part of this ten per cent margin between 
good times and bad has rested upon the 
export demand. Therefore a heavy drop 
in production for the export market 
might become a very serious matter. 


The machinery of our business life in 
this country, regarded as a whole, is 
very highly organized, its parts are del- 
icately adjusted to one another and our 
lines of business are so interdependent 
that a very small derangement of any 
part may slow down the entire machine. 
And when the machine slows down, the 
very fact of its doing so becomes itself 
in turn the cause of further derangement. 
It is well known that business activity 
causes more business activity and that 
stagnation in one field of business at 
once produces stagnation in other fields. 


Production for export has of recent. 


years, occupied a much larger place in 
our total business life than ever before 
and all the rest of our business machin- 
ery has, after some confusion, gradually 
adjusted itself to this state of affairs. 
In fact, we have become accustomed to 
an abnormal export condition. But in 
doing so we have been violating national 
economic laws which forbid a nation to 
long continue exporting out of due pro- 
portion to its imports (or their equiva- 
lent). These are self-enforcing laws and 








are very powerful. They are commenc- 
ing now to assert themselves through 
the exchange rate and otherwise. We 
cannot successfully defeat the operation 
of these laws and, consequently, our 
total export business is quite certain to 
decline. Our problem is to so regulate 
the decline as to avoid any rude disturb- 
ance in the smooth running of our coun- 
try’s industrial plant. 

This may be accomplished by the in- 
telligently regulated extension of for- 
eign credits and our business men may 
thereby be allowed time to gradually ad- 
just themselves to changed conditions. 
If we cannot accomplish this, we may 
experience a shock which might be the 
first step downward in a chain of events 
that could so slow down our entire busi- 
ness progress as to end possibly in in- 
dustrial depression. Out of the foreign 
situation arises at least the importance 


if not the absolute necessity of extend- 


ing credits abroad. 


In other words, under the irresistible 
weight of economic laws, our export de- 
mand is languishing. Two things can 
be done for it. One of these is a mere 
stimulant and the other is a permanent 
cure. We can apply the stimulant, which 
is foreign credit. The economic law 
governing international trade will apply 
the cure, which is that foreign countries 
shall diminish their buying from us until 
they are able to pay us in goods or their 
equivalent. This cure will also cure some 
evils in our own country by assisting to 
bring about a decline of prices. But 
while this latter process is natural and 
permanently beneficial in the long run, 
it is very harsh in sudden application 
and might produce great temporary busi- 


ness distress. Therefore, it is eminently 
desirable to keep our languishing export 
business drugged into moderate activity 
by the use of credit until such time as 
foreign production can more fully de- 
velop and our own manufacturing and 
commercial practice be modified gradu- 
ally without loss of speed. 


And this matter of extending credit 
abroad must be conducted with great 
eare and intelligence and again with 
great regard to economic law. It is to 
be done for the benefit of American busi- 
ness (humanitarian motives not being 
assigned to the present discussion). In- 
asmuch as American business is suffering 
now from overstrained credit, it will be 
injured by taking credit away from 
domestic use and sending it abroad. On 
the other hand, it can better afford to 
part with some credit than to submit to 
a sudden collapse of our export trade. 
Therefore credit must be sent abroad 
only to the extent that we may use it 
abroad more advantageously than at 
home. 


So delicate an adjustment as this can- 
not possibly be made through Govern- 
mental credit operations of the kind em- 
ployed during the war. It must needs 
be done by private enterprise under the 
free play of competitive forces. If the 
world needs electrical machinery and 
copper wire for power development in 
Europe more than it needs anything else, 
it will pay relatively more for them; 
consequence of which perhaps the Euro- 
pean manufacturer of these things, need- 
ing American credit for the purchase of 
American copper, can afford to bid 
higher for such credit than could anyone 
else. It would thus be used where most 
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needed and most productive. Something 
like this should happen: A foreign man- 
ufacturer would apply to an American 
producer for a supply of copper on 
eredit. Complete investigation would 
show him to have character, judgment, 
wid experience, equipment and successful 
and honorable business history; other- 

wise the business would be declined. We 

would get the copper in exchange for his 

paper, payable some time in the future 

to the American copper producer in 

| ar Under the foregoing assump- 
J of world demand for his product, 

European manufacturer would offer 

a high discount rates for the credit. The 
American copper producer would ut 
once endorse and sell the paper to a cor- 
poration formed under the Edge Law 
for the very purpose of buying just such 
paper. 

In the same way the Edge Law cor- 
poration might acquire foreign paper 
from American producers of cotton, 
railway equipment, machine tools, har- 
vesting machinery or anything else pro- 
vided it lies at the foundation of Euro- 
pean industrial life. This Edge Law 
corporation would thus have bought a 
highly desirable line of carefully selected 
European paper, endorsed by strong 





ly American producers and exporters. This 
rt paper would be placed in the hands of 
ty some trust company as security against 
as which the Edge Law corporation would 


le- issue its own paper in the form of bonds 

nd or notes and these latter would be sold 

n- to American investors. They would be 
good beyond cavil. 


lit Under the foregoing assumptions they 
at would afford the highest interest return. 


th They would be the direct obligation of 
to an American corporation under Federal 
i- laws with large capital of its own. They 
ng would be secured by the obligations 
n- (given for value) of European indus- 
ng trial establishments found by investiga- 
be tion to be fully worthy of confidence. 
10 And these obligations would bear the 
yn endorsement of the respective American 
to producers and exporters. They would 
to have passed the scrutiny of the Amer- 
e. lean investment dealers who would be 
ad called upon to distribute them to the 
it public. 


at This credit will be extended to Europe 
by the only one who can and should 






n extend it—that is to say, by the Amer- 
n- lean investor, and it is to be hoped, out 
n- of his savings; not by the banks, already 
ds overstrained, and not by the Govern- 
ne ment, utterly unsuited to such a transac- 
ne tion. Under the foregoing assumption, 
id if the credit is not safe the American 
in exporter will not extend it, because he 
e, must become a responsible endorser. If 
in it is not advantageous to America that 
0- this credit should be extended to Europe, 
d- then that fact will be evidenced by in- 
: ability on the part of the European debt- 






or to pay the necessary price for it in 
competition with American borrowers. 
is no other way in which to de- 
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termine with any approach to intelli- 
gence how much credit should go abroad, 
and there seems no better machinery 
for extending it than through the fore- 
going means made available by the Edge 
Law. 


**Queer British Preference’’ 

The curious inter-relation between ex- 
change fluctuations and customs duties 
is very much to the fore in Canada, par- 
ticularly in connection with the scheme 
now in effect throughout the British Em- 
pire for favoring British goods by 
means of colonial preference schemes 
of computing customs duties. The pres- 
ent state of affairs illustrates the man- 
ner in which the working of inexorable 
economic laws often upset the carefully 
planned schemes of politicians and 
statesmen. The Ottawa correspondent 


Directors with Broad Business Experience 


N. A. McMILLAN 


EUGENE H. ANGERT, Attorney at Law 

W. C. ARTHURS, Mt. Vernon Car Mfg. Co. 

JAMES F. BALLARD, Manufacturer Propri- 
etary 


JOSEPH D. BASCOM, Broderick & Bascom 
Rope Co. 


JOHN I. BEGGS, St. Louis Car Co. 
WILLIAM K. BIXBY 


ROBERT 8S. BROOKINGS, Washington 
University 

GEO. WARREN BROWN, Brown Shoe Co. 

AUGUST A. BUSCH, Anheuser-Busch 

L. RAY CARTER, Carter Commission Co. 

EPHRON CATLIN 

B. B. CULVER, Wrought Iron Range Co. 

W. H. DANFORTH, Ralston Purina Co. 

JOHN T. DAVIS 

F. B. EISEMAN, Rice-Stix Dry Goods Co 

JOHN D. FILLEY, American Mfg. Co. 

PHILIP B. FOUKE, International Fur Ex- 
change 


JOHN FOWLER 
8. H. FULLERTON, Chicago Lumber & 
Coal Co. 


WARREN GODDARD, Wholesale Grocery 
BENJAMIN GRATZ, Warren. Jones & 


Grats 
JOHN L. = Laclede-Christy Clay 


ucts 
ee * B. GREGG, National Lead Co. 
E. W. GROVE, Paris Medicine Co. 


THOS. H. WEST ™ WALKERJHILL } 
F. 0. WATTS, President Wa aa # 


of the Economist has sent to that publi- 
cation the following paragraph, show- 
ing what the present depreciation of the 
Canadian dollar in the United States has 
done to colonial preference: 

The exchange position is producing 
some curious results in customs collec- 
tions. The law prescribes that duties 
shall be collected on the Canadian value 
of goods imported, the value of the eur- 
rency in which they are purchased being 
translated into its equivalent in Cana- 
dian money for customs purposes. The 
actual wording is: “The rate so ordered 
shall be based upon the actual value of 
the standard coins or currency of such 
country as compared with the standard 
dollar of Canada, in so far as such com- 
parative values are known.” The Cus- 
toms Department decided it could take 
no cognizance of exchange fluctuations. 


JACKSON JOHNSON, International Shoe 
ROBERT McK. JONES, Dry Goods Com- 
mission 
JOHN B. KENNARD, J. Kennard & Sons 
0. 
H. H. LANGENBERG, Langenberg Bros- 
Grain Co. 


W. A. LAYMAN, Wagner Electric Mfg. Co. 
J. ¥. LOCKWOOD, Southern Coal, Coke & 
Mining Co. 
E. K. LUDINGTON, Chase Bag Co. 
EDW. MALLINCKRODT, Mallinckrodt 
hemical Co. 
E. D. NIMS, Southwestern Bell Telephone 


jystem 
- L. PARKER, Emerson Electric Mfg. Co. 
jonN F. SHEPLEY, St. Louis Union Trust 


MOSES at GPORNEERG. May Department 
‘O. 





. SIEGE 
— w. SIMMONS, Simmons Hardware 
vee D. SIMMONS, Simmons Hard- 


ME. SINGLETON, Missouri State Life 
sa i a 


8M 
J. CLARK STREETT, J. D. Streett &_Co. 
M. B. wie E. Cuppies Company . 
Union Bag & Paper Co. 


Capital and Surplus $ 15,000,000.00 


Total Resources 





$170,000,000.00 






Therefore, a Canadian who today spends 
$10,000 (Canadian) in purchasing Amer. 
ican goods only pays duty on a face 
value of $8,300, which is the price jp 
American money. Supposing the duty 
is 30 per cent his customs charges would 
be $2,500. On the other hand, if he 
had spent the same money in England, 
he would have to pay duty on a face 
value of $13,500 instead of on $10,000, 
which is the Canadian value of the 
goods. The rate of the duty under the 
preferential scheme would be 20 per cent 
but the charges under it would be $2,700, 
which, as the Montreal Witness remarks, 
is a “queer British preference.” Under 
the present methods of customs collee- 
tions in Canada, the value of the pref- 
erence has disappeared for the time 
being. 





Eyes on Pacific Trade 

It ,is evident that the foreign trade 
of America is at the end of the first 
period of its development and now econ- 
fronts a new phase of extension likely 
to be quite different from the war-stim- 
ulated activities of the half decade or 
so since war interrupted the world’s 
established trade relations. Up to this 
time, our expanded foreign trade has 
been largely in the direction of Europe 
and South America; in the coming years 
it will be the Orient that will claim an 
increasing share of attention from Amer- 
ican exporters and importers. 

The decision of the National Foreign 
Trade Council to hold its 1920 meeting 
on the Pacific coast, and to devote the 
major part of the convention's time to 
matters dealing with trade in Pacific 
countries and the Orient generally is a 
timely recognition of the importance of 
Pacific trade and of the part it must 
play in the future development of Amer- 
ican business. It must be recognized 
that Europe will, in the nature of things, 
regain a great deal of its former trade 
with less-developed parts of the world 
as soon as industry again becomes re- 
constructed in the nations of that con- 
tinent. Signs that are significant of this 
trend are already visible and show that, 
in spite of the demoralization of the 
war years, the manufacturers of Europe 
are very much alive to the renewal of 
their former trade affiliations.—National 
City Bank. 


Our Trade with Mexico 

The trade of fhe United States with 
Mexico has been “heading for” the 
$300,000,000 line in the fiscal year 1920 
ending in June. Our trade with Mexico 
even during the disturbed period since 
the resignation of President Diaz in 
1911 has shown remarkable gains. It 
totaled, $115,000,000 in 1910; dropped 
to $110,000,000 in 1915; then, despite 
the continued disturbances since that 
date, advanced to $191,000,000 in 1917, 
$245,000,000 in 1918, and " $278,000,000 
in 1919; while the March figures, 


latest received, indicated a total of over 
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$300,000,000 in the fiscal year ending 
with June 1920. Whether recent events 
in Mexico will prevent its reaching that 
high water mark of $300,000,000 for the 
current fiscal year cannot now be fore- 
told. It is a fact, however, that the 
sales by the United States to our 15,- 
000,000 neighbors in Mexico in the 
ealendar year 1919 were more than to 
the 300,000,000 inhabitants of India or 
the 400,000,000 of China. Our imports 
from Mexico in the calendar year 1919 
were $148,926,000; exports to Mexico 
$131,452,000. 


A Superficial View of It 

Many persons who look at our im- 
pressive current trade figures, such as 
those recently published for March 
(showing an aggregate value of exports 
and imports “never before attained in 
any month and actually in excess of 
our total foreign commerce for a- full 
ealendar year as late as 1885”), are 
prone to conclude, even after making 
allowance for the factor of high prices, 
that quantitatively our business with the 
outside world is growing naturally, quite 
as rapidly as one has the right to expect, 
and presents after all no very serious 
problem. 

But this superficial view should be 
dispelled, because it fails to take into 
proper account certain fundamental con- 
siderations. 

The unusually large volume of our 
current exports can be attributed not 
so much to intelligent promotion as to 
the fact that fortuitous cireumstance has 
placed us temporarily in practically com- 
plete control of the supplies of many 
of the actual necessities of foreign coun- 
tries. This trade will undoubtedly tend 
to diminish rapidly as reconstruction 
progresses, unless the experience attend- 
ing it is rightly used. 

The business of meeting the special 
foreign demand as it exists today is em- 
ploying labor and capital which probably 
could not be readily absorbed, if indus- 
try were catering exclusively to domestic 
consumption. 

Our position as a creditor nation con- 
fronts us with the necessity of encourag- 
ing our foreign debtors to send us in- 
creasing amounts of goods in payment 
in place of gold. 

We are still engaged in augmenting 
the great fleet of merchant ships built 
during the war and must continue to 
provide outgoing and i incoming cargoes, 
if the huge investment therein is to yield 


an adequate return.—Knauth, Nachod & 
Kuhne. 


President W. J. Johnson of the Mon- 
tana Bankers Association has announced 
the resignation of Harry Yaeger as sec- 
retary and the appointment of A. T. 

a vice-president of the Bank- 
ing Corporation at Helena, as his suc- 
cessor for the remainder of the unex- 
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PON the inauguration of the Fed- 
eral Reserve Banks, six years ago, 
it was freely suggested that under the 
new system there would be a subsidence 
of our National Banks. Many whose 
opinions commanded respect predicted 
or suggested that there would be a 
gradual retirement of these institutions 
from the national banking system and 
that they would reorganize under state 
charters, with membership in the Fed- 
eral Reserve System. 
Exactly the reverse has happened. 
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Our location and facilities 
enable us to keep in close 
touch with the credit stand- 
ing of Eastern and Middle 
Western corporations and 
individuals. We invite 
your inquity regarding 
Credit Service rendered 
our correspondents. 
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FINE GROWTH OF 
NATIONAL BANKS 


Since the inauguration of the Federal 
Reserve System the national banks have 
shown a more vigorous growth and de- 
velopment; have made greater earnings 
and have established a better record for 
immunity from failure than at any time 
since the national banking system was 
established in 1863. The movement of 
state banks and trust companies to take 
out national charters has been acceler- 
ated and the number of national banks 
now in operation and the amount of their 
paid-up capital is the greatest in the 
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history of the national banking system, 

For the first six months of the eur. 
rent fiseal year, since Ocober 31, 191 
the number of new national banks 
chartered plus the number of existing 
national banks which have  inerease 
their capital is 545, in forty-five different 
states. 

More national banks have increased 
their capital during the past six month 
than in any other twelve months’ -periog 
in the past twenty years. 

There are now pending and awaiting 
the comptroller’s approval, 822 applies. 
tions for new national bank charters anj 
for permission to increase the capital of 
existing banks. 

In the six months ended April 39, 
1920, 190 charters were granted for new 
national banks with capital of $15,410. 
000 as compared with 85 charters 
granted with a capital of $5,145,000 for 
the corresponding six months last year, 
Of the new banks chartered sixty-two 
(62) or nearly one-third of the total 
chartered were the conversion of State 
Banks and Trust Companies. 

During the past six months the comp. 
troller of the currency refused 13 ap- 
plication for charters for new national 
banks, six applications were rejected 
during the six months ended April 30, 
1919. 

For the six months ended April 30, 
1920, this office received 315 application 
for charters for new national banks, 
with capital of $27,110,000 compared 
with 166 applications received for the 
same period last year with capital of 
$12,180,000. 

In the six months ended April 30, 
1920, 355 national banks increased their 
capital stock $54,635,100 against 126 
banks which increased their capital $12, 
890,100 during the six months ended 
April 30, 1919. 

Three national banks reduced their 
capital in the past six months by $225, 
000. During the six months ended April 
30, 1919, two banks reduced their capital 
$35,000. 

During the past six months there were 
seven consolidations of national banks 
under act of November 7, 1918, with a 
combined capital of $12,290,000. Asa 
result of the consolidation the capital 
of the consolidated banks was increased 
in a net amount of $725,000. During 
the corresponding six months last year, 
there were ten consolidations of National 
Banks under tlis act with a combined 
eapital of $7,225,000 resulting in a re 
duction in capital of $1,720,000. 

Forty-three National Banks went into 
voluntary liquidation (exclusive of those 
consolidating with other national banks) 
during the six months just ended, their 
aggregate capital being $6,540,000 as 
compared with 40 such banks liquidating 
during the corresponding period ended 
April 30, 1919 with an aggregate capital 
of $11,620,000. 

The number of new national banks 
chartered in the past six months plus the 
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number of existing banks which have 

jnereased their capital in the same period 

was nearly twelve times the number of 

the national banks reducing their capital 

or going into voluntary liquidation (ex- 

dusive of national banks consolidating r 

with other national banks) in the same S h ° Th h 

ed ervice that is | horoug 
At the close of business April 30, 1920, . a 

there were 8,032 national banks in oper- 

ation. 


‘‘We Hope They’re All Good!’’ Occupying as it does a 


The “Pennsylvania Register”—daily . aden m1 
house organ of the Hotel Pennsylvania dominant position in the 
in New York—discloses the interesting ° . ° 
fact that during one month recently the fi nanci al and industrial 
house cashed 5099 checks for guests. Of ; . . ‘ 
this number 430 were received through life of the mid-lake region, 
the mail, 2812 were 0. Kd by the h . & - @ e e 
Credit Department, 554 were O. K.’d this institution 1s in 
by the Assistant Managers, and the bal- 


ance, 1303, were money orders and a position to render 
travelers checks. 


exceptionally complete 
Lesson in Business 


“Pop!” service to correspondents. 
“Yes, my son.” 
“What is a gardener?” 
“A gardener is a man who raises a 

few things, my boy. . 
tea Kirst:?0np Detrorr 
“A man who raises a lot of things.” vo 


“Well, what is a middleman, Pop?” 


“Why, he’s a fellow who raises every- < 
thing, my son.”—Yonkers Statesman. ONAL : 


Member Federal Reserve Bank 


MAKE US YOUR 
BANK IN THIS 


DETROIT MICHIGAN . 


FOR 


eee istiors F INA NCIAL 
ee iene eee | NEWS 


FOR 


FINANCIAL 
ADVERTISING 


no newspaper in America sur- 
passes— few approach — the 
prestige and influence of the 
always-alert, always-reliable, 
always-authentic 
Send $2.50 for a year’s sub- 
scription to the Weekly 
Financial Review and en- 
tire Saturday issue, 4 
sections. 


New. York Evening 
Post 


ESTABLISHED 1853 


ae 
. 


We not only are prepared and 
equipped to care for your 
Western Michigan banking 
needs, but we also 


WANT TO DO IT 


in a way which will meet with 
your unqualified approval 


CLAY H. HOLLISTER 
PRESIDENT 


CARROLL F. SWEET 
VICE-PRESIDENT 


GEORGE F. MACKENZIE 
V.-PRES. AND CASHIER 


—ewne 2 Ss =— & & 


oo @- 
See ee ee Ee ee tt te et te et 2 EO 


SEO bb bb bbb ttt "OOD bb bb ib i iO i i mbt htt 









THE 


SHAWMUT 


CORPORATION 
of BOSTON 


Under the supervision of the Federal Reserve Board 


40 WATER STREET 65 BROADWAY 
BOSTON NEW YORK 























‘Tue Shawmut Corporation is or- 
ganized primarily as an. acceptance 
house to facilitate export and import 
transactions. Direct connections in 
important centers quicken the trans- 
fer of goods, funds and documents to 
and from all parts of the world. 























The Shawmut Corporation offers foreign 
banking service exclusively to firms, banks and individuals. 
Acceptances, drafts and bills of exchange will be re- 
ceived for sale, purchase or collection. Information on 
markets, trade opportunities and commercial credits is 
available to clients. “The Corporation also negotiates in- 
vestment in foreign bonds and stocks. 


Correspondence is cordially invited 
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Foreign Trade 

Japan has been the first country to 
reflect serious disturbance in the change 
from a war to a peace basis. The situa- 
tion is variously reported from “a com- 
mercial readjustment on a broad scale” 
to a financial panic. Official details of 
the developments in Japan are lacking, 
but the fundamental causes appear to 
have been over-extension of credit based 
upon rampant speculation in stocks and 
commodities, especially in silk; new en- 
terprises; large commitments in the de- 
velopment of China’s resources, obliga- 
tions having been contracted in silver 
when silver was cheap, which matured 
when silver was abnormally high, Japa- 
nese banking interests appear to have the 
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situation well in hand. This has been 
reflected here in the decline in the price 
of raw silk, which has fallen over a 
third. Stocks of silk in the United 
States are considerable, but are said to 
be sufficient for only about three months, 
at the present rate of consumption. 
Normally the foreign trade balance has 
been against Japan, but the immense 
increase in exports of silk brought about 
a favorable balance of trade. From 
July 1, 1919, to February 1, 1920, ex- 
ports of silk from Japan to the United 
States aggregated 180,000 bales, out of 
a total crop of about 250,000 bales. This 
enabled Japan to draw large gold ship- 
ments from this country, but the de- 
eline in exports of silk has turned Jap- 
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anese exchange slightly in our fayop, 
Japan has accepted the consortium terms 
for a joint loan to China by the United 
States, Great Britain, France and Japan 
for the development of Chinese re. 
sources. 


The sharp decline in the price of silyer 
bullion to the lowest point since Sep- 
tember, 1919, is due largely to selling 
by the Orient and Europe. Our ship- 
ments of silver to the Orient recently 
have been comparatively light, our un- 
favorable trade balances having beep 
settled largely by sterling drafts on Lon- 
don. In 1919 our trade with Asia 
showed an unfavorable balance of $337, 
777,000, of which $289,272,200 was with 
the silver countries. We shipped $170, 
725,000 in silver and the balance in gold, 
In March last, our imports from Asia 
were about $35,000,000 in excess of our 
exports, which excess was about $7,000, 
000 greater than the monthly average in 
1919. 


The Banks of England and France 
have advanced their official discount 
rates to curtail further inflation. 
Plans for substantial increases in taxa- 
tion are under consideration in Great 
Britain, France and Italy. Unofficial 
reports persist regarding the resump- 
tion of trade relations between the Allied 
nations and Russia. Belgium is reported 
to be making excellent progress in the 
readjustment of her industries to a 
peace basis. An Allied Financial Con- 
ference will be held at Brussels this 
month and the United States will be 
represented. The German indemnity has 
received much attention, and it is 
thought that a lump sum will be decided 
upon, part of which will be paid at 
once and the balance in reparation 
bonds. German exporters, acting in ac- 
cord with the Government, have estab- 
lished prices for export far above eur- 
rent prices in Germany. Moreover, the 
export price is graded according to the 
premium on the exchange of the country 
to which the sale is made. The formid- 
able position of Germany in South 
American trade prior to the outbreak of 
the war lends much interest to the char- 
acter of the first cargo to arrive m 
Buenos Aires since 1915. This com- 
prised a large variety of articles, D 
rather small lots, practically all of which 
were manufactures requiring much labor 
and skill in preparation rather than 
large amounts of raw materials. Ar- 
gentina has continued to absorb large 
amounts of gold, but the rate of exchange 
has fallen so that now it is barely above 
the gold importation point. The ap 
proximately $50,000,000 Argentine notes 
due here this month have been provided 
for. Great Britain, France and Italy 
are negotiating for a new joint loan of 
$200,000,000 from Argentina, to be 
wholly expended there. 


—The First National Bank of Bostom 
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The investor's 
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; That enterprise is OF CHICAGO 

r under obligation 

r to render efficient “The Clearing House of the World’s Greatest Live Stock Market” 

. service to the Offers Banks of the Central West a Complete Banking Service, In- 
; cluding Live Stock Financing and Adequate Facilities for General 

- public. Business Which Will Meet Their Most Exacting Requirements. 
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the warehouseman, 
the investor and the 
banker efficiently by 
maintaining an or- 
ganization which 
is thoroughly famil- 
iar with the ware- 
house situation in 
this country, knows 
the warehouse busi- 
ness, and devotes 
itself exclusively to 
the design, supervi- 
sion of construction, 
and maintenance of 
warehouses. 
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Employment for Their Surplus Funds and at Attractive 
Rates Choice Cattle Loans Bearing the Guarantee 
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HENRY WATTERSON says: : 
“A fitting and adequate biography of a great man.” 
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Quit ‘‘Swopping Jackets’’ 

It is a matter of history that some 
years ago, in a prosperous Ohio agri- 
cultural section, six bright sons of a 
bright farmer frequently made from 
$250 to $500 each morning before com- 
ing down stairs to breakfast simply by 
“swopping jackets.” 

Unfortunately, they extended the 
jacket-swopping period to cover the 
whole day. No work was done on the 
farm, the mortgage was foreclosed, no- 
body appeared to take the last jacket 
at the highest price, and the family went 
to the poorhouse. 

There has been a revival of late of the 
jacket-swopping practice by many 
people in many sections of the United 
States. It is time to quit. Passing over 
something which we possess to some 
other person at what we know to be 
double its real value, and replacing it 
with something which somebody else sells 
to us at double its value, in the end 


works good to nobody; indeed, it 
creates a vicious circle which injures 
everybody. Let us give hot air a holi- 
day. Let us practice economy in the 
use of adjectives. Let us win new 
wealth by work rather than wit. Let 
us so change the current of public print 
and talk that the present rule, which 
places all the real news in the advertis- 
ing columns and the advertising in the 
news columns, becomes obsolete, and we 
go back to the good old principle of 
calling a spade a spade. 

Real wealth will come from real work, 
real economy, real loyalty. It is time to 
put our face against the hard but illu- 
minating face of fact and shape our ac- 
tions to fit things as they are, and not 
things as they ought to be but are not.— 
Corn Exchange. 


April Exports and Imports Decline 
A drop of $135,000,000 in exports and 
of nearly $30,000,000 in imports in 
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April as compared with precedj 
month of March is shown by the tot). 
value statement issued by the Bureay 
of Foreign and Domestic Commeree, of 
the Department of Commerce. 
Exports in April were valued 
$684,000,000 against $820,000,000 in 
March of this year and $715,000,000 in 
April of last year. For the 10-months 
period ending with April, exports 
amounted to $6,734,000,000 this year, an 
increase of $1,034,000,000 over the 
amount of $5,700,000,000 in the same 
period ending with April, exports 


Imports in April amounted to $495,. | 


000,000, against $524,000,000 in Mareh 
of this year and $273,000,000 in April 
of last year. During the 10-months 
‘period ending with April, imports were 
$4,254,000,000, an increase of $1,780, 
000,000 over the amount of $2,474,000,. 
000 in the 10-months period of 1919, 
Imports of gold during April formed 
the largest monthly total for several 
years, amounting to $50,000,000, against 
$17,000,000 in March and $7,000,000 in 
April a year ago. During the 10-months 
period of the fiscal year, imports of 
gold were $110,000,000, against $35, 
000,000 in 1919. Exports of gold dur- 
ing April were $44,000,000, approxi- 
mately the same as for previous months 
of this year, compared with exports 
of less than $2,000,000 in April of 1919. 
In the 10-months period, exports of gold 
‘amounted to $453,000,000, against $32,- 
000,000 in the same period a year agv. 
The imports of silver in April, 
amounting to $11,000,000, and the ex- 
ports, amounting to $17,000,000, were 
nearly the same as the average for 
previous months of this year. 


Revised Ownership Certificate Guide 

A revised Ownership Certificate Guide 
for use in the preparation of income 
tax ownership certificates which are re- 
quired to be attached to dividend cou- 
pons or checks of non-resident foreign 
corporations and interest coupons of 
corporations and foreign governments, 
has been issued by the National Bank 
of Commerce in New York. The guide 
reduces to tabular form the revised pro- 
visions of the income tax regulations re 
garding the collection of coupons. The 
form of ownership certificate required 
in each case and the manner in which it 
is to be filled out are shown at a glance. 

There are ter different classifications 
of owners and more than thirty differ- 
ent ways for filling in the ownership cet- 
tificate returns, depending upon whether 
the bonds contain a tax free clause and 
whether they are issues of domestic o 
foreign corporations or foreign goverl- 
ments. The guide simplifies the work of 
filling out the certificates in all instances. 


“Unlisted corporations having a home 
office in the United States are subject 
to the original issue tax of 5 cents & 
share on all stocks the value of which 
is $100 or fraction thereof.” 
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J. T. ALEXANDER, Jr. 


This young man, 15 years old, is act- 
ing as assistant cashier of the Citizens’ 
Bank & Trust Co. of Madisonville, Ky., 
and performing the exacting duties of 
the position with satisfaction to the 
older officers. 
The Citizens Bank & Trust Co. opened 
om January 19, 1920, with $50,000 cap- 
ital and at the end of a month had de- 
posits of more than $125,000. Young 
Mr. Alexander has been running one of 
the ledgers and handling other details 
of the mechanical routine. 





Abusing Trade Acceptances 


The use of the trade acceptance is 
being abused. The legitimate purpose 
for which it was intended is not being 
adhered to. Its opponents have always 
contended that it would lead to over- 
trading, and to a certain extent this 
evil has materialized. Renewals of ac- 
ceptances is quite a common practice. 
Acceptances are also being used for ac- 
tommodation purposes where no ship- 
ment of merchandise is involved. The 
condition appears to be especially pro- 
nounced in the West, from which section 
tome reports that acceptances are care- 
fully scrutinized and that overtrading 
In many instances is financed by the too 
free use of this form of remittance. In 
the compiling of financial statements 
very often the item of acceptances dis- 
tounted is not mentioned. It is stricken 
from both sides of the statement. It is 
quite true that unscrupulous persons 
have in the trade acceptance a good 
chance for using illegitimate methods 
of raising funds or discharging obliga- 
fons. The present state of the money 
market has undoubtedly increased the 
Practice on the part of such unserupu- 
merchants to abuse the use of the ac- 
teptanee. Unfortunately there seems to 
ho adequate safeguard against this 
evil. Nevertheless, it is a matter of 
sufficient importance to command the at- 
Yention of the National Association of 
Credit Men. 


—Corn Exchange. 
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“Experience is by industry achieved, and perfected 


by the swift course of time.” 


—SHAKESPEARE 


EXPERIENCE 


[a experience, achieved by handling many and varied 
matters of trust over a period of 39 years, works continually 
for the advantage of our customers. It is one of the strong factors 


in the excellence of Metropolitan service. 


Y OU are invited to avail yourself of our experience for your 
own benefit and that of others in whose «welfare you are 


interested. 


METROPOLITAN 
TRUST COMPAN Y 


OF THE CITY OF NEW YORK 


60 WALL STREET 


716 FIFTH AVENUE 


MEMBER FEDERAL RESERVE SYSTEM 


Inviting vs. Accepting 


Banking Business 


N earlier days banking institutions 
I held aloof from the daily life of 
commerce—merchants came, hat in 
hand, and their business was accepted 
or not accepted. 


O-DAY, every progressive bank 
cae that its own well-being and 
growth hinges on the extent of its 
usefulness to the business life of the 
community. It invites business. 


S every merchant is eager for 
A as large a volume of trade as 
his establishment can properly 


banking business of reputable 
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handle, so are we eager for the NATIONAL PARK 
BANK 


bankers, merchants and manufac- 
turers, to the limit of our ability 
to care for it and we invite it. 
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Claude B. Carter Appointed 


Claude B. Carter has been appointed repre- 
sentative in Arkansas and Olahoma for the Mis- 
sissippi Valley Trust Company. Mr. Carter 
took up his duties with the Trust Company on 
May list, giving up an independent investment 
banking business in Fort Smith, Arkansas. He 
was formerly connected wth Arkansas Valley 
Bank as cashier, and with the Fort Smith Bank 
& Trust Company. He is a native of Ozark, 
Arkansas, and a graduate of Hendricks College. 
As a representative of the Mississippi Valley 
Trust Company, Mr. Carter will travel in Ark- 
ansas and Oklahoma, making his headquarters 
at Fort Smith, Arkansas. 


G. G. Ware, of Leesburg, Fla., was elected 
president of the Florida Bankers’ Association. 
Archie Livingston, of Madison, was named vice- 
president, and George deSaussure, of Jackson 
ville, was re-elected secretary-treasurer for the 
sixteenth time. 


J. L. Gault, present manager of the Spo- 
kane Cattle Loan Co., of Spokane, and for 
several vears cashier of the First National of 
Burns, Oregon, has consummated a deal with 
W. E. Kyler, of the Benton County State Bank, 
wherein he acquired Mr. Kyler’s entire hold- 
ings in that institution, and in Mav took up 
the duties of active vice-president of the Cor- 
vallis bank. 


R. L. Webster, formerly vice-president and 
secretary of the Washington Trust Company 
of Spokane, has been elected vice-president 
and manager of the People’s Trust and Savings 
Bank of Riverside, Cal. 

Mr. Webster resigned from the Washington 
Trust last fall, after nearly 25 years’ associa- 
tion with M. B. Connelly, president. About 
the first of the year he left with his family for 
California for an extended automobile tour and 
made the new connection while on his outing. 


Peter Wallerich, who has been cashier of 
the Pacific National Bank of South Tacoma for 
the past 10 years, has been elected president 
of the institution to succeed the late E. S. 
Prentice. Mr. Wallerich will continue to serve 
as cashier. 


The stockholders of the Marine Bank and 
Trust Company of. New Orleans, La., have 
amended the bank’s charter so as to provide 
for an increase in the bank’s capital by the is- 
suance of 5,000 shares to be sold at the rate of 
$200 per share, the resultant $1,000,000 to he 
applied, one half to capital, the other half to 
surplus. This will make the bank's capitaliza- 
tion as follows: Capital $1,500,000; surplus 
$800,000. 


The Guaranty State Bank of Greenville, 
Texas, recently increased capital stock from 
$25,000 to $50,000 by declaring a_ stock 
dividend of 100 per cent from the earnings 
of the bank. The institution is under the active 
management of J. O. Boyle, cashier, and Barney 
Rabb and Zeta Gossett, assistant cashiers. 





At a meeting held Mav 13th, the Board of 
Directors of the Liberty National Bank of New 
York authorized the payment of extra compensa- 
tion to all employees amounting to 20 per cent 
of salaries for the first quarter of this year. 


Paul C. Snyder, of Fordville, Ky., examiner 
for the State Banking Department in the 
Building and Loan Division, has resigned, and 
the vacancy has been filled by the appointment 
of E. J. Dauss of Shelbyville, Ky. Mr. Dauss 
has been connected with the department as a 
clerk. Mr. Snyder has accepted a position with 
an Ashland Bank. 


Henry Q. Redue has been elected vice-presi- 
den of the Old Town National Bank of Balti- 
more, and to the board of directors. Francis 
M. Miller, formerly assistant cashier, has been 
appointed cashier to succeed Mr. Redue. 


Approval of an amendment to the charter of 
the Guaranty Bank and Trust Company of 
Dallas, Texas, increasing the capital stock from 
$100,000 to $1,000,000, with $100,000 surplus, 
has been given by the Commissioner of Ins r- 
ance and Banking at Austin. 

Under the amendment the directorate of the 
bank will be increased from seventeen to twenty- 
five. 


Assistant Vice-President 


The directors of the National Park Bank, 
have elected seven assistant vice-presidents and 
one assistant cashier. The title of assistant 
vice-president is a new one in the official roster. 
All the men elected to this office are now junior 
officers of the bank, and their advancement will 
provide larger opportunity to care for the re- 
quirements of the Bank’s growing clientele. 

The following were elected: Frederick O. 
Foxcroft, William A. Main, J. Edwin Provine, 
Ralph L. Cerero, Jay D. Rising, H. E. Scheuer- 


mann, Perev J. Ebbott. 

Walter S. Jelliffe was elected assistant 
cashier. 

Medley Scovil, Inc., agents specializing in 


banking and export advertising have moved 
from 25 Pine Street to more commodious quart- 
ers on the twelfth floor of the Broad Exchange 
building, 25 Broad Street. 











THROOP M. WILDER 


Newly appointed manager of the Investment 
—— of the Fidelity Trust Company of 
Buffalo. 


The Farmers State Bank of Platteville, Colo., 
has a new guiding spirit. Miss Mav Sheedy, of 
Brush, has purchased the controlling interest 
in the bank and has taken up her residence 
at Platteville. She is associated with Mr. Mit- 
chell, formerly of Pine Bluffs, Wyo. 


At a meeting of the directorate of the bank 
when the institution's 20th anniversary was 
formally celebrated by the board members, Leslie 
Butler retired from the presidency of the Butler 
Banking company of Hood River, Ore., a posi- 
tion he has filled continuously since he and 
his son, Truman Butler, founded the bank on 
April 4, 1900. While the father will remain 
chairman of the board of directors of the bank. 
Truman Butler was elected president. Mr. Butler 
is a native of Indiana and is 72 years old. 
He was a pioneer merchant of The Dalles. 
The bank’s directorate presented Mr. Butler 
with a handsome gold watch, suitably engraved. 


Thirteen hundred depositors in a village of 
2000 population, and an increase in deposits 
from $32,000 to $335,000 in six months is the 
remarkable record of the new Arkansas Na- 
tional Bank of Heber Springs, Arkansas. This 
bank opened its doors for business in August of 
1919. This remarkable growth is creditable 
mainly to the efforts of its active president, W. 
C. Johnson. Mr. Johnson was formerly con- 
nected with the Cleburne County Bank of Heber 
Springs for ten years, first es cashier and later 
as president. 

J. Burton Webster, assistant attoriiey gen- 
eral or Arkansas. has been elected trust officer 
of the Southern Trust Company of Little Rock. 
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American Trade Marks Abroad 








The Continental and Commercial Banks 
Chicago, are distributing a booklet entitled 
‘American Trade Marks\Abroad.”. The bookie 


is of particular value’ to manufactu 

sell their products in foreign countrien” at 
for the information of those engaged in and 
contemplating foreign trade that the booklet wa 
issued. Copies may be had by addressing th 
new business and service department, Con. 
nental and Commercial Banks, 208 South li 
Salle St., Chicago. 






























Eugene L. Norton, president of the Equitable 
Trust Company of Baltimore, has resigned. This 
action was taken as a result of the increase 
demands of his duties as president of the Cgp- 
tral American Petroleum Corporation. 

During the seven years he has directed its 
policy, the Equitable Trust Companv has mai 
a splendid record. Elmore B. Jeffrey will, ip 
all probability, succeed Mr. Norton. 


Herbert S. Frost of Dorchester has bea 
elected vice-president of the Exchange Trust 
Company of Boston. 

Mr. Frost is a native of Boston and hae 
been engaged in ‘large real estate operation 
for the past 27 years. 











Ernest N. Smith was elected ovresident ¢ 
the Commercial Savings Bank of Adrian, Mich, 
to fill the vacancy caused by the death of th 
former president, Alanson Bennett. 

Charles G. Hart, who has been vice-president 
of the bank, was elected chairman of the boar 
and P. J. Dunn was named cashier. 

James E. Hancock, who is we!l _ known it 
Little Rock, Ark., has assumed charge of th 
new business department of the Americin Bask 
of Commerce and Trust Company. Mr. Ha 
cock will succeed EF. E. Jenkins, resigned. 


John T. Walker, Jr., formerly a State bank 
examiner in Alabama, has been appointed » 
assistant cashier of the National Bank of Com 





merce, New York. 

H. S. Tenney, formerly president of th 
Greenwich Trust Company, has been dectel 
vice-president of the Liberty Securities Cor 


poration of New York. ! 


The Liberty National Bank of Oklahoma City. 
has established a custom of giving the e- 
ployees a banquet each time the deposits pas 
a $1,000,000 mark. The $3,000,000 mark was 
passed recently, and it was announced at last 
banquet that they were more than haif way t 
the $4,000,000 mark. 

Guy C. Robertson was elected to the board 
of directors of the bank. Robertson is active 
vice-president of the First National bank of 
Lawton, vice-president of the First National bank 
of Warika, president of the National bank of 
Hastings, director of the First National bank of 
Walters and vice-president of the Citizens Bank 
of Geronimo. He was president of the Oks 
homa Bankers’ association last year and is now 
a member of the executive council of the Amer 
ican Bankers’ association. 


The Fidelity Trust Company has announced 
the establishment of an investment department 
in order to assist the clients and friends of the 
bank in their investments and the appointment 
of Throop M. Wilder formerly manager of the 
Rochester Brangh of the National City Com 
pany as the first manager of this departmetl, 
Mr. Wilder was formerly with the National 
City Co. and prior to that was associated with 
the firm of N. W. Halsey & Co. 

Upon his discharge from the army, Mr. 
Wilder returned to the National City o> 
manager of the Rochester, N. Y., office and he 
leaves that position to given the Fidelity. 








At a meeting of the directors of the Liberty 
Securities Corporation the following officers ‘Sid 
re-elected: Harvey D. Gibson, president; %! 
ney W. Noyes, vice-president; Joseph A. Bower, 
vice-president; Harral S. Tenney, viene 
dent; Frederick P. McGlynn, secretary, wo! 
mond D. Forbes, Treasurer; Henry 8. Bartow 
asst. secretary and asst. treas. 


af 

The Union Savings & Trust Company © 

E. G. Tavlor, having been in the —— 
all kinds of municipal financing, the m@ 

business for a number of years. q 
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HOW WE COOPERATE WITH OUR CUSTOMERS 





The following letter received from one of our patrons, the president of a progressive 
bank, is self-explanatory: 


“I am in receipt of your letter advising us that you have credited our account with $ 


check received from Messrs........ I want to thank you very kindly for the manner in 


which this transaction was conducted. That is what we call real service. You kept in touch 
with the situation before the car reached Chicago until the draft was deposited to our credit. 


“Mr. ....... may have meant no harm in his deal, but your efforts stopped any possible 
chance of this bank being injured in any way through this deal. 


. 


On this basis of cooperation, we invite your B/L business and place our exceptional 


facilities in all departments at your service. 


THE NATIONAL BANK OF THE 


REP 8 £& iG 


OF CHICAGO 
RESOURCES OVER $42,000,000- 








America’s 
Leading 
Banking 
Magazine 


Asa bank executive, you 
really cannot afford not 
to have the BAN K- 
ERS MONTHLY 
come to your desk 
every month when 
























































the price is sosmall. Our 

= pagpsine is the Claims 
only bankers’ maga- 

zine dealing exclu- Are Backed by What 
Sively with bank Our Readers Say 
management and 

banking success. Worth $25 A Year 


This maga- 
zine is not 
theory or 


W. C. Johnson, National Bank, 
Barre, Vt. 





“This bank is a regular subscriber 


















i and advertiser in your Blue Book. 
ae Does this entitle us to a subscription 
ee tothe BANKERS MONTHLY? If not, 
; fabri- you may enter our order for the azine 
cated out for one year from the present subscription 
of , 7 aate. “1 would not be without the BANKERS 

lant toa z MCNTBHIY for $25 a year. _1t carries more good 
brilliant brain 














cerse and practical banking ideas than any period- 
ical that ever came intoour bank. I enclose herewith 
Y yanuary statement. You will note that we had a good 
growth in depurits in spite of the Liberty Loans. 


Send for Sample Copy. $5.00 a Year 


Rand McNally & Co. 
CHICAGO and NEW YORK 


who was per- 
haps never inside a bank; 
on the contrary it is the 
Work of the most exper- 
lenced bankers. e 
m ne contains only 

TRIED-OUT plans, PROVED policies, 
DEMONSTRATED banking ideas that have 
worked for others and that will work for you. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Capital and Surplus $15,000,000 


OFFICERS 


ERNEST A. HAMILL, 
Chairman of the Board 
EDMUND D. HULBERT - President 
CHARLES L. HUTCHINSON, 
Vice-President 
OWEN T. REEVES, JR., Vice-President 
J. EDWARD MAASS .- Vice-President 
NORMAN J. FORD- - Vice-President 
JAMES G. WAKEFIELD, Vice-President 
EDWARD F. SCHOENECK, - Cashier 
LEWIS E. GARY - - Assistant Cashier 
JAMES A. WALKER Assistant Cashier 
CHARLES NOVAK - Assistant Cashier 
JOHN S. COOK - - Assistant Cashier 


DIRECTORS 


WATSON F. BLAIR 
CHAUNCEY B. BORLAND 
EDWARD B. BUTLER 
BENJAMIN CARPENTER 
CLYDE M. CARR 
HENRY P. CROWELL 
ERNEST A. HAMILL 
EDMUND D. HULBERT 
CHARLES H. HULBURD 
CHARLES L. HUTCHINSON 
JOHN J. MITCHELL 
MARTIN A. RYERSON 
J. HARRY SELZ 


EDWARD A. SHEDD 


ROBERT J. THORNE 
CHARLES H. WACKER 


SUUUUNALAOATEEASAAEA ATAU UAU EAHA A UN ALU ARUN ALN NUANULAGUNNANENULAEAUOUNAGAUEDAUELOCEUAUUALESAGEOCODOEOEOGUONOOEASUONGAEOAUAUOUAONGAUAUEUALALOOUONGAEULUEOEUEGEUEUUAOEOENEUDLUNENIIDD 


CORN EXCHANGE | 
NATIONAL BANK 


OF CHICAGO 
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Bank of Detroit 


Detroit, Michigan 
TRANSIT DEPARTMENT 


With our direct connections and satisfactory arrangements 
with banks in .Michigan, we are in a position to 
offer quick service at a minimum of cost 


OFFICERS 


JAMES COUZENS, President : 
JAMES T. WHITEHEAD, Vice-President 
EDMUND D. FISHER, Vice-President 
G. B. JUDSON, V 


ice-Pres. and Cashier 


R. B. GRIPMAN, Assistant Cashier 

F BEYER. Assistant Cashier 
KINNEY, Assistant Cashier 

A. E. LARK, Assistant Cashier 


DIRECTORS 


Dr. GEORGE R. ANDREWS, Vice-President 
Highland Park State Bank 


JAMES COUZENS, President 
ALONZO P. EWING, Director Detroit City 
Gas Co. 


EDMUND D. FISHER, Vice-President 


HENRY FORD, President, Henry Ford & 
n, Inc. 


Cc. H. HABERKORN, Jr., Pres. C. H. Haber- 
korn Co., Inc. and Haberkorn Investment Co. 


GEO. W. HERGENROETHER, Dodge 
Brothers, Inc. 

ARTHUR J. LACY, Attorney 

C. HAYWARD MURPHY, Sec. Simon J. 
Murphy Co. 

ANDREW J. PEOPLES. Treas. Detroit Cop- 
per & Brass Rolling Mills 

H. H. RACKHAM, Director Detroit Trust Co. 


J. _T. WHITEHEAD, Pres. Whitehead & 
Kales Iron Works. 








Readers will confer @ favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





ORGANIZE TO COMBAT 


PAR CLEARANCE RULE 


(Continued from page 29) 

sections of the country than any othen 
—in the southeast and the middle wes 
In the southeast, Georgia led the fight 
while the first resistance in the middk 
west came chiefly from Nebraska. 
_ The first definite step against the mi. 
ing was taken in Georgia, where ther 
1s an organization known as The Coy, 
try Bankers Association of Georg 
This body is composed of the smalx 
bankers in the state and is entinh 
separate from the Georgia Bankers |, 
sociation, although many banks 
members of both organizations. 

The Country Bankers Association ¢ 
Georgia instituted court proceedixs 
against the Federal Reserve Bank ¢ 
Atlanta and obtained a temporary i 
junction through the state courts, x 
straining the reserve bank from putting 
the par clearance ruling into efx 
against non-member banks. At the su 
time, the case was transferred to ty 
Federal Courts and in March a heariy 
was held before Judge Beverly D. Evan 
of the South Georgia District. Jug 
Evans ruled for the reserve bank on tn 
counts. He held that the matter cam 
under the jurisdiction of the feder 
courts, which point the country bankey 
had disputed, and also held that th 
charge of conspiracy to enforce the nlf 
ing was not sufficiently substantiated ip 
the evidence submitted. ; 

However, a supersedeas to this rulinf 
has since been granted, and the restrain} 
ing order is still in force, pending a 
peals. The case will undoubtedly } 
carried to the Supreme Court if neve 
sary and it is felt that since the activ 
of Governor Harding in asking Com 
gress to clarify the meaning of the a 
the supersedeas will be continued wi 
Congress disposes of the matter. 

The action of the Georgia bankej 
brought thousands of letters of com 
mendation from bankers all over t 
country, and it was then that the isola 
groups of so-called “recaleitrants,” | 
Georgia, Nebraska, Iowa, Wiscons 
Idaho, Colorado, Louisiana, Alabam 
Mississippi, Michigan, Indiana 
many other states found they were 
fighting for the same principle. 

So widespread was the response to 
Georgia action, that the meeting of Fe 
ruary last was called in New Orleat 
This was the result of action by Che 
DeB. Claiborne, vice-president of , 
Whitney Central National Bank of Ne 
Orleans and president of the Lous 
Bankers Association. At this -_ 
representatives from eight of the “ 
federal reserve districts were Pr 
and the tentative organization of | 
National and State Bankers prove 
Association was formed, with Mr. 
borne as temporary chairman and 
Adams, secretary of The 
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ers Association of Georgia, of Atlanta, 
as secretary-treasurer. 

The New Orleans meeting adopted 
drastie resolutions condemning the par 
clearance action of the Federal Reserve 

















THREE THINGS ARE ESSENTIAL TO SOLIDARITY: 














ha aoe 1. Stable Government. 
tf Board and calling for an investigation 
b A of its entire functionings, particularly 








2. Production of Necessities. 







with reference to this matter; to the de- 
ferred eredits system on “float;” to the 
gigantic earnings of the system —110 
per cent in 1919—and to other factors. 


3. Lands that are farmed by the 
owners. 


Seeretary Adams immediately sent 
out a questionnaire to all banks in the 
country, from which replies are still 
pouring in. A tabulation of the first 
thousand received showed that seventy 
seven per cent of the banks on the par 
list were there unwillingly and over fifty 
per cent were in favor of doing away 
with the clearing house functions of the 












BECAUSE 





Without stable government there is 
no permanent security; 




































Without production of necessities 
there is no permanent trate; 



























&§ reserve banks entirely. Other interest- Without an equity in the soil-he 
% ing figures from this tabulation are in 


tills the farmer is but a tenant. 


Mr. Adam’s possession and may be se- 
eured by addressing him at Atlanta, Ga. 














If you wish to invest capital, 
to develop trade, or to become a 
farmer, investigation will convince 
you that all the essentials of 
solidarity are found in Canada. 
Canada is a land under a stable, yet 
advanced, form of government, 
producing the world's greatest 
necessity, food, from farm lands 
owned by the men who-till them. 














Following the New Orleans meeting, 
Congressman King, of Illinois, intro- 
dueed resolutions in the house, follow- 
ing word for word the New Orleans re- 
solutions, with the addition of a clause 
in which he attributes much of the high 
cost of living to the reserve board’s ex- 
pansion of the currency, calling for Con- 
gressional investigation of the entire 
policies and methods of the reserve sys- 
tem. 

This resolution was sent to the Rules 
Committee and during the meeting of 
the bankers, they testified before this 
committee at a hearing which extended 




























The Canadian Government 
furnishes free to all applicants a 
booklet showing present agricultural 














































































g a 
rit over three days. conditions in Western Canada. 
nete There were also introduced in Congress 
actu WO bills, one known as the Stegall bill W. J. White, 
Con = om as - MeFadden bill, both of Department of Immigration, 
he at Which provide that state bankers may 
1 unig Make a reasonable “exchange” charge ee eee 
for the transmission of money to cover 
ankems out of town cash items. 
CON In Washington, the bankers appeared 
er ti both before the rules committee, at the 
solatq@j hearing on the King resolutions, and 
ts,” @ before the Committee on Banking and THE NATIONAL PROVINCIAL AND 
cons Currency, at a hearing on the Stegall 
abammg ad McFadden bills. The reception ac- 
a am corded by both committees was most UNION BANK OF ENGLAND LTD 
vere @ Cordial and it is felt that excellent re- ’ - 
sults were achieved by the bankers.  (eiaaiiareaae had 
on Sheneonen endorsed the New aban — 
ns resolutions and also suggested ira: 
rt that, whenever possible, banks which had Head Office: 15, BISHOPSGATE, LONDON, E. C. 2. 
of already acquiesced in the par ruling, PRINCES ST. OFFICE: (UNION) 2, PRINCES ST., E.C. 2. 
ot N Meind that action, provided they could LOMBARD ST. OFFICE: (SMITHS) 1, LOMBARD ST., E.C. 3. 





CORNHILL OFFICE: (PRESCOTT’S) 50, CORNHILL, E.C. 3 


The Bank has branches or Agents throughout the United Kingdom 
and Correspondents in all parts of the world. Undertakes the Agency 
of Country and Foreign Banks. Issues Circular Notes and Letters of 
Credit for all parts of the Continent of Europe, America and elsewhere; 
effects purchases and sales in all British and Foreign Stocks and Shares; 
collects dividends on Stocks and Shares; and the half-pay of Officers. 
Pensions, Annuities, &c. Trusteeships and Executorships undertaken. 


BRITISH, COLONIAL AND FOREIGN BANKING AND 
EXCHANGE BUSINESS TRANSACTED 


40 80 without injury to-themselves. 





The organization was completed and 
made permanent. Those banks which 
have already subscribed funds to the as- 
Soclation in its fight, are made members 
for the first year without the payment 
of further dues, or until the date of the 
hext meeting, and other banks are urged 
to assist in the prosecution of the bank- 
"S' cause by subscribing according to 













Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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_ Deep-Water Route to the Sea 


MS With the completion of the proposed deep-water 


route to the sea, our Great Lakes cities would become 
ocean ports. The Middle West 

a is in favor of this project which 

nN will make a Mediterranean of 

YY) SAN our great inland seas and will 

c . bring the markets of the world 


nearer. 


First WISCONSIN 
NATIONAL BANK 
MILWAUKEE 


Total Rerourccs $130,000,000 
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In Our Windows 
Facing Lake Michigan 


We are now exhibiting an original 
series of oil paintings beautifully 
depicting tothe Boulevard throngs 
the logic of thrift. 


Chicago visitors are invited to 
inspect these canvases, which 
will also be on view in Indian- 
apolis during the A. A. C. of 
W. Convention in June. 


Enjoying a distinctive position 
on Chicago’s Lake Front, we 
endeavor to maintain a dis- 
tinctive service for corre- 
spondent banks and bankers 
desiring a closely personal 
connection in Chicago. 


The PEOPLES 


Trust & Savings BANK 


of Chicago 
Earle H. Reynolds, Pres. Michigan Blvd. at Adams St. 
Resources $14,000,000 
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the schedule suggested in the Secretary’ 
letters. ; 

The administration of the €830ciatign 
will be in the hands of a president, foy 
vice-presidents, a general Secretary. 
treasurer, an assistant secretary 4 
Washington, twelve assistant Secretaria 
one for each reserve district, and an 
ecutive committee of ninety-six, eon, 
posed of two members from each sta 
The president, vice-presidents and ge 
eral secretary shall form the executip 
council to decide upon general matte 
of administration. 

Charles DeB. Claiborne, of New (, 
leans, temporary chairman, was elect 
president for the first year, with L. }} 
Adams, of Atlanta, as secretary-tres 
urer. The four vice-presidents we 
named as follows: 

First: Woods Cones, president Cons 
State Bank, Pierce, Nebraska. 

Second: Percy L. Lang, vice-presider 
First National Bank, Waverly, N. Y. 

Third: Martin T. Nelson, preside 
Citizens State Bank, Ordway, Colorak 

Fourth: John Hirning, state bank a 
aminer, Pierre, South Dakota. 


The twelve assistant secretaries 
to be named by their respective distries 
while the members of the executive com 
mittee will be chosen by the differest 
states. The duties of the twelve assit- 
ant secretaries will be to relieve the ge- 
ery secretary of as much detail works 
possible. 

Delegates from twenty four state 
who attended the meeting were # 
follows: 


D. F. Green, Supt. of Banks, Mont 
gomery, Ala.; Wm. S. Peeples Citizens 
Bank & Trust Co., Athens, Ala; 
Martin T. Nelson, Pres. The Citizen 
State Bank, Ordway, Col.; C. D. Wag 


-gener, Pres. The State of Tellaride, Te 


laride, Col.; A. Livingston, Pres. Citi 
zens Bank of Madison, Fla; L. & 
Adams, Bankers Trust Co., Atlanta, 
Ga.; James S. Peters, Bank of Mar 
chester, Manchester, Ga.; V. L. Render, 
Bank of LaGrange, LaGrange, &; 
T. Y. Smith, Pres., Bartow Bank, Bar 
tow, Ga.; J. W. Vaughan, Acting Vice 
Pres. Bank of Cartersville, Cartersville 
Ga.; Alex W. Smith, Atlanta, Ga.; % 


M. Walker, Vice-Pres. & Mgr., Wallace ®t 


Bank & Trust Co., Wallace, Idaho; ¥. 
C. Thomas, Pres., Royal Centre Stale 
Bank, Royal Centre, Ind.; C. A. Slife, 
Cashier Farmers State Bank, Hawardea, 
Iowa; F. L. Sutter, Pres., Iowa Savings 
Bank, Rock Rapids, Iowa; C. A. Wal- 
hof, Vice-Pres., State Bank, Rock 
Valley, Iowa; Ernest Meek, Vice-Pres. 
& Cashier, Farmers & Merchants Baok 
& Pres., Kentucky National Bank, Cat- 
letsburg, Ky.; G. C. Speer, Banking 
Commissioner, Frankfort, Ky.; Charles 
DeB. Clairborne, Vice-Pres., Whitnes 


Central National Bank, New Orleat — — 


La.; H. Flood Madison, Pres. Bastrp 
State Bank, Bastrop, La.; Mr. Spillmat 
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Baltimore, Md.; E. L. J. Mills, Cashier 
Antrim County State Savings Bank, 
Mancelona, Michigan; Frank Weldon, 
Cashier Cadillac State Bank, Cadi'lac, 
Michigan; H. A. Baldwin, Pres., First 
National Bank, Bedwood Falls, Minn.; 
L. L. Oman, Cashier, Mount Iron First 
State Bank, Mount Iron, Minn.; H. P. 
Reed, Sec., State Bank, Hibbing, Minn. ; 
R. B. Clark, The Bank of Tupelo, Tup- 
pelo, Miss.; C. E. Butler, Vice-Pres., 
Nebraska State Bank, Weeping Water, 
Neb.; Woods Cones, Cones State Bank, 
Pieree, Neb.; H. K. Frantz, Bank of 
Eagle, Eagle, Neb.; C. F. Hund, Vice- 
Pres., First National Bank, Blue Hill, 
Neb.; Wm. B. Hughes, Omaha, Neb.; 
¢. A. MeCloud, Chairman Com. of 3, 
First National Bank, York, Neb.; Chas. 
P. Nelson, Pres. American State Bank, 
Long Pine, Neb.; J. P. Palmer, Attorney 
for Committee of 3, Omaha, Neb.; H. A. 
Schneider, Cashier, Plattsmouth State 
Bank, Plattsmouth, Neb.; H. G. Wellen- 
seik, Pres. Harvard State Bank, Har- 
vard, Neb.; Elmer Williams, Pres., 
Commercial State Bank, Grand Island, 
Neb.; A. B. Bogert, Pres. First National 
Bank, Westwood, N. J.; W. A. Hunt, 
Citizens Bank & Trust Co.; Henderson, 
N. C.; Joseph B. Ramsey, Pres., N. C. 
Bankers Association, Rocky Mount, N. 
C.; James J. Early, Pres., Bank of 
Valley City, Valley City, N. D.; R. H. 
Farmer, First National Bank of Flax- 
ton, Flaxton, N. D.; W. C. McFadden, 
Seery., N. D. Bankers Association, Far- 
go, N. D.; Perey L. Lang, Vice-Pres., 
First National Bank, Waverly, N. Y.; 
W. W. Bradley, Asst., State Bank Ex- 
aminer, Abbeville, S. C.; L. L. Harding, 
§. C. Sam Jacobson, Bank of Wakonda, 
Wakonda, S. D.; Mr. McGinty, Lebanon, 
8. D.; H. C. Snodgrass, Cashier, State 
Bank of Interior, S. D.; P. A. Murray, 
Chairman, State Bank Section, Texas 
Bankers Association, Victoria, Texas; 
A. W. Wilkerson, Pres., Citizens State 
Bank, Austin, Texas; McLane Tilton, 
Pres. Commerce Bank & Trust Co., 
Charlottesville, Va.; C. C. Vaughan, Jr., 
Cashier, Vaughan & Co., Franklin, Va.; 
L. Albert Karel, Pres., State Bank, 
Kewanee, Wis.; Walter E. Sprecher, 
Cashier, State Bank of Independence, 
Independence, Wis.; W. M. Wing, Pres., 
Batarian National Bank, LaCrosse, 
Wis.; George H. Bell, Ark. 


Bank to Pay for Error 


A telegram from Richmond, Ky., says 
4.3. Mockwa was awarded a judgment 
of $750 against the Berea, Ky., Bank 
md Trust Company for having a check 
mthe hank go to protest, when he had 
finds in the bank to meet it. 

The Union Deposit Bank of South 

ork, Pa., will have a modern home 
‘Mithin a few months. 
- hhilding are almost completed and the 




























Plans for the 





ot will be awarded within a short 





THE HOLLEY - - - 
THE VAN RENSSELAER - 
THE EARLE- - - - 
THE JUDSON +5 ee 


THE ALBERT - - - 
THE WELLINGTON - - 


CROCKER HOUSE - ~ 
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pediments. 






Established 1867. 
246 Huntirgton Avenue 


PATENTS 


Business from non-resident attorneys and 
banks especially solicited. Highest refer- 
ences; best services. Attorneys and bank- 














ers having clients who wish to patent 

inventions are invited to write for full 

particulars and terms. 

WATSON E. COLEMAN, Fatent ~awyer 
624 F Street, N. W., WASHINGTON, D. C. 












Waxed Carbon Paper 
Will not smut, dry out or wrinkle; superior wearing and 
manifolding qualities; will not soil the hands or stationery; 
make clean, legible copies. Sold direct at factory prices: all 
colors in light, medium and standard weights. Send $1 for 
sample box of 50 sheets, legal size. State color and weight 
desired. Money back if not pleased. 
Waxed Typewriter Ribbons 

Are superior and distinctive; wear loncer, will not fill the 
type or dry out. You save by buying direct. Price, 3 for 
$1.50; 12 for $5, prepaid. Guaranteed to please or money 
back. Send 54c stamps for full lencth sample ribbon and 
booklet—"‘Better Typewriter Results." State name and 
model number of your typewriter. Address, 


Dept. 25. THE RIBBON WORKS, Galveston, Texas 
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THE KNOTT 


Where Home Comforts fer Gentle Folk 


_ ld Good Wholesome Table at Reasonable Prices Prevail 


AMERICAN PLAN 


Room, Private Bath and Meals included 
Under KNOTT Management 


1 Person $5.00, 2 Persons $8.00 Per Day 





Special Rates to Permanent Guests ‘ 


IN NEW YORK CITY 
HOTEL LE MARQUIS - - 


THE BERKELEY - - ~- - 9th Street and 5th Avenue 


“THE IRVING - - - - 


11th Street and University Place 


OUTSIDE NEW YORK CITY 
KEW GARDENS INN~ - - 


Write for Reservations 


TAMMERE 


Our course of private lessons will correct your im- 
Write for booklet 


BOSTON STAMMERERS’ INSTITUTE 


Samuel B. Robbins, Principal 









































and ‘ 


- Washington Sq. West 
12 East 31st Street 
1ith Street and 5th Avenue 


- Washington Sq. North 
26 Gramercy Park 

- Washington Sq. South 
55th Street and 7th Avenue 


Kew Gardens, Long Island 
- _ _New London, Conn. 





describing course. 





BOSTON !7. MASS. 


INCORPORATE IN 


Special advantage: to 


ARIZO NA financial institutions 


are; Least cost, which is not affected by amount 
ofcapital. Business may be transacted and books 
kept anywhere. Stock made full-paid and non- 
assessable. Stockholders exempt from corporate 
liability. Incorporating can be completed in one 
day. aw blanks and directions free. 
STODDARD INCORPORATING CO. 

Box 8-0 hoenix, Arizona 


Double-Interest Savings 


a human-interest story (booklet) 
DOUBLES SAVINGS DEPOSITS. 
- Bank Executives may have a free copy. 
A. H. DREHER 
761 East 117th St. Cleveland, Ohic 


RAND MCNALLYy 
INDEXED 


POCKET MAPS 
1920 Edition 


A series of large scale 
maps, size 21 x 28 inches 
each, showing clearly all 
cities, towns and villages, 
railroads, electric lines, 
county boundaries and 
names, mountains, rivers, 
lakes, etc. Each map folded 
to convenient pocket size 
withcoverand accom panied 
by complete index giving 
iocation and population of 
all places, and information 
regarding the railroad, ex- 
press, telegraph and mail 
facilities of each. 

On the reverse side of 
each State map is a very 
clear and comprehensive 
map showing in red the 
main highways. 

All States—All Canadian 
Provinces. 


PRICE 35c each 


News stands, book stores, drug 
stores and cigar stores have the 
map you want or will get it for you. 


Buy RAND 


MCENALLY 


The wells ran dry. 


Then oil was discovered over the hill- 
side. There was a rush to be among the 
early prospectors. 


Within a month, Petroleum Village had 
moved ten miles west. Only deserted 
buildings and a few stragglers remained 
to mark the site of its former prosperity. 


Only a little village! A change of 
only ten miles! Yet none too small 


to escape the searching, all-seeing eye of 
RAND MCNALLY. 


Thousands of RAND ME€NALLy cor- 
respondents make painstaking, scholarly 
reports of every new dot and dimple in 
the world’s countenance—new boundary 
lines, population, changes in post offices 
—everything! Yearly changes in the 
RAND MCNALLy COMMERCIAL ATLAS 
OF AMERICA alone number more than 
sixty-five thousand! 


Few people have any idea of the scope 


BANKERS MONTHLY for JU 


4When Petroleum Village Moved We 


and bigness of RAND MCNALLY.) 
say that this is the world’s largest, 


maker is to tell only half the 


Every conceivable kind of map 
school, for home use and for busing 


made by Ranp MCNALLY. 


If you want a map of New York’ 


or of Palestine—RAND MCNALLYm@ 


it. If it is a Biblical atlas or a mag 
North America During The Great Ice 


RAND MCNALLY makes it. 


Political maps, physical maps, clim 


maps, historical maps, classical 


language maps, globes, atlases and & 


tack systems for every use and @ 
country are made by RAND MCNAl 


Four outstanding features are re p 
sible for RAND MCNALLy leadersiil 


(1) Accuracy—(2) Clear distinct 
(3) Simplicity of arrangement—(4) 
monious coloring. 


Do you use maps often enough 


Y& GOMPANY * 


Map He adquarters 


536 S. CLark St., CuIcaco 


INDEXBD POCKET MAPS 


42 E. 22np Sr., NEw YoRK 


re 


From Your DEAk 








